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Designed by interior decorating department of Marshall Field & Co. 


LONG NEGLECTED, inwrought, natural beauty-attribute of wood has been rediscov- 

ered. The subtle charm and decorative value of knotty wood is being recognized by leading 

architects everywhere. In this particular field wood stands supreme—without rival or competi- 

tor. Like the signature of an artist to his masterpiece, the knot is the attest of Nature—the 

master wood-inlayer—to handicraft that can be neither equalled nor imitated. Observe the unique 

charm of this interior, finished in knotty white pine. Other equally attractive examples of the 
decorative use of ‘knotty wood in high-class interiors appear on page 35 
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A BUYING 
OPPORTUNITY 


is worth investigating, isn’t it? Just tell us to put 
your name on our list to receive our special offerings. 
No obligation, no annoyance. 


Our business is to move the stock certain mills 
in the Inland Empire and California find them- 
selves running long on. These are high class mills 
and this stock always offers a real buying oppor- 
tunity. 


These offerings vary widely and in the course of 
a few months cover practically the complete range 
of stock manufactured. 


Would you like to receive our lists? Just notify 
us to add your name to our growing list. 


DUFFY-HAMACHER LUMBER CO. 


SPOKANE, WASH. 












W. J. Gleason Planing Mill, San Diego, Cal. 


“LAMELLA” 


(PATENTED) 
Trussless ARCH ROOFS 


Permit the full use of every inch of interior space. No columns — or 
trusses. Easy and quick to erect—inexpensive to sheath and cover. 
Constructed entirely of short length lumber. Can be salvaged 100% 
if — The ideal roof construction for shop or shed. Spans up to 
150 

For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 


THE TRUSSLESS ROOF CO. LAMELLA TRUSSLESS ROOF CO. 
1007 S. Harvard Bivd., Los Angeles. Calif. 801 Kirby Bidg., Houston, Texas 
LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 
801 Norris Bidg., Atlanta, Ga. 904 Bank of Commerce Bidg., St. Louis, Mo. 















HOW A 
CONVEYOR PAYS 


That car of lumber, or shingles, or 
whatever it is that was just switched 
on your siding—how can you make 
it pay a bigger profit than the last 
car of the same materials? We can 
tell you how and back our state- 
ments by the experience of other 
operators—men who have the same = sa 
problems that you do. Just write eel 
us and ask us to prove it. 
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ILLUMBER and tts USES 


By R. S. KELLOGG 
Revised by 
Franklin H. Smith 





385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
Cloth—$4.00 





[LUMBER AND ITS USES, by R. S. Kellogg has 
had perhaps the widest sale of any book of the 
kind ever published. 


The third edition, revised to date by Franklin H. 
Smith, printed from new type and attractively bound 
is even more valuable than heretofore to every 
manufacturer and distributor of »mber and all con- 
cerned with specifications for lumbe., timber and 
other uses. 
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Moisture Content Survey and Rules 


UMBERMEN in all branches of the industry, as well as 

S users and converters of wood and the lumber standardiza- 

tion agencies, have kept the matter of moisture content 
prominently in the foreground of discussion for many months. The 
Central Committee on Lumber Standards has been working for 
a standard of moisture content for incorporation in the American 
Lumber Standards, and lumber manufacturers’ committees of the 
various associations were given until Nov. 1 of the present year 
to make recommendations for seasoning specifications. Early in 
the present year the Forest Products Laboratory conducted a 
survey to secure “comprehensive information upon the moisture 
content of softwood lumber when shipped from representative 
first class mills.” The results of this survey covering shipments 
under winter conditions were published in the AMERICAN 
LUMBERMAN Of April 21, 1928, pages 36, 37 and 38. During July 
and August of the present year the laboratory conducted a similar 
survey covering shipments during summer conditions. The results 
of this later survey, which of course supplements the earlier one, 
are presented elsewhere in this issue. 

It is a fortunate coincidence that in this issue also are presented 
the recommendations with respect to moisture content made by 
the West Coast Lumbermen’s Association at a meeting held in 
Tacoma, Wash., Oct. 12. A similar meeting had been held in the 
same city Sept. 19, at which the major subject of discussion wis 
the proposed recommendations regarding moisture content. At 
this meeting consideration was given to the recommendations made 
by the special committee on moisture content at a meeting held 
the week before. This committee had been working on the subject 
some months. Reference is here made to the various steps leading 
up to the action taken last week because they show persistent 
efforts to arrive at conclusions that would be acceptable to the 
members as a group. 

There is no need to emphasize the need of standards of moisture 
content, for the need is recognized throughout the industry, among 
manufacturers, wholesalers, retailers and users of lumber. The 
problem has been to arrive at a practicable percentage for the 
different grades and thicknesses, a problem that, happily, appears 
to be solved on the West coast. In this as in other matters 
affecting the welfare of the industry as a whole lumbermen are 
manifesting a commendable readiness to make concessions and 
accept compromises that lead to amicable agreements. In this 
manner they are clearing the way for the aggressive merchan- 
dising that is the industry’s greatest need at the present time. 





Chain Stores and the Lumber Dealer 


NE OF THE most important items of business news appear- 
(S) ing in the daily papers this week is the announcement by 

George B. Everitt, president of Montgomery Ward & Co., 
that by the end of this year the company will have 200 chain stores 
in operation, and that it plans to add at least 200 stores a year 
until the field for this type of merchandising is fully occupied. 
In other words, according to statements previously made and 
confirmed this week, it is the company’s fixed policy to proceed 
toward its goal of establishing a store in every town of 5,000 
population or over, of which there are about fifteen hundred in 
the country. 

While the development of chain-store merchandising is hardly 
likely to affect the lumber and building material merchant to 
anything like the same degree that it is affecting merchants in 
many other lines, it nevertheless is not without significance, and 
even a note of warning, to the lumber dealer. 

First, and most obviously, there inevitably will be some encroach- 
ing upon the lumber dealer’s preserves, at least in such auxiliary 
lines as paints, hardware, roofing etc., and almost certainly also 
as regards many of the built-in conveniences which the local 
lumber dealer now carries in wood, and which by custom and 
precedent are regarded as legitimately his field. It is more than 
probable that sooner or later practically all of those articles that 
are loosely grouped under the designation of “built-in conve- 
niences,” will be stocked and pushed by these new chain stores: 
and probably a guess that their lines will be made up of metal 


rather than wood goods would not be far out of the way. 

But whether these surmises prove true or not, there is another 
way in which the competition of the new stores is going to he 
felt, and that is along the line of uptodate, aggressive merchandis. 
ing. In other words, these stores are educating the people of the 
communities in which they are established in such matters as 
attractive display of goods, neat and orderly appearance, quick 
service, and “high pressure” retail salesmanship. 

This, in turn, means that the lumber and building materia) 
merchant must bring his methods up to date if he is going ty 
compete with the new type of chain store, not only with regard 
to the lines of goods that both handle, but also as to his mer. 
chandising methods and standards. In other words, comparison 
is bound to be made by the people of the community, and the 
lumber merchant should see to it that he does not suffer by this 
comparison. An editorial writer in the Chicago Journal of Com- 
merce, commenting upon the development under discussion, 
expresses a truth that is daily becoming more evident, in these 
words: 

“During the next few years we shall see stirring times in the 
business of retail distribution, and the average retailer who finds 
nothing more to offer than he has offered in the past will suffer 
the woes of Job.” 


Beauty and Utility of Knotty Wocd 


ROM TIME to time it becomes necessary in every industry 
Cy to revise nomenclature, to reform habits of thinking and 

to change methods and practices to bring them into proper 
relation with newer knowledge. Every industry suffers to some 
extent from the persistence of baseless prejudices, personal whims 
and mistaken notions; and none, it is believed, more than the 
lumber industry. There can, of course, be no escape from the 
consequences of human frailty, but at least an effort should be 
made to bring intelligence and judgment into play as effectively 
as possible in determining the rules and practices by which the 
industry shall be governed. 

To be more specific, the case of knots in wood may be cited. 
In some grading rules the knot may be termed a basic defect. From 
some viewpoints such a classification of knots is of course logical, 
but not from all. For example, a knot is certainly not a defect 
in the proper sense of that term when the buyer chooses knotty 
lumber with a view to its artistic qualities, which in some woods 
at least are growing in popularity and appreciation. It follows that 
if a rather general demand should be created for knotty lumber 
the lumber industry might adopt the practice of selecting knotty 
boards from among the run of the log to meet the requirements 
of the trade. In such a case, knots would be classified as marks 
of excellence instead of as defects. 

So much for the artistic aspects of the matter; there is the 
utilitarian side, it appears, from an announcement recently made 
by the Forest Products Laboratory. Experiments made at the 
laboratory have shown that “knotty lumber will make a box with 
short, thick sides more resistant to rough handling than clear 
lumber.” That sounds like rank heresy; but listen to this: “In 
boxes with short, thick sides, made of clear boards there is not 
enough flexibility, and shocks incident to rough handling are not 
absorbed by the springing of the boards. Failures occur through a 
direct pull exerted by the contents of the box on the nails. The 
use of knotty lumber, however, will increase the flexibility.” 

Readers of the AmeERricAN LUMBERMAN will recall numerous 
examples, given considerable prominence in these pages, of the use 
of knotty lumber in some of the finest of modern buildings to pro- 
duce beautiful effects. Though these were modern, they exempli- 
fied a rejuvenation of a taste that had prevailed at earlier times 
in the country’s history; for the builders of the Colonial period 
did not eschew knots, despite the fact that they had the widest 
possible choice from the finest of timber. 

It is not to be expected that there will be a rush of buying of 
knotty lumber for either boxes or interior finish; but note should 
be taken of the fact that if for some purposes and uses the knot 
is a detriment it is also, for other uses, just as respectable, a mark 
of distinction. There is no likelihood that justice will be done 
the knot until the facts about it are known, their significance 
admitted and then the practices of the industry revised accordingly. 
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— ests a Tax on Old Hous exist if there were some law compelling the.owners of those houses 
Sugg : es or of the land on which they are situated, either to put them in 
nother EST IT be hastily assumed that the lumbermen are so keen’ order or else pull them down.” 
to be ¢ for the remodeling and modernization of old houses that The remedy suggested doubtless is rather_drastic, and, for many 
andis. they are seeking to make that process compulsory by ad- reasons, hardly practicable, at least in America. However, it is 
of the yocating a tax on dilapidated houses, let it be said at once that unfortunate that houses, whether occupied or unoccupied, should 
FS. as the old houses referred to in the caption are situated in Ireland. be permitted to become eyesores. While it is true that except in 
quick It appears that some at least of the people of the Irish Free some of the older settled sections of the country, such as New 
State feel that the presence of numerous decrepit, abandoned house; England, there are comparatively few abandoned houses disfigur- 
terial constitutes a blot on the landscape and detracts from the drawing ing village streets or country landscapes, there are thousands of 
ng to power of the Emerald Isle as a magnet for tourists with money occupied houses in such stages of obsolescence and deterioration 
egard to spend. Commenting upon the tax suggestion the Irish States- as not only to detract from the appearance of the communities in 
mer- man of Oct. 6 says editorially: which they are situated, but from the practical standpoint actually 
ison “What displeases many visitors is the immense number of half to tend to lower the value of contiguous property. 
1 the ruinous or altogether ruinous buildings to be seen in our country The lumberman who is instrumental in inducing the owner of 
"this towns and villages—a most unpleasing sight. When a house ceases even one old house to repair and remodel it into first-class con- 
Com. to be inhabited, it appears to be nobody’s business to look after it. dition is performing a civic service, and contributing to raising the 
$sion, Its windows get broken, its doors hang on broken hinges, and it level of values of other property in the vicinity. As the newspaper 
these is not uncommon to find in a small village or country town a dozen article which has been quoted so plainly points out, old run-down 
or two dozen such houses in every stage of dilapidation, giving the houses constitute a community liability, whereas neat, attractive 
1 the towns and villages an air of decay and corruption which would not and well-kept homes are a community asset. 
finds 
uffer . . ¢ ‘ : , 
: ~ of about 250,000 feet, will be in charge of 
Opens P acific Coast Buying Office F. W. Pettibone, general manager of the Hines Or egon Company Sold by Court 
[Special telegram to AMERICAN LUMBERMAN] Mississippi properties, and the company is to [Special telegram to AMERICAN LUMBERMAN] 
PortLanp, ORE., Oct. 17.—The Edward . =" as the Edward Hines Western Kansas City, Mo., Oct. 17.—The assets of 
Hines Lumber Co. of Chicago, has just opened in€é LO. the East Oregon Lumber Co. of Enterprise, 
istry a Pacific coast buying office in_the Board of . Ore., bankrupt, were sold at a trustee’s sale in 
and Trade Building here, with F. E. Howard as Hardwood Prospects Bright Federal court here today to the Oregon White 
‘oper manager. Through this office will be bought on Pine Lumber Co., Enterprise, Ore., for $215,- 
Bie the fir, pine and spruce lumber requirements [Special telegram to AmerICAN LUMBERMAN] 000. The properties sold included an 11,600- 
. of some thirty odd Hines branches throughout Pine Buiurr, Ark., Oct. 17—The West Side acre timberland contract, mills, a stock of lum- 
ims the country. Mr. Howard for the last three Hardwood Club met here today at the Hotel ber and a manufacturing plant and equipment 
the years has been engaged in selling lumber in Pines. President W. H. Brooks presided. located at Enterprise. 
the Chicago, and before that was a buyer for six- Due to heavy rains throughout this territory, The Oregon White Pine company is a new 
tte teen years on the Pacific coast for a number the attendance was not as good as usual, but entry in the Northwest lumber field, having 
ee of clients in the middle States. He is well this did not dampen the spirits of those pres- just recently been organized. C. J. Moore, of 
~~ acquainted with Portland and the whole Pacific ent. Dallas, is president and A. L. Knight, Wichita, 
the Northwest, for nineteen years ago Portland After an exceptionally good dinner, statistics Kan., general manager. Thomas E. Elcock, 
was his home, and he says he is glad to get were taken and twenty-nine mills reporting attorney, of Wichita, represented the purchas- 
ited. hack. The family, now in Chicago, will follow showed stocks of 7,000,000 feet of green floor- ers in the transaction. : 
vom shortly. : ing oak, 6,500,000 dry, with orders on hand The assets of the East Oregon company will 
ical “We are not looking for any great rush of for this item, 3,500,000; orders for other hard- be merged with the Oregon White Pine com- 
ical, business in the immediate future,” said Mr. woods, exclusive of flooring oak, 13,000,150; pany as soon as the sale is approved by Judge 
fect Howard, “for business in a general way is logs 4,000,000; total feet of lumber, 75,325,000. Albert L. Reeves, of the Federal court here. 
otty quiet throughout the country. Most people A roundtable session conducted by President The consolidation will be operated under the 
ods seem to think there will not be much improve- Brooks brought forth some splendid talks and name of the latter firm. ; 
‘hat ment until spring. i . the consensus was that prospects afe very The East Oregon company filed voluntary 
: The Portland activity will be conducted bright. Most mills are still running on cur- bankruptcy in Federal court here last May. 
ber under the name of the Edward Hines Pacific tailed production as is evidenced by the show- An office of the firm was maintained in Kansas 
otty Coast Co. ing of logs on hand. ; City. stantial 
nts To Log Timber on Sustained Yield Basis G. R. Blakenship, of the G. R. Blakenship ; 
rks ; ; oar Lumber Co., Warren, Ark., was a guest of the THE FEDERAL bureau of agricultural eco- 
Or Edward Hines, head of the extensive inter-  ¢lub and on application was accepted as a mem- nomics estimates the Florida commercial citrus 
ests bearing his name, was in Portland last her, The next meeting will be held here crop for the 1928-29 season at 18,000,000 boxes, 
the Friday for a little over an hour, en route to Noy, 21, which would be equivalent to 48,000 carloads. 
ade Idaho to see what is going on in that section 
of the Northwest. He returned to Portland 
the early this week and left for San Francisco Oct e 
ith F. Whk cmtciaea, ac Was ten pation Orders Below Shipments and Output 
ear a large tract of Government timber in the Bear 
2 “ S Z 2 4 
“In Valley unit of the Malheur national forest, : ” a eer Sigs 397 atayomnie ' ; 
nae sixty miles north of Burns, Ore., containing Wasuinoton, D. C., Oct. 18—Four hundred and ninety-six softwood mills of seven associa- 
890,000,000 feet, largely pine, and known as the tions with normal production of 384,375,000 feet, gave actual production during week ended 
not Herrick tract. -This timber will be logged on Oct. 13 as 89 percent, shipments 85 percent and orders 81 percent of normal production. Their 
ha the sustained vield basis under Government shipments were 96 percent and their orders 91 percent of actual production. The week’s fig- 
y : f 
‘he auspices, and is the first instance of carrying ures for normal and actual production, shipments and orders follow: 
out such a method of logging in a national No. of Normal Actual 
~ forest. The Hines interests have also acquired ’ wert a aes i“ id Mills Output Output Shipments’ Orders 
8 t ¢ 13 35 ¥ outhern MO ABBOCIRCION.ccccsce cvccces 149 81,089,000 70,233,000 81,354,000 79,098,000 
eat me a =a Rigor of A Yaga ne feet, ad- Western Pine Mfrs. Association. .......... 34  32'080,000 32,289,000 341532'000 29,515,000 
joining the errick tract, an are now cruising Calif. White & Sugar Pine Mfrs. Assn..... 18 30,612,000 22,082,000 21,335,000 19,519,000 
ro- under agreement the Martin holdings of 1,500,- California Redwood Association ae Reape 10,479,000 7,988,000 177387000 7,483,000 
: 000,( i i i i North Carolina Pine Association..........+. 79 16, ¥ 10, a ,341, 11, q 
ali fa or All oa Mg 4 is located in Northern Pine Mfrs. Association........... 9 10,855,000 12,669,000 10,049,000 8,660,000 
es a See Slay COU, Vee West Coast Lumbermen’s Association...... 191 202'970;000 186,855,000 161,794,000 156,951,000 
, Considerable work has already been done — 
o6 toward development of the Herrick tract, in- 496 384,375,000 342,895,000 327,972,000 313,010,000 
2st cluding the building of an 85-mile railroad Northern Hemlock & Hardwood Mfrs. Assn, 45 ___........... 5,468,000 4,912,000 3,576,000 
from Burns to Seneca, Ore., and the erection Totals, softwoods.........cccsccececereeB4d — .cscseeee 348,363,000 332,884,000 316,586,000 
of of structures for a large sawmill at Burns. Saseweete— 
Id The railroad and sawmill structures were re- Northern Hemlock & Hardwood Mfrs. Assn. 63+ 13,359,000 6,266,000 —_-8,243,000 —_—_ 8,821,000 
cently purchased from Fred Herrick and asso- Hardwood Manufacturers’ Institute.......324¢ 58,335,000 48,758,000 50,527,000 64,308,000 
ot ee ee ° wae ; 
rs ciates, ian, Sera oe carry out ‘si Totals, hardwoods ....... saskee nnn ...387t 71,694,000 55,024,000 58,770,000 73,129,000 
ya ati nem ead cite their contract hte Northern Hemlock & Hardwood figures are for week ended Oct. 6, and production is log con- 
ne e Government. It is understood that machin- verted to lumber scale. ae 
ce ery will be installed in the mill without delay. Northern Hemlock units represent daily capacity of 35,000 feet; those of Hardwood Institute 
y The plant, which will have an 8-hour capacity a capacity of 30,000 feet. 








AMERICAN LUMBERMAN 


October 20, 1998 








Set-up for Hardwood Lumber Sizes 


In connection with the new band mill we have 
recently started in Pennsylvania, cutting prin- 
cipally oak and other hardwoods, the question 
has arisen whether the 4/4 stock should be 
sawed 1% in thickness or a strong 1, to allow 
for shrinkage in drying or whether it is safe 
to saw the boards simply a full inch, assuming 
that the stock is evenly manufactured. On this 
new mill we have been cutting the hardwood 
nearly all quite 1%-inch, but an operator of 
long experience and with a reputation for pro- 
ducing good stock says it is not necessary to 
saw the boards thicker than a full inch and 
that at most 1, is sufficient. 

We should like to know what is the practice by 
the best manufacturers in this respect.—INQUIRY 
No, 2,216, 

[This inquiry comes, as the text indicates, 
from Pennsylvania. As at the time the inquiry 
was received there was no record of an estab- 
lished rule with respect to set-ups for hard- 
woods, inquiries were directed to hardwood 
manutacturers in several sections. One Wis- 
consin manufacturer states that it is the prac- 
tice of his mill to saw hardwoods green as 
follows: 4/4, 5/4 and 6/4, 2/32 full; 8/4 and 
10/4, 3/32 full; and 12/4, 4/32 full. 

Another Wisconsin hardwood manufacturer 
makes the following statement: 

“We do not know that there is a hard and 
fast rule laid down to cover the situation. Every- 
body, however, figures to saw his stock a little 
heavy so it will air dry to full thickness. In our 
own case we add ,7;-inch to everything from 4/4 
to 6/4. In 8/4 we make it a little on the heavy 
side of ,;-inch, in other words, about #-inch. 
In the 10/4 and thicker, we add about %-inch. 

“In cutting as above we find that our stock 
dries down to full thickness and we have little 
or no trouble with scant lumber.” 

One of the largest hardwood manufacturers 
in the South supplied the following informa- 
tion: 

“We cut all 4/4, 5/4 and 6/4 hardwood %-inch 
thick, and all 8/4, 10/4 and 12/4, %-inch thick. 
This is sufficient allowance to enable the lumber 
to dry to standard thickness. 

“In this connection will say that there is some 
difference between the amount allowed for 
shrinkage in different localities. To illustrate; 
timber grown in a high, mountainous country 
will shrink less as a rule than timber grown in 
a river bottom or in the extreme Sou.h where 
there is perhaps more sap and moisture in the 
logs.” 

A West Virginia 
responded as follows: 

“You will understand that while in certain 
localities, sawmill equipment is usually somewhat 
similar and thicknesses cut are approximately 
the same, there is no accepted standard. With 
this in mind, we can give you data concerning 
our own practices only. 

“For stock %-inch to 14-inch inclusive, we 
are accustomed to manufacture it »,-inch heavier 
than the trade thickness. In other words, green 
lumber coming from the mill is supposed to be 
1s inches in thickness and expected to be after 
satisfactory air drying, one-inch thick. You will 
understand, of course, that this arbitrary addi- 
tional y,-inch on thicknesses varying from %- 
inch to 1% inches, is not technically correct, 
but we find that a happy medium is about the 
best that we can expect to accomplish with sat- 
isfactory results. 

“On stock less than %-inch, we usually add 
gg-inch each thickness. On 2-inch to 3-inch we 
use an additional %-inch or, in other words, the 
2-inch must be 2% inches thick when coming 
from the mill and the 2%-inch would be 2% 
inches. In stock 4 inches and thicker, we usually 
add 44-inch or more, depending on the thickness 
of the piece cut; 4-inch and thicker stock is more 
or less a special proposition. 

“The total forward movements of the head 
blocks on the sawmill carriage will be the va- 
rious thicknesses after giving your blocks #,-inch 

(in our case) for saw-kerf. 

“To put the matter another way, for each one- 
inch board that we expect to saw, we must ad- 
vance our head block y,-inch up to include 1- 


hardwood manufacturer 





inch stock. We must, therefore, use the contem- 
plated air-dried thickness plus -inch. 

“To put the matter still another way, on all 
items up to the above thickness, we are actually 


wasting y,-inch. In some plants, we believe it 
to be the practice to use \4-inch but we feel that 
by close fitting and attention, we can secure sat- 
isfactory results with the »,-inch.” 


The AMERICAN LUMBERMAN will welcome 
contributions from other manufacturers with 
respect to their practices.—EpIToR. ] 


Grading Rules for Mine Timbers etc. 


We should be glad to have inspection rules 
on mine timbers, mine props, as well as rules on 
poles and piling.—INQuiry No, 2,215. 

[This inquiry comes from a reader in Penn- 
sylvania. So far as known there are no official 
rules for the inspection of mine timbers and 
mine props. It is assumed, therefore, that while 
there may be some uniformity with regard to 
the grading of mine timbers, the individual 
mines or the mines of the different regions 
make their own specifications. It is likely that 
the inquirer could secure these specifications 
from the mines of his own locality by making 
inquiry direct. 

With respect to wood poles, it is reported that 
the telephone group of the American Engineer- 
ing Standards Committee has in preparation 
wood pole specifications for approval as Amer- 
ican standards. There are specifications for 
eastern white cedar poles, western red cedar 
poles, northern white cedar poles and chestnut 
poles; but there are not any nationally recog- 
nized specifications for cypress, fir, oak, pine 
and redwood poles. 

The United States Department of Agricul- 
ture, Bureau of Public Roads, has prepared 
specifications for piling and the American Asso- 
ciation of State Highway Officials includes 
specifications for timber piles with its grading 


i 





rules for structural timber and lumber. There 
are specifications for western red cedar Piling 
for yellow pine piling and timber sheet piling. 
There are none for chestnut, cypress, fir and 
oak piling. 

All of the specifications for piling referred 
to in the foregoing that are available are jp. 
cluded in the United States Department of 
Commerce “Standards and Specifications of the 
Wood Using Industries, Nationally Recognized 
Standards and Specifications for Wood and 
Manufacturers Thereof, Including Paper and 
Paper Products,” known as “Miscellaneous 
Publication No. 79,” and obtainable from the 
Superintendent of Documents, Government 
Printing Office, Washington, D. C., at $1.50 a 
copy. This book is bound in cloth and con- 
tains about 350 pages. As indicated in the 
title, it contains all of the nationally recognized 
grading and inspection rules for lumber— 
Epitor. ] 


Promoting Uniformity in Lumber 

EDITOR AMERICAN LUMBERMAN: The article 
by T. D. Bayne in the issue of Aug. 25 should 
arouse the lumber inspectors of the country 
to an appreciation of the need of an organ- 
ization of the kind suggested. An association 
of lumber inspectors would afford an oppor- 
tunity for them to get together to discuss 
various subjects of importance and in gen- 
eral to promote uniformity in the grading of 
lumber. Meetings of the kind contemplated 
would also tend to promote confidence in the 
inspectors on the part of their employers at 
the same time that it would promote sSatis- 
faction among the inspectors’ themselves. 
Such a state of harmony would tend to cre- 
ate a higher standard of efficiency which 
would work to the benefit of both employers 
and employees. The proposal made by Mr. 
Bayne should appeal to all of those who are 
interested in the welfare of the lumber indus- 
try as he has clearly set forth the importance 
of such an organization.—K. J. CHISHOLM. 
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A large order for bridge 
timbers from the Union Pacific 
railroad and an opportunity to 
get all the logs wanted for the| ket holds on 
balance of the year gives 
Wells, Gardner & Co., of Ly- 


see now how they can obtain 
enough for their 
cover its cost, and if the mar-| berman, is 


course much longer, the situ- 
ation will be truly deplorable. * 





Amos Brown, a Puget Sound 
(Washington Territory) lum- 
bringing to the 
Olympia mills a raft contain- 
ing 1,200,000 feet. 


* * 


lumber to 


in its present 





ons, Iowa, an opportunity to 
start up their mill again and 
make happy their large force 
of employees. 

* *# @# 

Bad weather and adverse 
winds have kept vessels from 
reaching the Chicago docks on 
their usual time, and in conse- 
quence the supply of lumber 
at the dock since last report 
has been rather limited. A 
good fleet came in last night, 
however, and today there has 
been a fair stock to sell from. 
The market continues weak 
and unsettled. Good piece stuff 
is quotable yet at $8, but it is 
claimed that that price is not 
always realized, sellers often 
making concessions to close a 
bargain. Insofar as the con- 
signors are concerned prices 


are really lower than a week 
ago, owing to another advance 
is difficult to} 


in freights. It 








There is moreover no immedi- 
ate prospect of relief. The 
market seems to be every day 
getting worse instead of bet- 
ter, and the future, it must 
be admitted, looks very un- 
promising. 
+o * 

The membership list of the 
National Association of Lum- 
ber Dealers now embraces be- 
tweeen six and seven hundred 
names, and exhibits a growth 
at once healthy and gratifying 
to those most interested. 

* # @# 

It is reported that some of 
the wholesale lumber mer- 
chants in New York are en- 
deavoring to organize a board 
of trade, modeled after the one 
which the furniture trade has 
established. Several meetings 
have been held, and the pros- 
pect now is that the movement 
will result successfully. 








Some of the lumbermen in 
the Menominee (Mich.) pin- 
eries have imported Mexican 
mustangs to be used in hauling 
logs during the coming winter. 

* * 


Information from _ Fargo, 
Dakota Territory, is that the 
lumber business in the Red 
River country is in very bad 
shape, owing to the trouble in 
obtaining stock. The river is 
very low and all the boats are 
laid up. In Manitoba sections 
supplied from this stream, con- 
sumers are said to be actually 
suffering for want of boards. 

* * #*# 


The rates of freight from 
Ottawa, Ont., on lumber are as 


follows: To Quebec, $2 per 
1,000 feet; Whitehall, $2.25; 
Burlington, $2.12%; Albany, 


$2.75 to $2.85; New York, $3 
to $3.10. 
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Southern Pine Bookings Continue Much Above Output 


Southern pine orders for the week ended Oct. 12 were 
only 2.5 percent below 3-year average cut; they exceeded 
actual cut by 12.6 percent, as the latter was 13.4 percent 


less than average. Shipments in the first forty weeks of 
the year were 9 percent above output, and stocks are much 
depleted, while unfilled orders equal more than four weeks’ 
cutting at present rate. Middlewestern and southern yards, 
working on low stocks, are frequently in the market, and 
the outlook is for continuance of good business until late 
in the year. All yard and shed stocks are in active demand 
and strong. Export demand has increased, and all timber 
items have recently been advanced. 


Carolina Pine and Georgia Roofers in Good Call 


In North Carolina pine producing territory the output 
of even larger mills is still restricted as a consequence of 
recent storms, and was only 56 percent of normal during 
the week ended Oct. 6, compared with 69 percent for the 
year to date. Shipments since the first of the year have 
been 6 percent in excess of the cut, and some items are 
scarce, so that the manufacturers are making every effort 
to fill in their assortments. Kiln dried roofers and such 
workings as floorings have advanced, and inquiries for 
mixed cars of yard items are numerous. 

Georgia air dried roofers have recently been in excellent 
demand, a good deal of stock being used for repair work 
in Florida and the West Indies, while there is also an active 
call from the East. As the weather has improved, the 
mills have been able to log and deliver their product to 
railroads. Prices continue to strengthen. 


Coast Fir Cut Increased While Orders Show Decline 


The total production of 233 West Coast mills during the 
week ended Oct. 15 was 9 percent larger than their average 
for the first 41 weeks of the year. Orders were 16 and 
shipments 13.4 percent below production. Bookings of 
100 identical mills were almost 17 percent below their aver- 
age for the first 41 weeks of the year, which comparison 
makes it clear that there has been a marked falling off in 
business. Rail trade is disappointing, but some observers 
think that it will recover a good part of its volume in the 
next few weeks. Domestic cargo shipments are being 
greatly curtailed. Those to California are less than con- 
sumption, many carriers being tied up, so that stocks are 
being reduced and prices firmly maintained. Intercoastal 
shipments are being similarly curtailed, but while receipts 
have outrun the absorptive capacity of the market, there 
are no bargain stocks, and trade is taking on a good deal of 
activity. Foreign business is of large volume, and the 
mills have heavy files of unfilled orders. Some of the mills 
are curtailing, and general reduction of output is in pros- 
pect. Loggers have similar plans, although No. 1 fir logs 
have advanced $1 during the week. All quotations on 
lumber appear to be firmly maintained. 


Northern Pine and Hemlock Mills Have Small Stocks 


Northern pine production is quite active for so late in 
the season. Bookings in the first forty weeks of the year 
amounted to 95 percent of the output. Stocks are low, 
while production is much reduced during the winter 
months. In the corresponding forty weeks of last year, 
bookings were only 88 percent of the cut. Retailers in the 
middle West are steadily buying good lots for their cur- 
rent needs, and there is every prospect that demand from 
both city and country yards will continue well into the fall. 
In eastern sales territory, wholesale yards find trade active, 


Lumber Statistics Appear on Pages 44 and 45; 


while their stocks are low, especially of shop items. Prices 
are very firm throughout, and a new list is being issued 
containing a number of advances. All No. 1 boards and 
fencing are to be advanced, and in Nos. 2 and 3 the 8- to 
12-inch are being marked up, from $1 to $2. 

Average orders for northern hemlock have been rather 
low in recent weeks, but the production is quite small also. 
The mills started the year with very low stocks, and while 
they have not sold as large a percentage of current output 
as in the corresponding period of last year, present stocks 
are less than those of last year, and some items are short. 
Country and small town yards in home territory continue 
to send in a steady volume of business, and quotations are 
strong at $3 off the list. 


Eastern Spruce Market Is Regaining Its Firmness 


The eastern spruce market is showing more firmness 
than it did recently, though volume of trade is seasonably 
light. Not many of the large dimension mills are running, 
and supplies are restricted, but some of the distributors 
have been supplying West Coast items instead. Shipments 
from the Coast had been so heavy that prices tended to be 
easy, thus offering severe competition to spruce, but the 
receipts are now much lower. While some spruce dimen- 
sion schedules are sold at $40, prevailing price is $42, and 
the market is working toward that basis. Canadian random 
is easy, however, and can be had as low as $32. Boards 
are in such limited supply that they remain firm. 


Northern Hardwood Mills Expect Normal Fall Demand 


In the week ended Oct. 6, bookings of northern hardwood 
mills:averaged considerably larger than in any of the pre- 
ceding three weeks, while production, following its sea- 
sonal trend, is now quite low. Shipments continued quite 
heavy, and ran 22 percent above the production. Good 
amounts are still being taken by the automobile factories, 
but demand in this quarter has slackened off a little. There 
is a rather good call for interior finish woods and flooring 
stock. Furniture factories are reported to be buying more 
frequently, and while volume of sales is not satisfactory to 
the mills, it is improving. Prospects for foreign trade are 
considered more encouraging. The mills believe that fall 
volume will be at least normal, with prospects good for 
sustained demand from industrial users especially, and are 
holding their prices quite firm. The only recent change in 
quotations was a reduction from $15 to $12 in the differen- 
tial for 8-inch and wider hard maple. 


Southern Hardwood Bookings Make Large Increase 


A heavy volume of orders was booked by southern hard- 
wood mills during the week ended Oct. 13. They amounted 
to 32 percent more than the actual production, though 
production was a little larger than in the preceding week, 
being 83.5 percent of normal, against 80 percent the pre- 
vious week. In the first 40 weeks of the vear, orders ex- 
ceeded the cut by 11 percent, and shipments exceeded it 
by 9 percent, so that stocks are now low and the situation 
begins to look strong. Much of the business is from over- 
seas markets, which are buying for shipment well into next 
year. In the domestic market, there is a good sale of floor- 
ing and millwork stock. Automotive demand is hardly as 
active as recently, but furniture plants are steadily in the 
market. Some good orders are being received from the 
railroads, and resumption of activity at the mines is bring: 
ing these buyers again into the hardwood market. With 
the southern mills in strong statistical position, it would 
not take many more weeks of present demand to cause 
price advances. ' 


Market Prices and Reports on Pages 70 to 75 
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Housing the Combine and Tractor 


[By C. F. Miller, 


Our ever-changing agriculture has brought 
about important changes in our farm build- 
ing program. A few years ago farm tools 
were few in number, simple in design and 
construction, and low in cost, requiring very 
little storage space within the barn or gran- 
ary. Today we have the development of 
large and expensive farm machinery used 
in extensive farming regions. 

Not many years ago Kansas had less than 
100 combines, while that State used more 
than 24,000 of these machines in the 1928 
harvest. The combine is now being used 
for harvesting various types of grains and 
legumes in a number of different States. 
Such machines must be protected from the 
weather if the owner is to realize the maxi- 
mum of service from them. 

This change in farm machinery has 
brought about the necessity for an adequate 
machinery building, instead of the improvised 
implement shelter. The tractor has in many 
cases replaced the horse, which in turn has 
brought about changes in farm building re- 
quirements. Large shelters for horses and 
mules are no longer required where exten- 





BILL OF MATERIALS 


[The following bill of materials for Com- 
bine, Tractor and Farm Implement Building 
Plan No. 11 is based on American Lumber 
Standard sizes as published in U. S. Dept. of 
Commerce “Simplified Practice Recommenda- 
tion No. 16." The grades used should be in 
accordance with those standards.] 


LUMBER 

FRAMING Bad, ft. 

DU i0 ghcbewee Cueees 106 lin. ft.,2”x6” 106 
Studs 

SS AP ne ere 44-2”x4”-10’ 294 

a ee ee 1-2"x4"-10" 7 

7-2"x4"-12" 56 

8-2"x4”"-14’ 75 

a” x4”-16’ 43 

1-2”x4"-18’ 12 

Pe De i cpetvbed een vn 4-2”x6”"-8’ 32 

4-2"x6"-18’ 6&4 

Door Headers ....0.20sc00008e 20x10) -22' 110 

2-2”x8”-16’ 43 

NO os ods dine ba wd whee 152 lin. ft., 2°x4”" 102 

ON OR re epee 40-2”x8"-20' 1067 

Ridge Beard .cccccsvces 42 lin.ft., 1”x10” 35 

De See sesetoduae ewes 10-1"x6"-12’ 60 

ES ry ea Ae 2-1"x6”"-10’ 10 

4-1"x6”"-16’ 32 

Roof Sheathing ........ 2542 lin. ft.,1”x6” 1271 


Shingles—5/2 butts 4%” to weather: edge 
grain, 13500 shingles or 54 bundles 

6” Drop Siding 520 

i i 7. ase seine a ewel 4-1”"”x4”"-20’ 27 

Corner Boards 32 

Windows 


EY his arta, hen pb gnc ince WE 8-9"x12”-4 Lt. 

Ee RS a SSS ae Seen ea 8 te Sae Xe 2-2”x6"-12’ 24 

Pn creer ghenws hee oo ewe -1"x2”"-19' StS 16 

on tfc .h eb eankse worn . 1”x4”-16'S4S 22 
re” “oa. oda eae we be ea aad 60 lin. ft. 
Door Material 

Do in a i ee 12- 1’ "x8"-14'S4S 114 


4-1”x8"-12’ S48 32 
6-1"x6”"-16’ S4S 36 
30-1"x16"-16’ DEM 240 
wince 15-1”x6”-8'0” S4S 60 
5-1"x6”"-16'0" S48 40 
48-1"x6”"-8'0" D&M 192 

os gh Bike 1-1"x6”"-14'0”" S4S 7 
1-1”x6”-12'0” S4S 6 
3-1”"x6”-12'0" D&M 21 


5 Doors 4'0"x8’0” 


1 Door 2’6”x6’6” 





ee MN Pe i sk kcds cdnwscnesews 5808 
CONCRETE 

1:3:5 mix. 

Foundation walls, 4’0” 

279 cu. ft.—Cement, 
yds.; Gravel, 8 cu. yds. 

4” Concrete Floor if desired will take the 
following: 

1:3:5 mix. 

1140 sq. ft. 
yds.; Gravel, 


in depth, &” wide. 
43 bags; Sand, 5 cu. 


Cement, 58 bags; Sand, 6.60 cu. 
11.00 cu. yds. 


HARDWARE, PAINT ETC. 


Paint, nails, anchor bolts, ridge roll. door 
hinges, door track and other rough hardware 
to be figured by local dealer. 


Agricultural Engineer, National Lumber Manufacturers’ 


sive farming is practiced. We now have the 
combine, tractor and machinery building. 
Whether or not it pays to house farm 
machinery may be decided after reading the 
following figures, which represent the esti- 
mate of the farm owner taken from the 
farm building booklet published by the Na- 
tional Lumber Manufacturers’ Association. 
AVERAGE LIFE OF FARM IMPLEMENTS HOUSED AND 
NOT HOUSED 


Average Life in Years 


Machine Housed Not Housed 
NE. Sn ia a tiae bine 12 7 
ESOS 17 7 
ES lt th ae ool t 14 7 
Disc Harrow .....cccccece 15 8 
OE Ee 16 7% 
Side Delivery Rake........ 12 8 
ME SEARS aR AiR ie 14 6% 
I Di aan bie Ct Se 14 9 
in eg nas & wie W ok 15 7 
Manure Spreader ......... 2 6 
SY Sih wa ema'e ee Sae Renee’ 15 9 
IN «igen Weide s wiaraiaa: U's 22 14 


The above figures show that average life 
of farm machinery is increased by approxi- 
mately 92 percent. 

Other authoritative estimates and figures 
have shown that the length of life of the 
binder may be increased from five years to 
twelve years when properly protected from 
the weather, disregarding the value of other 
worthwhile factors which should be consid- 
ered when machinery is properly protected 
and cared for. The life of the combine when 
properly housed would, no doubt, be in- 
creased by even a greater number of years 
than that of the binder. 

Farm machinery that is protected when 
not in use is in better condition and lasts 
longer than that left outside, where animals 
are injured in using it for rubbing posts, and 
poultry roost on it. When machinery is ex- 
posed to the weather the paint is destroyed, 
and the wood and iron deteriorate. More 
power is required to operate a rusty. ma- 
chine, and usually the work accomplished 
is of a poor quality. 

A building for storing the combine and 
tractor or other farm machinery need not 
be an expensive structure. Warmth is no 
object. A building with a good roof, 
weather-tight sidewalls, and dry floor is re- 
quired. 

Farm machinery should be stored where 
it is convenient to the house and egsily 
accessible from the fields and barn. 

In planning an implement or machinery 
storage building a careful inventory should 
be made of all machines to be housed. (For 
storage space requirements see “The Use of 
Lumber on the Farm” published by the Na- 
tional Lumber Manufacturers’ Association. ) 
The machines to be sheltered should be 
listed, with the space required for each. The 
total area obtained may be used in determin- 
ing the size of building required. 

Combines are variable in size, which 
makes it advisable to build so as to accom- 
modate each individual machine. Any unit 
of width from 20 to 36 feet has been found 
satisfactory. In storing the combine it is 
essential that the width and height of each 
machine be determined before arranging for 
the door openings, as the building can be 
made stronger and built more economically 
if extra or exceptionally large doors are 
omitted. 

The building should be large enough so 
that a machine can be put in and taken out 
without moving the other machinery. The 
door opening for the combine must be large 
enough. to allow free passage, so far as pos- 
sible, of the completely assembled machine. 


Association | 


The farm shop is often damaged by heavy 
winds. Proper nailing of siding and sheath- 
ing with 10-penny nails instead of 8-penny 
as commonly used will increase the rigidity 
of the structure. All sills should be securely 
bolted to the foundation. 

A wood shingle roof to be durable and to 
offer the greatest degree of resistance to 
flying brands should be 5/2 in thickness, 
edge-grain (not flat-sawed), and it should 
be laid not more than 5 inches to the 
weather for 16-inch, shingles. Wood shin- 
gles should be nailed to the roof boards 
with either copper or galvanized hot-dipped 
nails. The common  ungalvanized wire 
nail rusts out in a few years, loosening the 
shingle long before it is otherwise affected 
by the weather. 

The combine and tractor storage building, 
like all machinery sheds, must be strong 





BILL OF MATERIALS 


{The following bill of materials for Com- 
bine and Tractor Shed with Shon Plan No. 21 
is based on American Lumber Standard sizes 
as published in U. S. Dept. of Commerce 
“Simplified Practice Recommendation No. 6” 
The grades used should be in accordance with 
those. standards. ] ° 


LUMBER 

FRAMING Bad. ft. 

SE °K alantew bite ee ates 124 lin. ft.,2”x6” 124 
Studs 

IIE, dra iin et dal die GbE 65-2”"x4"-14’ 607 

3-2"x4”-12’ 24 

DE 2: xia waa ae oo ee 2-2”x4"-12’ 16 

4-2”x4"-16’ 43 

4-2"”x4”-18’ 48 

3-2”x4"-20’ 40 

Inside Door Posts........ 4-2”x6”-10’ 40 

DOOD. sécccccncieasss tee taueee6| 6 

Ceiling Joists for Shop...... 10-2”x6"-20’ 200 

IE okies a a ela eee a orbs 58-2”x4”"-12’ 464 

.  - aa 60 lin. ft., 1x6” 30 

Eg (aha wa Maree 14-1”x6”-12’ 84 

SEE. Giate bas %.646.0-cae 100 lin. ft.. 2”x4” 67 

5-1"x6”"-16’ 40 

Roof Sheathing .......2242-1"x6”-8” 0. c. 1121 


Shingles—12M or 48 bundles 5/2 butt 16” 
length Edge Grain Wood Shingles 

ee ere er ee 2250 

Combine Door Jambs......... 4-2”x6”-16’ 64 

Door Headers ..........+.00+ +292" x8”-16’ 43 


Window Framing ............ 2-2”x4”-12’ 16 
WO TE ca cccascccscicesDee ae ae Um 
re GE bh keiteceeeses 12-9"x12”-4 Lt. 
Window Stops .......... 12-1"*2°-14’ S18 


Wineew Casing ...scccres 12-1”x4”"-8’ S4S 32 


Drip Cap (Doors & Windows).. .64 lin. ft. 
i Se cananen ek amue 6-1”"x4”-16’ S41S 32 
2-1”x4”-10’ S4S 7 
Commer BOGGS. «oso ec ccces 8-1"x4”"-16’ S4S 43 
Se: ED <n 6 6. ao veins 4-1"x4"-12’ S4S 16 
Door Material 
2 Doors 7°0”x14’6”..... 12-1”"x8”-14’ S48 114 


» 
4-17 x8"- 12’S4S 32 
6-1”"x6”-12’ S48 36 
30-1"x6”-16’ D&M 240 
4 Doors 4’0”x38’0”..... 12-1”"x6”-8'0" S4S 48 
4-1”x6”-16'0” S48 32 
38-1"x6”-8'0” D&M 152 
S Deer. TORE’ oc cvuces 1-1”x6”-14, S4S 7 
1-1”x6”-12’ S48 6 
3-1”x6"-14" D&M 21 

4 Partition Doors 





COMO saceerasene 42-1"vh"-2'0" S4H— AK 
4- 1” x6”-16'0”" S48 32 

38-1"x6”"-8'0" D&M 152 

BS rere ete 6660 


CONCRETE 

An 8” concrete foundation 4’0” deep will 
require the following materials: 
322 cu. ft. 1:3:5— 

Cement, 50 bags 

Sand, 5.65 cu. yds. 

%” gravel, 9.36 cu. yds. 

If a concrete floor is desired a 4” floor for 
entire building will require the following ma- 
terials: 

1045 sq. ft. = 348 cu. ft. = cement, 54 bags: 
Sand, 6.11 cu. yds.; 4%” gravel, 10.14 cu. yds. 


PAINT, HARDWARE ETC. 


Paint, nails, anchor bolts,.ridge roll, door 


hinges, door track, and other rough hardware 
to be figured by local dealer. 
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a 
and durable. The foundation should be ex- 
tended below the frost line and to a uni- 
formly dense soil so that it will not be 
heaved by the action of freezing and thaw- 
ing. The foundation should extend to ap- 
proximately six inches above the ground 
line. The floor must remain dry; hence it 
should be a little higher than the surround- 
ing ground. The lumber used should be of 
good quality throughout and purchased on 
grades which conform to American Lumber 
Standards. 

Plan No. 11, “Combine, Tractor and Farm 


Implement Building,” shown on page 29, has 
a large door in one end for the combine, 
which will allow the machine to be pulled 
directly into the shed with the tractor. The 
other end has a wide door for the tractor 
and farm machinery. The building is wide 
to allow free passage of the combine as well 
as the storage of small machinery along both 
sides. 

Plan No. 21, “Combine and Tractor Shed 
with Shop,” shown on the page opposite, is 
20x56 feet in size, with a large door in one 
end for the combine. This plan has ade- 


quate length to accommodate both the com- 
bine and tractor in the 40-foot part of the 
building. On one end of the shed is a 
16x20-foot farm shop with sufficient space 
above for storing small farm machinery if 
desired. The shop, with provision for heat- 
ing in winter, is a recognized necessity on 
any farm. It has shelves for tools and a 
work bench conveniently arranged on one 
side, which permit the use of the shop for a 
garage when not used for repairing and 
overhauling. Thus the building really fulfills 
three useful purposes. 


Points to Progress of TX Advertising Campaign 


National President Urges Lumbermen, Carpenters and Builders to Tie Up With 
Program to Make This a Lumber Consuming Y ear 


WasuinctTon, D. C., Oct. 15.—The National 
Lumber Manufacturers’ Association is now 
sending out to lumbermen in general a striking 
“broadside” in the form of a large folder out- 
lining in some detail just what is being done 
this fall to promote the trade extension cam- 
paign through advertising. 

Lumbermen receiving the “broadside” will 
find upon opening it in large letters “News of 
real interest to you.” 

The folder carries a splendid letter from E. 
L. Carpenter, of Minneapolis, president of the 
National association, calling attention to the 
big things now under way and bigger things 
to come. In his introductory paragraph Mr. 
Carpenter strikes right out as follows: 


The 13,000,000 copies of current issues of 70 
leading industrial, farm, consumer and trade 
magazines carried the first installment of 
44,000,000 messages to the public about lum- 
ber. These messages tell all about the Na- 
tional Consultants’ Service . . about wood 
for thousands of uses . . about lumber— 
the ideal material for building purposes. 

Continuing, he says: One fact, I feel, should 
be impressed upon everyone connected in any 
way with the lumber industry—this tremen- 
dous advertising effort is only a part of a 
continuous campaign to promote the sale of 
American Standard Lumber! Other campaigns 
of even greater magnitude than anything yet 
undertaken by the National Lumber Manu- 
facturers’ Association and the seventeen great 
associations affiliated with us are still to 
come. 

The important thing right now is for all 
whose livelihood is dependent upon the con- 
sumption of wood in any form, to tie up with 
this campaign. Manufacturer, wholesaler, re- 
tailer, carpenter, builder—all of us must talk 
lumber! Tell people how, and when, and 
where to use it! 

If you need assistance to solve any lum- 
ber or wood using. problem, no matter how 
large or how small it seems to be, avail your- 
self of the National Lumber Consultants’ 
Service. It’s absolutely free. These 100 lum- 
ber consultants working in close harmony 
with and backed by the resources of the Na- 
tional and seventeen great affiliated associa- 
tions have been helping thousands of wood 
users in every part of the country. They 
can help you and your customers—to your 
profit. This wonderful service will be strongly 
featured in all the fall advertising to your 
customers, 

I trust that you will take an active part 
in making this, as it already appears to be, 
a lumber consuming year . tie your own 
advertising effort to that of the association 

. talk American Standard Lumber . 
sell American Standard Lumber and every 
one of us will profit. 


The “broadside” gives samples of the fall ad- 
vertising appearing in various well known pub- 
lications and will make a most encouraging 
poster for display in mill and office. 

Enclosed with it is a copy of the little book- 
let “One Hundred Lumber Consultants,” now 
being widely circulated throughout the, country. 
_ Returns from the first of the fall advertis- 
ing continue to pour into headquarters and all 
hands are much encouraged. 


Booking “The Transformation” 


The Chicago division of the trade extension 
department of the National Lumber Manu fac- 
turers’ Association has been advised that ad- 
vance bookings have been made for the film, 
“The Transformation,” which was fully de- 
scribed in the Oct. 13 issue of the AMERICAN 
LUMBERMAN, in the following States and coun- 
ties : 

CALIFORNIA—Colusa County Farm Bureau, A. 
Ahlf, president, Colusa, Oct. 8 to Nov. 3; Marin 











WESTERN UNION 
TELEGRAM 

Minneapolis, Minn. 

Oct. 12, 1928. 
W. F. Shaw; Manager Central 
District, National Lumber 

Manufacturers Association, 

Chicago. 

Announcement made _ today 
by General Inspection Bureau 
here that insurance companies, 


after thoroughly considering 
new rates, agree to publish new 
schedules to fit new rates. 


Bureau further states that while 
there was some hesitation about 
adopting new rates the insur- 
ance companies generally be- 
lieved it would be more prac- 
tical to abide by decision than 
to oppose it. 
E. J. FISHER, 
Manager Northwestern 
District, National Lum- 
ber Manufacturers’ As- 
sociation. 











County Farm Bureau, M. B. Boissevain, county 
agent, San Rafael, Oct. 1 to 17. 


INDIANA—Benton County Farm Bureau. L. FE. 
Husted, county agent, Fowler, Oct. 1 to 27. 

Iowa—Cerro Gordo Farm Bureau, M. E. Ol- 
son, county agricultural. agent, Mason City, 
Oct. 1 to 27; Shelby County Farm Bureau, 
Paul G. Williams, county agent,. Harlan, Oct. 
15 to Nov. 10; Monroe County Farm Bureau, 
Fred A. Tarr, county agent, Albia, Oct. 15 to 
Nov. 10; Hardin County Farm Bureau, E. 5S. 
Olson, county agent, Eldora, Oct. 22 to Nov. 17; 
East Pottawattamie County Farm _ Bureau, 
Alex R. Moffat, county agricultural agent, Oak- 
land, Oct. 29 to Nov. 25; Buchanan County 
Farm Bureau, L. A. Walters, county agent, In- 
dependence, Oct. 26 to Nov. 24. 

MissourI—Missouri Farm Bureau Federation, 
E. L. Corbin, executive secretary, Jefferson 
City, Oct. 8 to Nov. 3. 


NEw HAMPSHIRE—Belknap County, J. A. 
Horn, county agricultural agent, Laconia, Oct. 
8 to Nov. 3. 

Oun10—Mahoning County Farm ‘Bureau, H. W. 
Zuercher, service manager, Canfield, Nov. 5 to 
Dec. 1; Shelby County Farm Bureau, R. W. 
Munger, agricultural extension agent, Sidney, 
Nov. 5 to Dec. 1. 

WASHINGTON—Columbia County Farm Bureau 
(Ine.), Dayton, Nov. 5 to Dec. 1. 

WIsconsIN—Jefferson County. Farm Bureau, 
F. W. Shekey, secretary, Johnson Creek, Oct. 
22 to Nov. 17. 





* * * 
TX Committee To Consider 1929 Budget 


The trade extension budget for 1929 will be 
considered at the November meeting of the 
trade extension committee, which will be held 
about the middle of the month at the Congress 
Hotel, Chicago. Advertising will be another 
important matter coming before the committee. 
The committee likewise will consider the ac- 
tion taken by the Consulting Committee on 
Lumber Standards on the subject of moisture 
content. 

Preceding the meeting of the TX commit- 
tee will be the Structural Timber Conference 
in Chicago Nov. 19 and 20 and that of the 
Consulting Committee Nov. 21. 


* * * 


Warns of Building Code Restrictions 


At the quadrennial meeting of the Brother- 
hood of Carpenters and Joiners at Lakeland, 
Fla., with some 600 members in attendance, 
John M. Gibbs, manager of the trade extension 
department of the National Lumber Manufac- 
turers’ Association, said: 

Approximately 10,000,000,000 to  12,000,- 
000,000 feet of America’s production of lum- 
ber annually goes into new buildings or into 
the modernizing of old ones. If the use of 
this lumber is restricted by unfair building 
code legislation, and the present restrictions 
are further extended, unemployment in the 
Brotherhood will necessarily follow. 

It is therefore just as much to the interests 
of the 400,000 members of this organization 
to think lumber, talk lumber and generally 
promote lumber as it is to manufacurers and 
distributers. 


Mr. Gibbs also outlined the TX activities 
of the National association and spoke particu- 
larly of the co-operation between the TX field 
men, the staffs of the regional lumber associ- 
ations and the 135 Vicegerent Snarks of the 
Concatenated Order of Hoo-Hoo. “The co- 
operation of these organizations,” he said, 
“gives us a combined force of 250 men work- 
ing in the field in the interests of lumber.” 

The convention was held in the Brother- 
hood’s beautiful new home for superannuated 
carpenters and joiners, which was dedicated 
Oct. 1. The home is set in 2,000 acres of 
land, much of which is already under cultiva- 
tion, and will accommodate 2,000 persons. The 
auditorium of the new home has a seating ca- 
pacity of 1,000, 
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| The Moisture Content of Softwood Lumber 


[By Edward C. Peck, Associate W ood Technologist, United 


During July and 
(1928) the U.. S. 
conducted a 


August of last summer 
Forest Products Laboratory 


survey to obtain information on 
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Fig. 1.—Kiln-dried Selects. This chart includes 
moisture-content tests on nine species: Sugar 
pine, western yellow pine, western white pine, 
Douglas fir, western hemlock, redwood, white 
fir, western larch, and Sitka spruce. The aver- 
age moisture-content of the samples in this 
grade is 88 percent, with large representations 
in the 4 to 8 and the 8 to 12 percent groups. 


the moisture content of softwood lumber at 
the time of shipment from western mills. The 
mills visited are located in Montana, Idaho, 
Oregon, Washington, and California. This sur- 
vey was for the purpose of obtaining more 
adequate information than that which had been 
procured in the previous moisture-content sur- 
veys', which were limited to winter conditions 
for this western region. 
































. E. Cc. Peck. “The Moisture Content of Soft- 
wood Lumber at the Time of Shipment from the 
Mill.” American Lumberman No. 2762, 36-38 (Apr. 
21, 1928); Southern Lumberman 131, No. 1699, 40, 
42-43, 47 (Apr. 21, 1928); Timberman 29, No, 7, 
38-40, 44 (May, 1928); Sash-Door-Finish 10, No. 1, 
10-34 (May, 1928). 
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Fig. 2—Kiln-dried Flooring. 
included here: Douglas fir and western hem- 
lock. The average moisture-content of all the 
flooring samples is 8.7 percent. The concentra- 
tions of moisture-content values are in the 4 to 
8 and the 8 to 12 percent groups. The drying 
of flooring was more uniform than that of any 
other kind of lumber, fewer wet boards being 
present, 


Two species are 


The specimens for the moisture-content de- 
terminations were collected at twenty-eight mills 
and included nine species: Western yellow pine, 
western white pine, sugar pine, Douglas fir, 
western hemlock, redwood, white fir, western 
larch, and Sitka spruce. Four hundred and 
thirty-six lots of lumber were tested; each one 
consisted of approximately 40 moisture-content 
determinations on individual boards of the same 
species, size, and grade, seasoned and stored in 
the same manner. All of the lots were selected 
from stock that was actually being shipped or 


was in shipping condition. The individual 
moisture-content determinations amounted to 
17,000, 


The variety in the lumber tested and the 
records kept are illustrated by the representa- 
tive shipment described in Table 1. 

The object of the investigation was not to 
compare the moisture-content values of lumber 
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Fig. 3—Kin-dried Shop. The species repre- 
sented here are sugar pine, western yellow pine, 
Douglas fir, and Sitka spruce. The average 
moisture-content is 7.7 percent with a very 
heavy concentration in the 4 to 8 percent group 
and with almost all of the boards dried below 
20 percent moisture-content. The shop lumber 
was kiln dried to a lower average moisture-con- 
tent than any other kind. 


shipped from individual mills or from the dif- 
ferent regions, but to obtain information re- 
garding the moisture-content of the different 
grades of lumber as shipped during the summer 
from the western lumber-producing regions as 
a whole. 


The results are presented in two ways, in 
a series of bar charts and in two charts show- 
ing the relation of average moisture-content 
and uniformity of dryness. On the bar charts 
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Fig. 4.—Kiln-dried Common. The species repre- 
sented in this chart are sugar pine, western 
yellow pine, white fir, Douglas fir, western hem- 
lock, western white pine, western larch, and 
Sitka spruce. The average moisture-content of 
this grade of lumber is 12.1 percent. The dis- 
tribution of the moisture-content values of the 
individual samples shows a concentration in 
the 8 to 12 bercent group, with a large number 
of high values of moisture-content. The large 
number of wet boards is due to the practice, in 
many instances, of drying common lumber only 
to a relatively high moisture-content. 
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Fig. 5—Kiln-dried Dimension. 
are included in this chart: Douglas fir, white 
fir, and western larch. The average moisture- 
content for the lumber represented is 14.8 per- 
cent. The irregularity of the groups in the fig- 
ure is due to the relatively small number of lots 
obtained. The very great concentration in the 
8 fo 12 percent group is caused by several lots 
dried to moisture-content vulues unusually low 
for dimension stock. 


Three species 





Table 1.—A representative mill shipment 


Lot 


Grade 

Letter Species of Wood of Lumber 

d Western yellow pine Shop 

B Western yellow pine C. Sel. & Btr. 

Cc Western yellow pine C. Sel. & Btr. 

D Western yellow pine No. 3 Common 

1D Western yellow pine Shop 

Oe Western yellow pine Shop 

? Western yellow pine No. 3 Common 

H Western yellow pine Box ; 

I Sugar pine No. 3 Common 

J Sugar pine 


No. 2 Shop 

No. 3 Shop 

No. 3 Common 
No. 3 Common 
No. 3 Dimension 


K Sugar pine 
L White fir 
M White fir 
N White fir 


Size of Time Number 
Lumber How of Air Timein of 

Inches Seasoned Drying Storage Samples 
6/4 Kiln dried 1 mo. 39 
4/4 Kiln dried 6 weeks. 40 
6/4 Kiln dried 6 weeks 39 
4/4 Kiln dried None 42 
8/4 Kiln dried 8 mo. 42 
5/4 Kiln dried 1 mo. 37 
4/4 Air dried 6 wks. None 44 
6/4 Air dried 6%mo. None 39 
4/4 Air dried 2 mo. 1 wk. 41 
10/4 Air dried 9 mo. None 41 
5/4 Air dried 3 mo. 40 days 39 
8/4 Kiln dried 4 mo. 41 
4/4 Kiln dried 10 mo. 40 
8/4 Air dried 6 wks. None 45 
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a below which 90 percent of the pieces in the Jot 
fell. The average is plotted vertically and the 04 
= 6 “90 percent” point horizontally. The upper 10 ~ 
590; percent of the pieces in each lot, that is, those { 5° 
e having the highest moisture-content values, were 
ie Y 40 discarded in order to be certain of eliminating 40 
oO all extremely irregular values. The range in Cc 
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shipped lumber. It is impossible to say whether 
this is due solely to the climatic factors or to 
improvement in seasoning practice since the 
original survey. Nevertheless, for the western 
regions examined, the moisture-content values 
of the present summer-seasoned lumber, both 
air-dried and kiln-dried, beyond question are 


yw Ww 
wobuae 


AVERAGE MOISTURE CONTENT (Per cent) 
BGG 


S©o-nwbuanoodd 


° 


considerably lower than the values of the win- 
ter-seasoned lumber.’ 
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Although the results obtained for the sum- 
mer survey of the southern pine region are included 
in the charts of the previous’report, the effect on 
the winter values, as shown by the unpublished 
Geotail data, is sufficiently small to be neglected 
ere, 
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Fig. 10.—Air-dried Lumber. 
dried lumber, all species, kinds, and grades. 


This chart is similar to Fig. 9 except that it represents the air- 
There is also a reasonably definite relationship 


between the average and the “go percent” point in the air-dried lumber, which is approxt- 
mately the same for winter and for summer air seasoning. 


Organize Forest Protective Body 


CampeEN, ArK., Oct. 15.—The Arkansas For. 
est Protective Association was organized here 
last week, at a meeting at the South Arkansas 
Chamber of Commerce participated in by rep- 
resentatives of several of the leading lumber 
companies of Arkansas, the National Lumber 
Manufacturers’ Association, paper company of- 
ficials, industrial foresters and members of ine 
United States Forest Service. The purpose of 
the new association is to secure adequate pro- 
tection from forest fires, to work for the es- 
tablishment of a State forestry department 
and to secure legislation protecting the vast 
forest resources of the State and to encourage 
their perpetuation through proper methods of 
cutting. 

It was pointed out that next to Oregon, 
the State of Arkansas contains more timber 
land than any other State in the Union; 64 
percent of its area is afforested; it leads in the 
number of lumber companies now managing 
their timber holdings under scientific forestry 
principles; the timber industry is the largest 
single industry in the State, and because of 
favorable soil and climatic conditions it ranks 
among the first as a potential producer of fu- 
ture crops of timber. 

With the creation of a State forest depart- 
ment, it was further pointed out, it will be 
possible for Arkansas to join the forty other 
States now receiving financial aid from the 
Federal Government to assist in the protection 
of timber resources. This aid would at pres- 
ent amount to about $40,000 annually. Today, 
Arkansas is the only afforested State not re- 
ceiving such aid. 

Officers elected were: 

President—A. L. Strauss, Malvern Lumber 
Co., Malvern, Ark. 

Vice president—L. R. Wilcoxon, 
Lumber Co., Crossett, Ark. 


Secretary-treasurer—W. L. Hall, of Hall, Kel- 
logg & Co., consulting forest engineers, Hot 
Springs, Ark. 


Crossett 


SHIPMENTS of farm implements in the first 
half of 1928 were larger than for any previous 
six months, the commerce department reports. 


Extensive Use of Lumber in Unusual Skyscraper 


MINNEAPOLIS, Minn., Oct. 18.—A _ person 
could be very badly fooled in jumping at any 
conclusions as to how much lumber would 
be used in the erection of a fireproof structure 
like the Foshay Tower, C. C. Darnall, assistant 
to the president, W. B. Foshay Co., this city, 
said in an address before the semi-monthly 
meeting of the Twin City Hoo-Hoo Club held 
today in the Hotel Radisson. 

The Foshay Tower is to be 
tallest structure. It is an office building of 
unusual design. - Although built principally of 
steel and concrete, the structure could never 
have been reared without the help of lumber,— 
large quantities of lumber, Mr. Darnall stated. 
The fireproof label on the modern skyscraper 
often-times creates the impression that little 
or no lumber is required. Approximately 500,- 
000 feet of rough timber was used in the 
construction of the four basement levels of the 
building; 345,000 feet board measure of rough 
pine lumber is being used in making the con- 
crete forms; 15,000 feet board measure of 2-inch 
planking is being used for steel floor covering. 
Doors, door jambs, rough bucks and ground 
boards are consuming 29,000 feet b.m., of door 
lumber. Baseboards, picture molding and door 
trim material will require 17,000 feet board 
measure of millwork, particularly birch and 
mahogany. 

All told, this latest addition to America’s 
foremost group of skyscrapers shows that the 
erection of the Foshay Tower in Minneapolis 
is consuming close to 1,000,000 feet of lumber. 

Mr. Darnall dwelt at length on the nature 
and origin of the Foshay Tower, the realiza- 


Minneapolis’ 


tion of a dream of W. B. Foshay, nationally 
known investment banker of Minneapolis. 
Thirty-two years ago, he said, a boy 15 years 

















Foshay Tower, under construction in Minne- 
apolis, Minn, 


of age stood by the side of his father and 
looked at that great monument in the na- 
tion’s capital city, erected in honor of the 
memory of the father of our country. That 
lad’s vision and determination now becomes a 
reality, helping to develop and improve a great 


community and 
achievement. 

The Foshay Tower was inspired by a com- 
bination of inborn mechanical genius and ar- 
tistic taste. This lad, Wilbur B. Foshay, re- 
solved that he would some day build a build- 
ing which would reflect the beauty of the sloping 
design of the Washington monument and let 
its tall, shaftlike construction with its peak 
pointing skyward be a haven for industrial 
activity and a mark of distinction in architec- 
tural beauty and general public interest. 

It has taken several years to develop and 
perfect the plans for this building and tre- 
mendous difficulties were encountered: but 
thanks to the diligence of the architects and 
the co-operation of Mr. Foshay the structural 
difficulties were overcome and the construc- 
tion is now well along toward completion. 

The architects had to originate entirely new 
engineering codes to take care of the sloping 
side design features which had never been 
used in the construction of a building de- 
signed for commercial purposes. } 

When completed the Foshay Tower will 
stand 447 feet 3 inches above grade, measur- 
ing 81 feet by 87 feet at the base and 59 by 
65 feet at the top, the four sides sloping 11 feet 
from the grade to the top, at the rate of ap- 
proximately 4% inches per floor level. Its 
height from foundation base to the top is 509 
feet 3 inches. The tower proper contains 2.- 
599,666 cubic feet, with approximately 118,000 
square feet of rentable area. Its cost, includ- 
ing the land upon which it rests will be about 
$2,250,000. 
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Knots for Fine Effects 
in Decorative Art 


Knotty lumber from the common, including the lowest grades today is 
rising into great vogue as interior trim, in conformity with the most 
recent developments in the art of interior decorating. Some of the coun- 
try’s most known and resourceful architects are specifying this material 
where unusual and beautiful effects are desired. The reaction in every 
case has been one of surprise and delight, both on the part of the clients 
and of the public, which heretofore has been rather educated up to 
regarding knots in lumber as ugly defects fitting it only for the crudest 
uses. 

Knots, like the grain of wood, are nature’s exquisite art, and employ- 
ing nature’s own art in enhancing the beauty of human works is a most 
logical development which opens up to the lumberman an almost un- 
touched yet fertile field, capable of yielding increased sales and more 
commensurate profits. 

This use of knotty lumber for interior trim is by no means a recent, 
modernistc fad, but has its origins far in the past. In Colonial times it 
was much appreciated for its decorative effects and largely used in the 
fine residences of that age. As times went on, however, styles of archi- 
tecture changed, and with them preferences and ideas, until knotty trim 
became neglected and forgotten. 

But recently, when beauty has become the dominant note for the home 
and the office, the club, the restaurant and the ballroom, and for all such 
places where an appreciative public gathers, there has been a great 
reawakening of appreciation of the decorative schemes and ideas of the 
past. Leading architects, desiring to get away from time-worn designs 
and to impart to their projects something distinctive, beautiful and 
refreshing, turned to the old American home for inspiration. In the 
interiors of these beautiful old houses, which have been so extensively 
copied as to exterior style, they found just what they were seeking— 
exquisite effects through the use of “defective” wood, the very sort of 
material they formerly were prone to regard as below consideration, even. 
The more they studied these interiors, the more thoroughly did they 
realize that the defects of lumber made readily possible the attainment 
of the most beautiful effects which were in vogue centuries ago and 
which are in such public demand today. 
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Office of D. D, Davis, Washburn Crosby Flour Mill Co., Minneapolis, 
Minn., finished in knotty pine, a distinct achievement for the architect 


Formerly so lowly, knotty lumber, in fact, today bids fair to out-rival 
many a rare exotic wood in public appreciation and popularity. This 
is due in no small measure to the energetic efforts of the Exchange 
Sawmills Sales Co., of Kansas City, Mo., and other manufacturers of 
California pines, which have been active lately 
in calling to public notice the decorative possi- 
bilities of the lower grades of these woods. 

The grades of California pines promoted 
for this use are No. 2 common down to and 
including No. 4 common, permitting of prac- 
tically all the defects described in the grading 
rules. For interior finish it will, of course, be 
necessary for the user or his architect to select 
the boards from these grades according to the 
ultimate effects desired. 

It is needless to point out that, in view of 
the ever-recurring problem of the disposition 
of the lower grades and especially of disposing 
of them at a profit, this new development is 
of immense importance to the lumber industry. 
The popularizing of this revived idea of in- 
terior decoration to the extent of making low 
grade, knotty, defective lumber sought after 
and prized in connection with high-grade con- 
struction could truly be put down as one of 
the industry’s greatest achievements not only 
for its own benefit, but in the interests of con- 
servation and, not least, in the field of archi- 
tectural art. 
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Aucust production of crude methanol, based 
on reports by the entire industry to the De- 
partment of Commerce, was 499,619 gallons, 
compared with 518,220 gallons in July and 
574,710 gallons in August, 1927. Production 
of acetate of lime in August aggregated 9,- 
230,817 pounds, shipments 12,303,105 pounds 
and stocks at the end of the month 8,836,510 
pounds. July production was 9,340,152 pounds, 
shipments 13,301,976 pounds and stocks 11,- 
427,800 pounds. In August last year produc- 


The knotty California sugar pine finish in this directors’ room of the Clearing Industrial tion was 13,124,634 pounds, shipments 13,586,- 


District Club, Chicago, lends it impressive distinction 


885 pounds and stocks 19,888,575 pounds. 
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To Contract or Not to Contract Is the Question 


Several Dealers Express 
and Are 


Evansville, Ind., a city of some 100,000 
people, located on the “Beautiful Ohio,” is 
the residence and business location of some 
widely known Hoosier lumbermen. Un- 
luckily for this department, vacations were 
claiming several. Charles Wolflin, for in- 
stance, was doing an Ike Walton on some 
distant fishing grounds; an excellent thing 
to do if you have any luck with the fish. 
E. D. Luhring, while not on vacation, I be- 
lieve, was pursuing business at a distant 
point, and so we missed seeing him, too. 

Some good natured 
differences of prac- 
tice and opinion pre- 
vail among Evans- 
vile lumbermen 
about business pol- 
icies, and this de- 
partment is much in- 
terested to see what 
the experience of | 
the years will de- 
velop. Some of the 
yards believe in and 





wor 


practice a quite com- 
prehensive service; 
engaging in one form 
or another of con- 
tracting and in real 
estate. Others stay 
by the _ traditional 
policies of selling 
lumber and allowing 
real estate dealers, 
financing concerns 
and contractors to 
carry and assume 
full responsibility for 
the duties which 
naturally rest upon 
these occupations. 
The various dealers 
stated quite frankly 
their reasons for doing the things that 
seem correct to them. As nearly as we 
could tell, each lumberman is entirely good 
natured about it and is pursuing his own 
policies quite independently of what his 
neighbors may choose to do. 








PHONE MAIN 491 


Guaranteeing the House for Five Years 


William Johann, of the Evansville Planing 
Mill Co., described a guaranty he has re- 
cently put into effect; a matter which I 
believe has already been mentioned in other 
departments of the AMERICAN LUMBERMAN, 
He guarantees a house against defective 
materials and workmanship for a period 
of five years. 

“We do this,” he said, “only for those 
houses which have been fully in charge of 
our service department. We insist upon 
having control of the entire job, including 
approval of the design and the specifications 
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period of five years 
after day of comple- 
tion ----+--++-. 


Striking advertisement used by the Evansville Planing 


the 


and oversight of the construction. Some 
people tell us we are not wise in making 
such a specific guaranty, covering so long 
4 period of time. They tell us that the best 
of houses develop defects in five years and 
that before the guaranty expires we'll have 
to do so much repair and adjustment that 
our profits will disappear. 

“TI hesitated a long time about beginning 
sueh a policy, and in fact we followed it 


* for some time without generally advertising 


the fact. It is natural that we should not 
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EVANSVILLE PLANING Mut Co. 


A+ BUILDING MATERIALS 


NORTH GARVIN STREET AND BELT RAILROAD 


Mill Co., 
public about its 5 


undertake this matter on impulse. It in- 
volves too many responsibilities. It is a 
product of many years of observation and 
experience and practice. A careful check- 
up indicates that houses that are well built, 
as ours must be if we are to guarantee 
them, should not develop serious defects; 
and if they do the owner has some right 
to complain. As a matter of fact we have 
made adjustments and repairs on about the 
present basis for many years. I’ve re- 
painted a house after as many as four 
years when the job was obviously bad and 
the owner was dissatisfied. I’ve made ad- 
justments on roofs after a longer period 
than that. Not long ago a roof went bad 
after eight years of service. That may 
seem like a long period to have elapsed 
before a complaint was made, but I took 
the position, regardless of the fact that we 
had no recourse with the manufacturers, 
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PHONE MAIN 492 


of Evansville, Ind., to 
-year guaranty against defects 


Diverse Opinions About This Type of Customer Service 
Busily Testing Their Ideas in 


Practice 


that the roof should have lasted at least 
twice that long, and I replaced it on an 
adjustment basis of 50 percent. 


“He Profits Most Who Serves Best” 


“The basis of this new policy is a belief 
in the slogan that ‘He profits most who 
serves best.’ And since we were making 
these repairs and adjustments anyway it 
seemed only fair to set a definite period of 
time and to announce the fact. Naturally 
not all the houses 
for which we furnish 
the material carry 
this guaranty. Not 
| all of them go 
| through our service 
‘ department in the 
specified way. Our 
| 





a 





estimates carry two 
prices; one that fig- 
i ures the _ material 
according to the 
(| grade specified, after 
| which we assume no 
| responsibility; and 
the other that car- 
ries with it our full 
service features that 
include approval of 
plan and_ specifica- 
tion and inspection 
of the work. 
“However it works 
out, of one thing 
I’m satisfied. No ad- 
vertising we’ve ever 
put out has attracted 
more attention and 
comment and custo- 
tel] ™mer interest than 
this advertisement 
announcing our guar- 
anty policy. This indicates to me that the 
average eustomer feels he is in no position 
to assure himself of the sort of design and 
workmanship he wants. He may have con- 
fidence in his co tractor, and many con- 
tractors are worth’ of this. confidence. But 
after all there is intense competition among 
contractors and so it follows that specifica- 
tions may be altered, of course with the 
knowledge of the owner, for the purpose 
of reducing the total cost. But the owner 
in that case is called upon to decide 
whether or not these specifications as al- 
tered are still good enough to assure him 
a well-built house. Once the specifications 
are agreed upon, the contractor has the 
responsibility only of seeing that they are 
carried out to the letter. If he does that, 
he has fulfilled his contract. But almost 
no owners are competent to decide these 
things; and if a responsible .concern will 
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take over the obligation of passing upon 
design and specifications and will back its 
judgment by a definite guaranty, the aver- 
age owner feels that a considerable load is 
taken off his shoulders. 

“It may be, of course, that in spite of 
our long experience in such matters we 
are assuming too much responsibility and 
will suffer loss or be taken advantage of 
py unscrupulous owners. It’s 


contracting field and takes over an impor- 
tant function of the contractor’s business. 
That it sublets the work on the jobs doesn’t 
change this fact; and the so-called con- 
tractors who work under such conditions 
are reduced to something near the status 
of mechanics and day laborers. 

“At least, the responsibility for completed 
results largely goes to the retailer, and he 


of cutting the price by an indirect method. 
“However these things may be, this com- 
pany sticks to the old policies of selling 
the right materials at fair prices and of 
working in the old way with independent 
general contractors. Our experience and 
observations indicate there is enough re- 
sponsibility and skill involved in retailing 
to command one company’s full attention. 
I’m inclined to think that the 





sometimes hard to decide 
whether deterioration is due to 
jnevitable wear and tear or to 
faulty materials or workman- 
ship. But however this de- 
velops, I’m sure it is a service 
that many Owners want and that 
they are willing to pay a little 
extra to get it.” 


This company, as we under- 
stand it, does not contract in 
the sense that it hires me- 


chanics and does the work. It 
works through established, in- 
dependent contractors. The 
service department follows the ; 
work and sees that specifica- fa 
tions are complied with. Mr. E 
Johann tells us that Evansville 
shows signs of becoming a brick 
town and of going in for brick veneer. He 
says he struggled against this for years, 
only to find that he was losing sales. So 
he has about decided that if the public de- 
mands masonry finish and is willing to pay 


the extra amount for it he’ll furnish the 


masonry supplies. There is but little dif- 
ference in the amount of lumber used; and 
so long as bankers will place a higher loan 
on such a house it seems doubtful wisdom 
to struggle against it. 

N. W. Sauer, of the Cottage Building Co., 
took the other side of the question of tying 
in so closely with contracting. The Realm, 
looking at the company name and drawing 
a wrong deduction from it, asked Mr. Sauer 
if he built houses. He said emphatically 
that he did not. “I stick by the old-fash- 
ioned lumber retailing practices and ideals,” 
he said, “though it is a little hard to do so 
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The West Side Lumber Co. offers a home 


in this city. I’d rather work in the old 
way with independent contractors. An in- 
dependent contractor, as I understand the 
matter, is more than a salesman of labor. 
He takes the responsibility, when he is a 
8eneral contractor, for a dozen different 
trades and for the completed house which 
all these trades produce. Someone has to 
do this. If the planing mill or retail yard 
takes such a responsibility it invades the 


. D. Luhring, of the Luhring Lumber Co., 
evidenced by these large ones that surmount part of the planing mill 





building 
customer that makes his investment more profitable 
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rush toward so-called service is 
likely to outrun the dealer’s real 
ability to give his customers all 
these new things. They require 
pretty exact knowledge and ex- 
perience; and if this knowledge 
and experience are not really 
there, the customers are not go- 
ing to get what they think 
they’re buying. Naturally the 
line separating the services 
which a retailer can give with 
exactness and those which lie 
a little beyond his reach is a 
thin one, and it varies in dif- 
ferent places. One dealer may 





believes in 


has to perfect himself in the business of 
these dozen trades. He adds enormously 
to the things which he must know and to 
the possibility of making serious mistakes. 
I don’t say this is always true, but there 
is the temptation at least to use the con- 
tracting business to make lumber’ sales 
without the usual competition; or else to 
sell lumber at very low prices with the 
hope of making the profit on contracting. 
But each field is highly competitive, and 
if a man spreads his interests and re- 
sponsibilities so widely he’s likely to slip 
up on something and to make less profit on 
the combined job than its value entitles him 
to get. Naturally such a state of affairs 
makes competition difficult for us. If a con- 
tracting planing mill takes a job, it cuts 
out one of the contractors who buy from 
us, and we, too, lose a sale. We couldn’t 


signs as 1s 


have the skill and the resources 
to handle financing for his 
trade, while another does not 
have it and so on. We can’t 
have the least quarrel with a dealer who 
can do more things than we can, provided 
he really makes a suitable profit on his 
work and his goods. If he doesn’t make 
a profit on them, the matter resolves itself 
into a new way of cutting prices. If he 
offers a service that is not really efficient, 
he is imposing on his trade. We can’t and 
don’t decide for anybody else what should 
be included in his service plans. But for 
ourselves, we stick rather closely to the 
old-fashioned ideals of lumber retailing.” 
The Realm presents these views at this 
length, largely because they touch upon a 
matter which is much to the front in lum- 
ber retailing and because they were pre- 
sented in good nature and impersonally. 
As was stated earlier in this article, we 
missed Mr. Luhring. His plant is a large 
one, including lumber yard and planing mill 
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service to a 


complain logically if we lost out in straight 
competition; and if these competitors really 
get the profit both on the material and the 
labor that the job ought to carry, then 
they’re just better salesmen than we are 
and are entitled to the business. Perhaps 
they do get that profit. But we’re inclined 
to wonder if one or the other or perhaps 
both the lumber and the labor bring in a 
full profit. If they don’t, it’s the old matter 


The Cottage Building Co. of Evansville, Ind., : 
established lumber retailing practices and ideals 





sticks closely to well- 


and building material store. We under- 
stand that he, too, has worked out a service 
schedule of his own and that he offers 
rather complete jobs to his customers. We 
were sorry to miss hearing his statements 
about the conditions under which these 
things may be offered the public with mu- 
tual profit. Mr. Luhring is a widely known 
Hoosier lumberman, and this department 
recalls a: pleasant evening spent in his 
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company at the banquet of the Indiana asso- 
ciation a year or two ago. No one misses 
seeing the Luhring plant, if he happens to 
be in that part of Evansville, for Mr. Luhr- 
ing believes in signs. On the planing mill 
is a striking sign done by a very competent 
sign painter, celebrating the idea of home 
making. 

At the Wolflin West Side Lumber Co., in 
the absence of Mr. Wolflin, who was pursu- 
ing fish in some distant place, we met 
C. M. Roeder. Mr. Roeder tells us that 
this yard takes contracts and sublets the 
work. This is part of an effort to offer 
an individual service. Mr. Roeder stated 
that if a dealer waits until a customer 
comes in with a material bill and simply 
figures that, he lets himself in for the 
closest kind of price competition. The ef- 
fort is made to offer services, not necessarily 
extensive ones, that will make the plan 
rather distinctly a Wolflin product. The 
idea isn’t just arbitrarily to change the plan. 
Rather it is toward definite improvement. 
Experience with all sorts of houses has 
brought these men a wealth of information 
about houses planned for lasting attrac- 
tiveness and efficiency. A little more or a 
little less room, a window differently placed 
to assure cross ventilation or a better light, 
a cupboard of the right size and in the right 
place, built-in features that will save labor 
Or space or the purchase of furniture, a 
special roof; any one or several or all of 
these things incorporated into the plan 
make the customer’s investment more 
profitable and give him the feeling that 
the yard is taking a real and an intelligent 
interest in his house. It becomes a dis- 
tinctive Wolflin project, and the lynx-eyed 
attention to the price is a little relaxed. 
Naturally these things never make possible 
boosting the price to unreasonable heights. 
That sort of thing isn’t on the cards any 
more. But sometimes it does help in get- 
ting a net profit a little nearer the figure 
which the economists say is fair. The 
customer, with the total cost of his house 
in mind, thinks a fair cut on the lumber 
bill would be about a couple of thousand 
dollars. But if the ideal 10 percent net 
profit amounts to but a couple of hundred 
it becomes evident that there isn’t much 
room for price cutting that would really 
interest the customer. If the whole of the 
net profit were taken off it wouldn’t seem 
much when compared with the total cost. 

Ferd. Riedy, of the Mechanics Planing 
Mill Co., was ill at the time of my visit. 
The office reported business going along 
quite well. 


A Furniture-Building City 


L. Bertelsen, of the George T. Schultze 
Lumber Co., told us business was fair, 
though not quite so good as last year. 
Evansville is a furniture-building city, and 
that industry has been quiet for a time. 
Some new industries, employing high-grade 
labor, are coming in; and these new proj- 
ects bid fair to start the local market tc 
going at its usual speed. Mr. Bertelsen 
says his company does not contract. 

C. F. Whitting, whom we saw at the Rech- 
tin yard, states that this company takes 
an occasional contract when it seems neces- 
sary but that it prefers to work in the old 
way with independent contractors. Mr. 
Rechtin is president of a local building and 
loan association, and he is also an officer 
in one of the banks; so he can usually ar- 
range suitable loans for customers who are 
good risks. This plant has some striking 


signs up, to aid the business with silent 
salesmanship. One we noticed stated briefly 
some facts about shingles and nails; such, 
for instance, as the fact that shingles de 
not rot. Nails rust off. The use of zinc 


te, 


nails will give good shingles the chance to 
last out their lives. Out in front of the 
office is a big price chart with the current 
prices marked for cement, roofing, plaster 
board, coal chutes, sewer tile and the like. 


Tiny Newspaper Draws Business 


Mitton, W. Va., Oct. 15—When a live, up- 
and-coming lumber retailer asserts that he 
honestly believes that a certain method of ad- 
vertising has increased his sales at least 35 
percent, naturally the AMERICAN LUMBERMAN 
is on the alert to get the particulars and pass 
them along for the adoption, if desired, or at 
the least consideration, of other dealers, to 
whom that 35 percent melon looks pretty good. 
Of course, there is no assurance that this per- 
formance can be duplicated by everyone, as 
a venture like the one about to be described 
is to a large degree a personality proposition. 

The plan referred to, which has brought 
such splendid results to the Happy Hall Lum- 
ber Co., of Milton, consists of the publication 
and mail distribution of a miniature, individual 
newspaper of four pages, each 7% inches wide 
by-11 inches long, set up three columns to the 
page and embellished with display headings, 
cuts etc., which give it a regular newspaper 




















An AMERICAN LUMBERMAN camera caught 
Frank H, Foe, proprietor Centinela Lumber 
Co., Inglewood, Calif., in the above pose, stand- 
ing beside a rabbit hutch made in his yard. 
When the yardmen are not busy with other 
work they make these hutches from short 
lengths and broken stock, and a good profit is 
realized on them 





appearance. This baby newspaper, which 
was christened the “Hee Haw News,” was 
launched in March of this year for the sole 
purpose of developing new business in and 
around Milton. 

‘The fact of the matter is,” said Mr. Hall, 
“the first issue was intended only as an ad- 
vertising stunt, and we did not have very 
serious thought of keeping the paper going. 
But the first issue went over with such a 
whoop and bang, and so many of the people 
who received the first copy wrote. or phoned 
us asking that we put their names on our 
mailing list, that we have been issuing it regu- 
larly each month since.” 

The mailing list now contains the names of 
more than 1,000 persons who get the paper 
monthly, without cost to them, and Mr. Hall 
says that the number will soon reach 1,500 
copies. The paper goes out on all the rural 
routes leading out of Milton, and also on four 
other routes from nearby towns, as well as 
to numbers of farmers living within a radius 
of 25 to 30 miles of Milton. These papers 
are not addressed to individual names, but in 
order to insure everyone on the rural route 


getting a copy, it is addressed to “Boxholder, 
R. F. D. No. —.” This insures every boxholder 
on the route getting a copy, and all new ar- 
rivals coming into the territory are reached 
promptly. Mr. Hall considers this a much 
better method than addressing the paper to 
names, as in that way many possible prospects 
would be overlooked. The cost of producing 
the paper is $25 per thousand, to which of 
course must be added 1% cents postage per 
copy. 

As to make-up, most of the space is devoted 
to newsy personal items, “R. F. D. Happen- 
ings,’ birth and death notices, and a depart- 
ment headed “Things For Sale,” in which 
short advertisements are inserted free of 
charge. Thus the names of a good many 
people are printed in each issue, which gives it 
“reader interest,” as everyone is interested in 
seeing whether his or some neighbor’s name 
is mentioned. There are usually fifty or more 
items of a personal character in each issue. 
Just how this personal mention feature works 
out, at least in some instances, in the way of 
bringing in business, was told to the Amer- 
ICAN LUMBERMAN by Mr. Hall as follows: 

“Just last week we sold two house bills 
to farmers living out of Milton, and these 
sales were traced directly to the influence of 
the little paper. One of these houses was sold 
to a man living 17 miles out, and the other 
to one living 21 miles away, and in delivering 
the material we passed right through a town 
within nine miles of his p!ace where there 
is a well-stocked lumber yard. 

“This man said to us, when he paid for the 
material: ‘Well, now I guess you will put an 
item in your paper about me building this 
new house and buying the material from you, 
won't you?’ You can bet that we told him 
we would, and we shall see that a copy of 
the paper is addressed to him persona‘ly. The 
fact that he knew that by buying from us 
he would get his name in the paper is what 
sold this bill of lumber. 

“We get a lot of queer requests from the 
country folks asking that certain things be 
printed in the paper, and we try to comply 
with such requests when it is possible and ad- 
visable to do so. Naturally, we are glad to 
mention the fact when people buy from us, as 
by doing so we not only please them but let 
their friends know that they have been deal- 
ing with us, and create a lot of valuable good 
will. 

“We would not think of quitting this method 
of advertising, as we are obtaining some real 
results from it and honestly believe that our 
sales have increased at least 35 percent since 
we started the publishing of this little sheet. 
We have sold about five times as much roof- 
ing, cement, lime and sheetrock since we began 
publishing and distributing this little paper 
as we ever sold before in the same period.’ 

Mr. Hall said further that one of the local 
general merchants had told him that since the 
Hee Haw News had been playing up roofing 
all his customers in that line had been buying 
from the Happy Hall Lumber Co., and he 
wanted to know if he could carry an <adver- 
tisement in the paper, advertising his own 
goods. “The merchants here,” said Mr. Hall, 
“are beginning to see that this little sheet has 
a far-reaching effect upon the country folks, 
and it would not surprise us to see some of 
them doing the same thing that we are.” 

Mr. Hall remarked that if any lumber 
dealer should be interested in seeing a sample 
copy of the “Hee Haw News” he would be 
glad to send one upon request. 
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~ Tells of Neglected Sales Opportunities 


[The sales manager of one of the largest 
lumber manufacturing concerns in the country 
has just sent all of the company’s salesmen a 
“heart-to-heart” letter which is so constructive 
in character and so replete with merchandising 
inspiration and suggestion that the AMERICAN 
LUMBERMAN is glad to pass it along for the 
consideration which it 
deserves by all en- 
gaged in the manufac- 
ture and distribution of 
lumber, especially the 
retailers, who would be 
most directly and im- 
mediately benefited by 
putting into effect the 
suggestions embodied 
therein. By request of 
the writer his name is 
omitted.—Eb1TOor. ] 


Some years ago we 
purchased a home 
which, while fairly 
modern at the time, 
still had a lot of op- 
portunity for improve- 
ment. Since we have 
lived there we _ have 
added, first, a garage, 
later remodeled the 
garage and moved it to 
a different location; 
then a pergola fence around the back yard and 
a concrete retaining wall, hardwood floors 
downstairs and then hardwood floors upstairs ; 
then we converted a den into a breakfast room, 
put in a window at the back of the dining 
room, added a broom closet in the kitchen and 
additional cupboard capacity in the kitchen, and 
are now putting on a new roof over the old 
one. We have also put in a lot of additional 
outlets for electric light plugs, changed the fix- 
tures around, insulated the furnace and all the 
pipes, and done some other things here and 
there that I have forgotten. 

However, the main point that I wish to bring 
out is that not one of these things was ever 
even suggested to us by any one in any line of 
business who could or would remotely profit 
from the change or addition. We are repeat- 
edly solicited by automobile salesmen, radio 
salesmen and salesmen in almost every other 
line of business selling anything for household 
or personal use, but no one connected with the 
building material line has ever called on us or 
even suggested that we needed anything done 
to our home, or that anything could be done 
to improve it in the slightest degree. The ideas 





Every home should 
have a moth-proof, 
cedar-lined closet 





Shelves in the 
attic or in a 
closet, specially 
built for hold- 
ing traveling 
bags of various 
sizes, are a 
great conven- 
ience 





for all these changes, improvements and addi- 
tional conveniences and comforts had to origi- 
nate in our own minds and then we had to go 
out and look around to find out how much they 
would cost and who could do the work; and it 
just makes me sore every time we think of 
one of these additional conveniences that we 
could add to think that we didn’t think of it be- 
fore and had to go without it so long because 
we didn’t see the possibility. Every one of these 
things we would have done long, long before 
we did had a representative of any dealer 
called on us and made a survey of the house 
and called attention to these various improve- 
ments which could be made and told us ap- 
proximately what they would cost and recom- 
mended someone to do the work satisfactorily. 

I’ll venture to say that there is not a resi- 
dence block in this city where I can not go 
right down one side of the street in a house-to- 
house canvass and find one or more houses in 
need of one or more additions or improvements 
to make them more livable or more economical 
or more attractive. 

Every other line of business is going out 
after the business, but lumber manufacturers 
and the lumber dealers sit idly by and still wait 
to too large an extent for it to drop into their 
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laps, the exception being that if they hear of a 
house bill or a barn bill or store building or 
some decent sized job they all fall over them- 
selves in wild cut-throat competitive scramble 
to sell the bill, although nearly every one that 
I have talked to about it admits that he makes 
little or no money on this class of business; 
and, furthermore, it is a class of business that 
runs into so much money that he has to investi- 
gate it very carefully as to the ability to pay 
and frequently wait considerable time to get 
part or all of the money, whereas if they were 
to send a competent man, or, in a case of a sin- 
gle yard run by the owner, he go himself to 
call on Mrs. Jones and look things over and 
suggest all the things that might possibly be 
done to the house inside and out, from cellar to 
attic, including even things that possibly are 
outside of his own line, such as insulation or 
additional electric wire, or painting, additional 
closets, cupboards, renewing floors and adding 
hardwood floors, sun parlors, changing doors 
and (or) windows, he could list a number of 
jobs ranging in cost from possibly $25 to $1,000 
and certainly should be able to sell one or more 
of these jobs. He has a wide range of possi- 
bilities and if he can not sell all the things 
that he recommends at that particular time cer- 
tainly he should be able to sell some one of 
them, and certainly that class of business will 
yield the highest proportion of profit to the 
dealer and afford probably the quickest turn- 
over in money, and, in case it is not all cash, 
afford the greatest security. 

The automobile salesman has one thing to 
sell and it runs into considerable money. His 
security begins to depreciate very rapidly the 
minute the car leaves his place of btisiness and 


it continues to depreciate rapidly. Any addi- 
tions sold to the home usually increase the 
value of the property at least to the extent of 
the cost of the addition and frequently consid- 
erably more, and the property located in a city 
particularly is more frequently increasing in 
value instead of depreciating. If we could get 
even any considerable percentage of dealers 
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throughout the country working along these 
lines and going after this class of business it 
would increase the volume of the lumber busi- 
ness to such an extent that the mills would 
have to run day and night to take care of the 
demand. 

I had an all-day session with a line-yard 
dealer the other day discussing this subject. 
He raised every objection that he could think 
of, all the handicaps, all the disadvantages, 
and, in every case, after discussing them, he 
admitted that I was right, my proposition was 
all right, and the net result was finally that he 
was going back home and try it out. Of course, 
every dealer will, undoubtedly, at once cite one 
or more instances, just as this dealer did, of 
the man who has bought an automobile and 
(or) a radio and (or) a washing machine or 
what-not, until his income is mortgaged until 
that is paid for, and offer that as an excuse; 
but the plain, simple answer to that is, that 
the automobile dealer got there first; the lum- 
ber dealer should try to get there first and 
have the buyer’s income mortgaged to him for 
improvements and additions to his property 
representing sale of building material, so that 
when the automobile salesman comes along he 
will be placed on the defensive. 

Secondly, there is a new crop of prospects 
coming along all the time and it is up to the 
dealer to secure his share of these instead of 
simply waiting for the automobile salesman 
and other salesmen to sell them first and then 

(Continued on page 45) 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Varnished Shed as Publicity Stunt 


There are many different ways of attract- 
ing attention and securing publicity, and any 
one of them is good—if it works. The impor- 
tant thing about a unique publicity stunt car- 
ried out some time ago by the Goodfellow 
Lumber Co., St. Louis, Mo., is that it worked, 
attracting widespread attention and comment 
over quite a long period of time. This stunt 
consisted of varnishing, instead of painting, 
the exterior of a lumber shed, in order to 
afford a spectacular demonstration of the qual- 
ity, and freedom from knots or other defects, 
of the clear fir drop siding with which the 
structure was covered. 

But to get back to the beginning of this 
story of the varnished shed, as told by Robert 
Saunders, mill superintendent of the Goodfellow 
company, the shed in question, 18 feet in height 








This 
erected on the roof of the main office building 
of the Hallack & Howard Lumber Co., Den- 


huge electric sign has recently been 


ver, Colo. The location is particularly favor- 
able for such a display, the sign being easily 
readable from a viaduct which carries most of 
the traffic to and from Denver’s mountain parks 
system, as well as being visible from practically 
every section of the city. The sign structure is 
24 feet high and 60 feet wide, being by far the 
largest roof sign of this type in the city 





by 500 feet in length, had been sided with clear 
fir (pattern 116) drop siding 18 feet long, put 
on vertically. Instead of painting the wood 
it was decided to varnish it in order to show 
how clear the lumber ran. About 25 gallons 
of shellac were applied, and 50 gallons of spar 
varnish of two well known brands. The cost 
of the varnish and its application was about 
60 percent more than paint would have cost. 
The varnish lasted two years, after which 
length of time the novelty feature, of course, 
was pretty well exhausted. 

While the job was new numerous visitors 
came in every day to make inquiries. Doubtless 
had the Goodfellow company been handling 
paints and varnishes, they would have got 
considerable business from these painters. 
However, quite a number of new customers 
for other lines resulted directly or indirectly, 
and the wide comment and publicity satisfied 
the company that the extra cost was well justi- 
fied. The stunt brought to the yard visiting 
lumbermen from points as distant as Boston, 
Oklahoma City, Denver and a number of other 
cities who, being in St. Louis, came out to 


look at the varnished shed, stating that they 
had heard of it even in their own cities. In 
fact, so widely was this job known that had 
a letter been addressed to “The Lumber Yard 





Yardmen— 
Attention! 


FIFTY DOLLARS CASH FOR YOU 





The American Lumberman wants 
to hear from yard men who can tell 
how they have actually brought addi- 
tional, profitable business to their 
yards. Write your experiences, and 
also tell how a yardman may become 
a good salesman without neglecting 
his regular duties. 

The American Lumberman will pay 
$50 in cash for letters on the above 
subject, as follows: 

For the best letter written by a 
yard man, or by a manager, telling of 
what some yard man has done along 
this line, $25 will be paid; for the sec- 
ond best, $15; and for the third best, 
$10. 

Literary style will not be taken 
into consideration, but letters will be 
judged on the merits of the experi- 
ence recounted. They may be of any 
length necessary to properly cover the 
subject. 

This contest is open to actual yard 
men or yard managers anywhere in 
the United States or Canada. 

Letters should reach the American 
Lumberman not later than Nov. 10, 
1928. 











With the Varnished Shed” it would undoubt- 
edly have been delivered to the Goodfellow 
Lumber Co. 

The Goodfellow company, however, does not 
expend its entire advertising energy along un- 
conventional lines, but freely uses the time tested 
methods, such as liberal display advertising 
space in the newspapers, sometimes running as 
large as a half page; direct mail advertising, 
follow-up letters, etc. It is the policy of the 
company never to let a letter go out to a cus- 
tomer without enclosing some circular or bit 
of literature describing the uses and merits 
of one or more of the specialties carried. The 
company considers that the facts set forth by 
the manufacturer regarding any particular prod- 
uct, embracing the arguments that induced it 
to stock the article, are those best suited to 
convince prospective or possible buyers. 


“Better Barns” Campaign Progresses 


Readers who have requested further informa- 
tion as to progress of the “Build Better Barns” 
campaign being carried on in Limestone County, 
Tex., which was described in detail in the issue 
of Sept. 22, will be interested in the following 
later reports received by the AMERICAN LuM- 
RERMAN from retail concerns located in that 
county and directly co-operating in the cam- 
paign. 

The widespread interest in this barn-building 
campaign, which extends far beyond the terri- 
tory in which it is being carried on, is of course 
due to lumbermen in other parts of the country 
desiring to consider the possibilities of initiating 
similar campaigns in their territories, as the 
parent campaign now in progress has already 
resulted in the sale of many new barn bills, 
as well as materials for remodeling and re- 
pairs. 

From Bruce Campbell of Bruce Campbell & 
Son, Groesbeck, Tex., comes this very en- 
couraging report: 

“In regard to the ‘Build Better Barns’ cam- 
paign now going on in Limestone County, di- 








This Week’s 


Worked Off Surplus Stock at Profit 


This week’s special merchandising tip is furnished by A. Silver- 
berg of the Silverberg Lumber Co., Houston, Tex., whose motto is: 
“Let’s Talk Lumber.” Mr. Silverberg writes: 


“Finding that we were overstocked on 4-foot, 10-inch No. 3 ship- 
lap, I worked out a plan for disposing of same, as follows: 


“We ripped the lap off and nailed four pieces together in a 
square, thus making a box (without bottom) 4 feet square and 8 
inches deep. We advertised that one of these sand boxes, together 
with six sacks of sand, would be delivered anywhere in the city 
for $2. The sand was delivered in cement sacks. 
painted in attractive colors, and sold very promptly. 
have sold about 200 of these sand boxes.” 


Timely Tip 


The boxes were 
I think we 
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st 
rected by County Agent Paul G. Haines, this 
campaign is meeting with considerable success, 
restiiting in some new and better barns being 
hyilt, and a great deal of repairs to the old 
barns. F 

“Our sales have already been increased as a 
direct result of this campaign, and we expect 
to see them further increased later this year, 
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The door rack shown herewith, keeping the 
doors separate, or if necessary (because of 
of heavy stock) in pairs, is used by the Taylor- 
Estes Lumber Co., Columbia, Mo. The com- 
pany finds this a very handy arrangement, be- 
cause the doors can quickly and easily be slid 
out for inspection, and as easily slid back into 
place again, eliminating the trouble encountered 
where doors are stocked in the ordinary way. 
The company finds that it also serves as a pro- 
tection against damage 


— 





and also next year. We are helping to pay the 
cost of advertising and the expense of the men 
who have been out talking up the campaign to 
the farmers. We think this the greatest move 
ever started for the county at large, as it will 
prove beneficial to every business in the county. 

“This campaign was started just a little late. 
or the result would have been even more pro- 
nounced, as the farmers were just getting into 
the work of repairing and building better barns 
when the cotton crop began to move and all at- 
tention had to be turned to the gathering of 
that crop.” 

W. B. Phillips, local manager Wm. Cameron 
& Co. (Inc.), Mart, Tex., writes: 

“Our county agricultural agent, Paul G. 
Haines, is a live wire, at all times doing his 
best for the farmers, and he has promoted a 
real campaign for better barns, same being 
financed by donations from the lumbermen of 
this territory. He takes the matter up direct 
with the farmers, and once every fifteen days 
gets up a list, giving the farmer’s name and 
route number, and stating whether he is an 
owner or tenant, and the type of barn to be 
built or repaired. He sends copies of this list 
to all the lumber dealers in the territory, serving 
his district. We have found. these lists to pro- 
duce very live prospects, and have secured some 
good business from them. The campaign is at 
least educating our rural trade to build better 
farm buildings, and therefore stimulating the 
lumber business in this territory.” 





This Week's 
AD-IDEA 


MAKE PARAGRAPHS SHORT 


Paragraphs of one kind only are suitable 
for newspaper advertisements—brief ones! 

Forget literary remember the 
moving necessity of easily-read type matter. 
An _ advertisement 











rules, and 


of paragraphs, 
partly short and partly very short, is nearly 


made up 


always far superior to one comprised of long 
paragraphs. 

The eyes of the experienced newspaper 
reader take in the fact of paragraph length 
at the first glance. Long paragraphs repel; 
easy-to-read ones attract. 

A convenient basis of paragraphing is to 
allot a paragraph to each article or item of 
service offered. When there is but one thing 
advertised, a paragraph for each selling point 
may be the basic plan of composition. 

For effect, experienced advertisers frequently 
use one-sentence paragraphs. Usually the sin- 
gle sentence will present an impressive sales ar- 
gument. 

Even among brief paragraphs, there should 
be variation in length. Paragraphs of exactly 
the same length can be even 


though brief. 


monotonous, 


Opens Downtown Lumber Store 


KITTANNING, Pa., Oct. 15.—The new store of 
the Heilman Lumber Co., located at 205 Market 
Street, in the center of the shopping district, 
merits the designation which the company has 
given it in its advertising, “The Store That Is 
Different.” A formal opening was held recently 
which attracted a good many visitors. The 
store has a modern plate glass arcade front, 
affording ample display 


The Heilman Lumber Co. is headed by F. A. 
Moesta, as president and general manager, Her- 
bert Heilman being secretary and treasurer. 


Lumber Firm Opens Model Home 


Eau Cvatre, Wis., Oct. 15.—The model 
home built by the Evans-Lee Co., lumber re- 
tailer of this city, is completed, and was last 
week opened to public inspection, attracting 
many interested visitors. The house has six 
rooms and sun-parlor, with attached garage. 
Exterior construction is of stucco. The house 
is equipped with all the latest conveniences, in- 
cluding various built-in features of woodwork. 

“One thing that we expect to accomplish by 
having this structure inspected by thousands 
of people,” said W. J. Bagley, of the Evans-Lee 
Co., “is to let the public know that building 
materials and building ability available in Eau 
Claire are adequate for the finest of homes.” 


New Officers Are Announced 


RockForp, ILi., Oct. 15.—Succeeding Thomas 
D. Reber, resigned, Edwin H. Keeler was elect- 
ed president of the Rockford Lumber & Fuel 
Co. at the reorganization meeting held today. 

Other officers named were H. N. Page, sec- 
retary-treasurer; Jerome Baker, E. R. Rund- 
quist and A. D. Logan, vice presidents. 

Mr. Keeler, who succeeds Mr. Reber as 
president, has been associated with the com- 
pany 38 years. He joined it when it was in- 
corporated following the consolidation of the 
Lawler & Keeler Co. and the Perry-Rebe: 
Lumber Co. For years Mr. Keeler served as 
secretary-treasurer. 

Mr. Page, who becomes secretary-treasurer, 
before joining the organization was local agent 
of the C. M. & G. railway and later manager 
of Rockford territory for the Franklin County 
Coal Co., of Chicago. 

Mr. Logan, before affiliating with the fuel 
company, was in charge of Rockford territory 
for the B. F. Goodrich Rubber Co. He will 
be in charge of sales. 

With the present company 30 years, Mr. 
Rundquist will be in charge of purchases. 
Jerome Baker, third vice president, is man- 
ager of the Whitewater, Wis., branch of the 
local company. C. H. Hill, a member of the 
board of directors, is in charge of the Beloit 
branch. FE. R. Keeler, also included as mem- 





space, which at present 
is devoted to exhibits 
of paint, a model house, 
and roofing. 

The interior decora- 
tions on the walls show 
fire different textures 
and colors. An inter- 
esting feature of the 
wall decoration is an 
oak tree in relief, built 
up with Cromerock. 
Millwork and_ building 
specialties of various 
sorts are shown. On 
display also is a piece of 
redwood 2x5, 11 feet 6 
inches long. which at- 
tracts considerable at- 
tention. 

In the picture is seen 
the paint department, 











office and filing equip- 
ment, breakfast set etc. 
The counters and shelv- 
ing for this store were built at the company’s 
mill at Ford City, Pa., four miles south of 
Kittanning, where the yards and warehouses of 
the company are also located, the local store 
being installed as a convenience to the trade 
in the immediate vicinity. 

Plan books and plan service are available at 
this store, patrons being invited to call and 
confer about new building or remodeling prop- 
ositions. Many visitors driving through the 
city stop and visit the show room, as it is 
located on the Lincoln Highway. 


New downtown store of the Heilman Lumber Co. 


ber of the board of directors, is vice president 
of the Franklin County Coal Co. 

Orgarlized 38 years ago, the Rockford Lum- 
ber & Fuel Co. is now one of the leading busi- 
ness establishments of the city, doing an annual 
volume of approximately $1,500,000. 

Following the announcement of the change 
in the personnel of the company heads, Presi- 
dent Keeler stated that plans are being con- 
sidered for the erection of more storage ware- 
houses for the housing of special building ma- 
terials. 
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WEST FRONT VIEW OF THE NEW LONG-BELL LUMBER CO.’S PLANT AT OKLAHOMA CITY, OKLA. 


Splendid New Retail Plant Is Opened 


OKLAHOMA City, Oxta., Oct. 15.—The for- 
mal opening of the splendid new retail es- 
tablishment of the Long-Bell Lumber Co. in 
this city will occur on Friday of this week, 
Oct. 19. Elaborate plans have been made to 
receive the crowd of visitors expected on that 
date, who will be given the fullest opportunity 
to inspect what is conceded on all sides to be 
one of the finest and most uptodate retail 
plants to be found anywhere. 


The plant is constructed of wood through- 
out, and is planned to provide facilities for 
service to customers in keeping with the tenets 
of modern merchandising. 

A Long-Bell yard was established in Okla- 
homa City over 26 years ago. On May 21, 
1928, the yard located on West Grand Avenue 
burned to the ground. In order to take care 
of the trade while a new plant was being 
built, another yard was acquired. In a little 
more than ninety days an exceptionally modern 
lumber plant was planned, built and stocked. 
It was first occupied Sept. 15. 

The plant is located at the intersection of 
two principal thorofares in a_ fast-growing 
community center and residential section of the 
city. One’s first’ impression of the plant is 
that of immaculate whiteness and orderliness. 
Built entirely of wood and painted superwhite 
it is an outstanding testimonial to the merit of 
wood as a building material. Neat company 
signs in gold profile letters on a background 
of black smalt glass add to the attractiveness. 
Because of a gasoline filling station adjoining, 
and a city ordinance, one of the walls is of 
stucco on hollow tile, but this is finished in 
harmony with the woodwork. 

Plate glass display windows eight feet high 
span the entire width of the administration 


building and customers’ room. 


eryreeeeee © 


/ 





Floors of the 


display windows have a depth of six feet. The 
back paneling is of Douglas fir veneer in wal- 


nut finish. 


the 


these windows were 


photographed they held a display of samples 
of all the commonly used woods as well as a 











Office of Manager L. 


built-in-the-wall 
and telephone 


breakfast 
cabinets. 





F. Broderson 


set and bath room 
Miniature buildings 


which won substantial first and second prize 
cash awards in a manual training student con- 


test carried on by Manager L. F. 





| 
| 











3roderson 


_of the customers’ room which has _ access 





at Oklahoma City were also used in the win- 
dow display. 

The first impression of the interior of the 
customers’ room;is that of spaciousness and 
beauty. Made-on-thejob display cases for 
hardware and paint are of the new Grainart 
Douglas Fir, finished a driftwood gray. The 
hardware display occupies one side of the 
room and the paint display and stock the other. 
Under the hardware counter are sliding draw- 
ers for nails, in tiers three high the entire 
length of the counter, which have a capacity 
of 200 kegs of nails. The trim is of Grainart 
and Douglas fir finished to produce a color 
harmony which is very pleasing. This room 
has a width of approximately 40 feet and a 
depth of 50 feet. 

The point of first contact with the customer 
entering this room is at the order desk near 
the entrance. Seen at this desk is a man who 
might be mistaken for an order-taker, but that 
title does not quite cover the case. The man 
at this desk will gladly take your order, but 
he is interested chiefly in seeing that your 
lumber bill carries the necessary hardware and 
paint. Deeper in the room is the information 
desk and switchboard in charge of a soft- 
voiced operator who will connect you with 
any of the eighteen telephones that serve the 
retail plant and the adjoining Long-Bell sash 
and door factory. Other desks are at the rear 


through a wall recess to the accounting de- 
partment and by pivoted ground glass sash 
to the manager’s office. This room is finished 
and furnished in good taste and will impress 
the customer most agreeably. 

Reference to the ground plan will aid in 
getting an adequate idea of the size of this 











Views in the 24-foot alleys. Wainscot in right foreground will be used for displaying roofings etc. Note the cut-off saw 
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plant, its arrangement and convenience of the r 
customers’ room, accounting and other offices, 
yard alleys and stocks. This plan, however, 
does not show the Long-Bell sash, door and 
woodwork factory employing about thirty peo- 
ple under the management of Robert A. Finley. 
| This sash, door and millwork plant which ad- 
joins the new retail plant is one of the largest 
| and best equipped in the Southwest. Besides 
extensive stocks of sash, doors and millwork it 





their yards in readiness for inspection at all 
times, but though forewarned the lumberman 
who walks though the alleys at the new Long- 
Bell plant at Oklahoma City will add some- 
thing to his knowledge of lumber shed building 
and orderly piling. Stand behind the first 6x6 
built-up posts in a row 186 feet long and the 
eye can detect not the slightest fault in align- 
ment, of the forty-three posts. Sight along 
any long or short post row in this big plant 
and the same surprising accuracy of alignment 
is noticeable. 

One naturally expects new shed framing to 
look clean and good, but the Long-Bell kiln 
dried Douglas fir dimension used to frame 
these sheds is so straight and good-looking 
that the general impression is that only clear, 
perfect lumber was used in its building. The 
alleys, of generous width, are sky-lighted at 
frequent intervals. There are no dark corners 
anywhere in the shed, and the 75-watt reflected 
lights spaced at 30-foot intervals over the al- 
leys turn night into day when darkness over- 





manufactures. all special woodwork called for. 
‘Three hundred and twenty feet of trackage 
serves both the sash and door house and the 
retail plant, so that lumber, lime, cement and 
other building material are unloaded direct 
from the cars. 
Executive and accounting offices, architec- 
tural room, lavatories and wrap room of the 
ms retail plant are arranged on either side of a 
a passageway leading back from the center of 
the customers’ room. This passage is floored 
with cell-ized strip oak flooring. IL 
Manager Broderson’s office is trimmed in 
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gum given a rubbed walnut finish, and is truly Architectural service room, 14x18 feet. Archi- takes the winter working hours. Another ad- 
beautiful. The floor is of the new cell-ized tect R. E. Stuart at right vantage of this lighting system is that the 
oak blocks laid in the wing or diagonal pat- night watchman in his rounds can switch on 
tern. The walls which are of stippled Marble- back of steam coils force the heated air into the light and see into every nook and corner 
cote of a gray green background high lighted ll parts of the room. Hot air openings are of the shed. 
 win- in gold are strikingly handsome. There are high up in the wall and cold air openings next _The lumber bins are of standard 4'2"x'7' 
“ three pivoted ground glass windows which to the floor. Electric ceiling and wall fans dimensions for the ground floor. Second and 
of the give the manager a view of the entire custom- and ample window Ventilation moderate sum- third tier bins are of like width, but of less 
$ and ers’ room. ; mer temperature. Lighting fixtures are in color height. Alley bridges placed at convenient in- 
a Sow Directly across the passageway from the harmony with the balance of the room. Dis- tervals clear the alley floor by 12 feet. These 
ainart ; 
The 3) 
f the 
other, ' 
draw- iste i © 
entire we 
pacity 
‘ainart 
color 
room 
and a 
tomer 
; near 
1 who 
it that 
> man 
r, but 
your —ae ee 
€ and Views in customers’ room: Left—J. H. Foresman, general manager Long-Bell retail interests, “waiting on customers” at hardware 
= counter. Right—A. B. Everitt, assistant general retail manager (in light suit), behind the paint counter 
soft- 
with manager’s office is the entrance to the modernly play window and outdoor sign lights are un- sheds are thoroughly wind-braced. Diagonal 
e the equipped accounting department and vaults. der automatic time clock control. bracing over bin roofs is of 2x8 pieces laid 
sash Further along the passageway are the rooms Anyone at all familiar with Long-Bell man- horizontally and carried from alley to alley or 
P rear for the division manager, Jesse B. Davis, and agement is prepared to find everything about to shed wall. Diagonal timbers from roof to 
— of the architectural department, — bin piers forestall end-racking by 
B he which is in charge of R. E. Stuart. Be RAS _= wind pressure. These sheds wil! 
sched The architectural service afforded ” probably stand straight and plumb 
mers by Long-Bell at this point is, and as long as they stand at all. 
ss has been for many years, a promi- WARE~ ROOM Pa ee ee ees a A frequently overlooked oppor- 
id in feature of the service . ” 40-0" « 100-0" = —_—— tunity in the conduct of lumber 
* this ome builder. Preliminary s oo yards is the use of the end walls 
es, finished working plans ‘and “ ALLEY- 18 WIDE of lumber sheds at alley intersec- 
swerial lists ta provides. - }) F tions for the display of yard mer- 
Nothing is left undone to assist ‘- Pateitee | : chieniiee, Menmmic ‘Beedtinun he 
the customer to build satisfactor- ALLEY . | . owl Aprende a 
ily according to his requirements. © : 40-o" =. 10.0" 5 peegerag SS es Oe OE . il 
The variety of woods and fin- : ALLEY- 18 WIDE display built-up sections Of a 
ishes used in the different rooms ——— rau: pr gewde = one 
on interior trim and walls pro- and for displays of s F 
vides the builder a dined LumMBER BINs SHINGLES | sections and of paint and other 
and display from which he can 36-0 * 186-0" " pickup items. Such fabricated 
choose the door patterns, and the - a [w-] *e displays help the customer in de- 
kind and style of trim and finish < ALLEY~- 24 WIDE = Pt, “4 — as by 19 oe Ss —_ 
he prefers. “ “». bene * a ot material he wou purchase. 
At this time the business of the 7" te lv | Space so used is a year-around 
plant is being handled by about LUMBER BINS ; ke 3 | salesman, adding to volume at lit- 
twenty-five persons. The motor 36-0" = 186-0" fi Tew de 8 tle, if any, cost. 
equipment includes eight trucks, 3 7 Considered part by part or as a 
all but one being of the heavy “ <= || Customs | whole this retail plant is a source 
ge! type. 4 ALLE Y~- 24 WIDE £| Room iE ov os “y <4 am Pag ie 
1e offices are equipped with a 8! N who visit it and yet all this he 
modern heating ponte under LUMBER BINS of il | been accomplished without the ex- 
thermostat control. Gas burning 22° ¢_=_1a6-o a4xia — ae travagant use of money. Its ex- 
ae | steam boilers automatically main- | ay | cellence then must be accounted 
ae | tain the desired temperature in ee a —— 250-0 oe ae for by a half century’s retail lum- 


winter. Electric fans working Ground plan of the new Long-Bell yard at Oklahoma City, Okla. ber experience. 








44 AMERICAN LUMBERMAN October 20, 192% 



















































































——e Octol 
National Production, Shipmeats and Orders — 
Wasuincton, D. C., Oct. 15.—The reais statistics were compiled by the National Lumber Manufacturers’ Association : Tell 
Softwoods: ‘o. Mill agecte Production Shipments Orders 
Week ended 1928, Oct. 6; 1927, Oct. _ isa8 1928 1927 1928 1927 1928 1927 ‘ 
Southern Pine Association................-. 150 102 70,825,000 61,688,000 81,375,000 56,361,000 89,078,000 47,104,000 findin 
West Coast Lumbermen’s Association........ 187 118 176,300,000 131,647,000 155,556,000 127,086,000 173,739,000 111,774’ 009 resor 
Western Pine Manufacturers’ Association..... 35 36 33,881,000 28,516,000 35,800,000 30,336,000 33,278,000 29,603/000 . 
California White & Sugar Pine Mfrs.’ Assn... 21 15 30,045,000 22,449,000 23,106,000 19,224,000 23,755,000 19,241,009 incom 
California Redwood Association.............. 15 16 3,981,000 9,201,000 5,660,000 9,110,000 5,303,000 9,059,000 ment: 
North Carolina Pine Association............. 84 28 10,280,000 4,580,000 11,935,000 4,810,000 11,990,000 4,219/000 may | 
Northern Pine Manufacturers’ Association... 9 8 11,732,000 10,174,000 11,550,000 8,584,000 9,873,000 6,999,000 . | 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 46 17 3,923,000 1,626,000 6,718,000 2,782,000 4,614,000 2,998,000 if ne 
a a on _ incur 
Total softwood, one week..............++. 547 340 340,967,000 269,881,000 331,700,000 258,293,000 351,630,000 = 231,002,009 reaso 
Forty weeks ended above dates— home 
Southern Pine Association..............eee0: 5092 “2 2,757,203,000 2,683,231,000 2,993,258,000  2,644,097,000 3,025,497,000 2,652,327, 009 { sz 
West Coast Lumbermen’s Association........ 5014 <s 4,972,593,000 3,517,261,000 5,259,706,000  3,538,336,000 5,357,854,000 3,555,833 000 ol S 
Western Pine Manufacturers’ Association.... 1264 ae 1,138,255,000 1,195,681,000 1,250,933,000 1,210,586,000 1,279,276,000 1,216,209 009 $50 ¢ 
California White & Sugar Pine Mfrs.’ Assn... 959 ve 1,048,187 ,000 956,885,009 1,086,858,000 1,(48,723,000 1,063,977,000 1,017,484,000 provi 
California Redwood Association.............. 623 on 319,382,000 301,619,000 306,553,000 334,778,000 311,579,000 352,035,000 f th 
North Carolina Pine Association............. 2086 aa 324,377,000 286,309,000 342,544,000 289,605,000 328,889,000 247,765,000 0 
Northern Pine Manufacturers’ Association... 341 7 366,932,000 357,887,000 352,812,000 327,285,000 346,832,000 315,785,000 his 
Northern Hemlock & Hardwood Mfrs.’ Assnt. 1542 ws 203,738,000 133,785,000 175,998,000 151,657,000 168,789,000 137,984,000 chars 
Total settweok, oo ee | ree 16921 es 11,130,667,000 9,432,658,000 11,768,662,000 9,545,067,000 11,882,693,000 9,495,422 009 - 
Hardwood eve 
Northern Hemiock & Hardwood Mfrs.’ Assnt. carry 
tt Cn srkconanxebebeededaese eeeoenes 647 17 7,758,000 2,620,000 9,015,000 3,732,000 6,501,000 2,404,000 I : 
ee ain Oy awa G uelbpee du ch ade e s 1542 Sa 358,152,000 198,900,000 313,926,000 179,353,000 305,839,000 170,933,000 sit 
Hardwood Manufacturers’ Institute— pen 
kT” Fer Kas ewke 3314+ = 1117 48,444,000 16,599,000 50,436,000 14,835,000 50,507,000 17,688,000 : 
ii itl a et ek al 12388t+ «wx. 1,637,644,000 955,520,000 1,779,665,000 1,033,764,000 1,823,772,000 1,047,234 000 will 
tNorthern Hemlock & Hardwood Manufacturers’ Association 1928 totals are for week previous to indicated date and for 39 weeks. and 
tUnits of 35,000 feet daily capacity. t+Units of 30,000 feet capacity. Northern Hemlock & Hardwood production footage is log converted in St 
to lumber scale. little 
——_ rare 
| bd 4 all I 
Slilniaail Ania | Western Pine Summary | Southern Pine Barometer a 
ationa alysis | : . a . a one 
; : re PorTLAND, ORE.., Oct. 13.—The W estern Pine New ORLEANS, La., Oct. 15.—For the week cincl 
Wasuincton, D. C., Oct. 15.—The National | Manufacturers’ Association summarizes as fol- | ended Oct. 12, Friday, 149 mills of the total hom 
Lumber Manufacturers’ Association issued the | lows reports for the week ended Oct. 6, from | Capacity of 192% units (a unit representing ness 
following analysis for the periods ended Oct. | 35 member mills: Per- monthly output ‘of 1,500,000 to 2,000,000 feet tive 
6—orders and shipments being shown as per- Gent between Nov. 1, 1924, and Oct. 31, 1927), re- ever 
. ‘ Percent Ship- r 1 . 
centages of production: ne Oa ee ~— raat’ Gas | Oe t as follows to the Southern Pine Associa : off 1 
One Week 102 Weeks Normal® ... ... 34,750,000 .... .... | tion: Percent Percent 
¢ ~ Sar- er, Actual ..... ew eee? 3-Year Actual 
No. of Ship- Or- Ship- Or- Shiom'’ts (car)1,347 35,022,000 Cee sats Production— Carst Feet Av. Prod. Output | 
Association— mills ments. ders ments ders Local deliv.. ... 778.000 cases aie Average 3 yrs. .... 81,089,068 oagis 
Southern Pine....150 115 126 109 110 as . — —_— ee -.. 70,232,770 86.61... 
be Coast ...... 187 88 99 106108 Tot. shipm’ts ... 35,800,000 105.66 .... | Shipments* .... 3,823 81,353,440 100.33 115.83 
C+ a E — 3 106 4 ‘ce aos Orders— Orders « : 
California Pines.. 2 77 7 ) ( he 9 5 “ — “2 _ i 
California Redwd: 15 142 133 9698 | Booked tearj1,230 32,800,000 Received* .-. 3,717 79,097,760 97.54 112.62 
N. Carolina Pine.. 84 116 117 106 101 Local : se 778,000 n hand end e7 9 > 6 
Northern Pine... 9 og 84 96 95 ae +heoes dighes oa ae week{t .....13,627 289,982,560 eves cove 
N. Hem. & Hdw.. 46 171 118 86 83 Total orders... 33,278,000 98.22 92.96 *Orders were 97.23 percent of shipments. 
canis”: aaa. addins ieesiianaia otha eticlits — 7 tOrders on hand showed a decrease of 0.77 7 
All softwoods. .547 97 103 106 107 —a_< =... 4,306 111,956,000 percent, or 2,255,680 feet during the week. lec 
N. Hem. & Haw.. 64+ 116 84 87 85 Bookin / tBasis of car loadings is August average, tlec 
: — ad ‘ gs for the week by thirty- five don : 
Hdw. Mfrs. Inst. .331+t 104 _104 109 a tical mills were 99.37 percent of those for the 21,280 feet. this 
All hardwoods..395 106 101 105 107 | Doo’ Peet week, showing.a decrease of 208,- stat 
All woods ..... 98 103 106 107 a — insite di wee Geen ‘ 
ars basis is 26, eet. ° . 
_ Actual production reported made the follow- *Normal takes into consideration mill capac- North Carolina Pine par 
ing percentages of normal in the periods in- | ity, number of months usually operated and h 
dicated : usual number of shifts—reduced to a weekly Norrotk. V O ~The Mort tha 
. 1928 1927° | basis which is constant throughout the year. ‘ OLK, VA., Oct. 15.—The North Caro- Str 
4 is - 92% , | During the week production was 98 percent lina Pine Association makes the following ‘ 
No. 1 40t No. 1 40. | of normal, shipments 103 percent of normal, | analysis of figures _— eighty-four mills for 
Mills Wk. Wks. Mills Wk. Wks. | and orders 106 percent of normal. Average for the week ended Oct. Per- ple 
Softwoods— the correspondng week of the preceding four Percent Percent cent ¢ 
South. Pine...A 150 86 91 102 90 90 years was as follows: Production 93 _ per- Normal Actual Ship- 
West Coast...X 187 89 .. 118 125 112 | cent; shipments, 88 percent, and orders, 82 | proquction— Feet Output Output ments yo 
Western Pine..A 35 95 94 36 85 85 | percent of normal. Normal* .. .18,210,000 wa 
Calif. Pines....A 21 103 100 + Production is so seasonable that during Beta ..... 10,280,000 "57 ee is 50 
Calif. Redwd.. A 15 41 88 16 94 87 winter months actual production amounts to Shipments ... 11,935,000 66 116 wah n 
N. Car. Pine...C 84 56 69 28 78 72 | less than 50 percent of normal, while during | Orderst ...... 11,990,000 66 116 100 
North. Pine....A 9 156 938 . | peak summer months the production increases | Unfilled “by 
Al ftw Baie @@ @2 aaat ica 636) well over 100 percent of normal. a 73,200,000 
1 softwoods 5012 89 93 300§ 106 av tAs compared with pressing week, ‘there is the 
” ee eae a a an gt ay in orders of 26 percent, with 9 the 
N. Hem. dw. j 58 73 as aie oe more mills reporting for last week. 
— California Redwood *“Normal” = 
. os - a Normal” is based on the amount of lum- 
Inst. ....... ; S3itt 81 66 _EstTt 88 7 ber the mills would produce in a normal work- ab 
, ' ‘ - —" n ’ 
rt aeeaeen 395 pa 4 os 7 os San Francisco, Catir., Oct. 15.—The fol- ‘~ tee 
oods.... oe ‘ ‘ : ° . : ° me 
*Normal production had been established by lowing information SW summarized from the 
only six associations for 1927. $Seven groups. | report of the California Redwood Association Hemlock and Hardwood 
peeve, arenes. for the week ended Oct. 6: !! 
—Normal based on actual output fo - j 
sie ut tee to ee omen output for pe “7 Pemeenes ~— wate OsukosH, Wis., Oct. 15.—The Northern the 
C—Normal based on estimated mill capacity. “Mills Feet- production Feet Hemlock & Hardwood Manufacturers’ Asso- tal 
X—West Coast normal for 1927 was arbi- | Production .. 15 3,981,000 100 733,000 | ciation makes the following report for the 
trary; the 1928 percentage is based on ca- | Shipments ... 15 5,660,000 142 1,617,000 | week ended Oct. 6: 
pacity. Orders— katy Hardwoods Hemlock i 
tUnits of 35,000 feet daily capacity. Received .. 15 5,303,000 131 1,390,000 Units of 35,000 feet daily 
ttUnits of 30,000 foot daily capacity. On hand... 13 30,033,000 os 4,053,000 OR 64 94 pa 
tNorthern Hemlock & Hardwood Manufac- Detailed Distribution of Redwood Productive capacity..... 13,359,000 19,656,000 
turers’ Association percentages for 1928 cover Shipments Orders Actual cut, log scale... 5,222,000 4,557,009 
only 39 weeks. Northern California* .... 2,477,000 1,892,000 Percent of capacity... 39 23 ey 
Southern California* .... 1,495,000 1,373,000 EE 6 6 wo dan enews 8,243,000 4,912,000 
westerns Tiare athens bie salod 22,000 67,000 “ porous  d actual cut. , 122 $5 76,000 
—— T : , PE: “cessceneneeoceen 1,512,000 1,426,000 rders received ........ 8,821,000 57 
SPEAKING before the New York Credit Men's I ea acces a piacnen’ 154,000 545,000 Percent actual cut... 127 ta 
Association, Paul Clay, economist of Moody's — - | Orders on hand end week 44,692,000 13,654, 000 I 
Investors’ Service, predicted that after some BD | aewekieenes ees . 5,660,000 5,303,000 Lumber fabricated at mill and used in con- th 
readjustment of credits next year American *North and south of line running through | struction work is included in total orders and I 
business should ent the areatest San Luis Obispo and Bakersfield. shipments. 
, enter upon the greatest boom +Washington, Oregon, Nevada and Arizona. Production is based on mill log scale, and ‘T 
since the war. tAll other States and Canada. ! lumber cut overruns this by 20 percent. h 
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Tells of Neglected Opportunities 


(Continued from page 39) 


finding that he is too late; and, third, as a last 
resort, even with the man who has his present 
income mortgaged to take care of the instal- 
ments on purchases of other things which he 
may have made, there is always the possibility, 
if not practicability, that his home may be un- 
incumbered, or that there may be only a very 
reasonable or slight indebtedness against the 
home, still leaving a very considerable margin 
of safety whereby the dealer could sell him 
$50 or $100 or $500 worth of material for im- 
proving the place, adding thereby to the value 
of the security, even though he had to wait for 
his money. The interest which he could 
charge on the outstanding would more than 
pay the interest which he would have to pay 
even though he had to borrow the money to 
carry this class of account. 

I am absolutely sold on this idea and I am 
positive it can be worked successfully by the 
dealer who will go out after it and that he 
will make more money in pushing these sales 
and securing this class of business than he will 
in simply chasing the big bills, and he will have 
little or no competition; in fact, it will be the 
rare bird where he will have any competition at 
all because if he suggests the idea and sells 
the idea to them and then arranges for some- 
one who will do the work satisfactorily it’s a 
cinch that it would be a rare exception for the 
home owner to turn around and give the busi- 
ness to someone else or even ask for competi- 
tive bids. Even though every bit of it, how- 
ever, were competitive, he would still be better 
off than today, because when it comes up now, 


The Elder Is for Pedigreed Houses - 


Says Good Contractors Will Help Maintain Sound Building Standards 


The Elder and the postmaster had just set- 
tled down to their five-thirty confab about 
this and that, when an irritated young man 
stamped in and stuck out a belligerent jaw. 


“Say!” he said in a tone that shook the 
papers on the Elder’s desk, “who’s this bozo 
that bought the house I built on Cottage 
Street ?” 

“Dear, dear,” said the Elder. “More gently, 
please. You're scaring us children.” 

“Don’t get funny,” said the threatening 
young man. “This ain’t my day for jokes. I 
want to know who this ring-tailed baboon is 
so I can learn him not to shoot off his mouth.” 

“T hadn’t noticed the rings,” said the Elder, 
“but they say the present unwilling owner of 
that alleged house is foreman at the garage on 
the corner. He’s a newcomer in the happy 
village family; an impulsive fellow, especially 
about buying houses without looking at their 
teeth or testing their wind. You want to 
meet the gentleman?” 

“I’m gonna meet him, the slum-zum-blam 
!'! @ % t *,” said the young man with convic- 
tion. “He just lost me a job, and I’m gonna 
take it out of his hide.” 

“How come?” asked the Elder. “Tell papa 
everything.” 

“Say, you!” said the young man. “Want a 
paste in the beezer?” 

“Hm,” said the Elder reflectively. “This is 
Thursday. No, thank you, nothing today.” 


“Then can that funny stuff. I’m gettin’ enough 
talk, and I’m gonna stop a hek of a lot of it. 
I put in a bid on a house for a truck driver at 
the wholesale grocery. I know I was low. Did 
I get it? I did not. ‘No, thank you,’ says he. 
‘I want me a house and not a pile of junk,’ 
he says, ‘so I aim to hire a contractor. How’s 


if it does come up, it is competitive, but he is 
better off to have the volume increase, even 
though it be competitive, than not to have the 
business at all to compete for. It is every- 
thing to win and nothing to lose on this kind 
of a deal, as I see it. 

I wish you would think about this carefully. 
You can probably think of many other advan- 
tages and helps along this line that I have 
overlooked or not mentioned, and thus first 
sell yourself thoroughly on the proposition and 
then go out and enthusiastically sell every 
dealer you can on this idea and see if we can 
not do our part towards increasing the total 
volume of business. 

This is not going to result in traceable di- 
rect returns to us, but if all of us should work 
along the same lines and it all resulted in a to- 
tal increase in the volume of business we will 
certainly share in that proportion of increase, 
and to that extent will be more than amply re- 
paid for our efforts. 





FivE NEw forest fire ranger stations were 
built in Wisconsin during this summer accord- 
ing to a report of the Wisconsin conservation 
commission. They are at Hayward, White 
Lake, Conover, Spooner, and Tomah. Thou- 
sands of dollars was spent in other forest fire 
fighting equipment. Under the direction of 
C. L. Harrington, superintendent of forestry. 
there have been twenty-one new  lookouts 
erected on the eleven fire protection districts. 
Many miles of new telephone wires about the 
different districts were strung to make com- 
munication between fire wardens easier and 
quicker, and in new trucks to aid in quick 
transportation of fire fighter$ and equipment. 


the junk business comin’ on these days?’ he 
says. I made out it was this here slum hound 
that queered the deal, so he’s got a load of 
trouble comin’.” 

“IT hear he’s had some already,” said the 
Elder. “Four feet of that south wall fell in. 
They say all the rain that visits town comes 
running in around his windows like old home 
week, and the floors get ague every time the 
cat stomps its feet.” 

“That’s a good enough house,” muttered the 
contractor. “Of its kind, I bet you couldn't 
find a better.” 

“Still,” the Elder persisted, “6-inch joists, 
three feet on center, couldn’t be called exces- 
sive.” 

“Well,” said the young man, getting purple 
again, “I ain’t gonna have my business spoiled 
by a lot of gabbling old women. I'll bean that 
bird if it’s the last thing ” The door shut 
after him with a shattering slam. 


“That,” said the postmaster with a shudder, 
“is what you might call an active person.” 

“Yeah,” sajd the Elder, “he’s as active as 
an army shirt in the trenches and about as 
pleasant a personal companion. I ain’t sold 
him anything for a long time. Naturally, I 
had nothing to do with building or selling this 
house. I don’t aim to be a silent partner in 
hi-jacking customers, and if I did go racketeer 
I could think of more clever ways than leaving 
out half the foundation and two-thirds of the 
frame. 

“Pressure selling is supposed to be the ber- 
ries these days, and so there’s a long and weary 
trail of low prices ribbed up by skinning out 
value where it don’t show. Cheap jacks can 
jump out of town when their racket is found 
out, but the lumber dealer has to stay and face 





West Coast Review 


(Special telegram to AmERICAN LUMBERMAN] 
SEATTLE, WASH., Oct. 18.—The West Coast 
Lumbermen’s Association reports that 192 
mills—all those reporting production, ship- 
ments and orders—during the week ended Oct. 
13 gave these figures: 
Production. . .186,855,381 
Shipments. ..161,853,040 13.39 under production 
i. ae 156,951,591 16.01 under production 
A group of 233 mills, whose production re- 
ports for 1927 and 1928 to date are complete, 
reports as follows: 
Weekly operating capacity.........235,819,683 
Average weekly cut for 41 weeks— 
gh RE es EP ERRORS SBR 192,674,584 
SS soil inva i: biarn: Sheer oN Seah ew ee 191,498,359 


Actual cut week ended Oct. 13, 1928 .208,551,484 


A group. of 191 identical mills, whose pro- 
duction for the week ended Oct. 13-was 186,- 
855,381 feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
ee 71,108,121 65,657,763 166,538,213 
Domestic 
cargo ..... 49,473,566 40,296,994 220,486,350 
Export -++. 22,911,594 32,695,126 254,760,387 
a ere 1,303,708 SE SEL, 7O8 | 65 eens 





161,794,989 156,951,591 641,784,950 


A group of 100 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1927 and 1928 to date, reported as 
follows: 

Average Average 

Week ended 41 weeks 41 weeks 

Oct. 13,1928 Oct. 13,1928 Oct. 15,1927 

Production ..107,651,753 101,811,265 98,207,311 
Shipments .. 98,502,377 109,174,697 98,621,637 
Orders ...... 92,695,693 108,350,260 100,254,212 





the music. The edge is 
all gone from customer’s 
pleasure in building a 
house when the new one 
in the next block goes 
blotto and slides into 
the basement with a 
bad case of bootlegger’s 
hiccup. 

“So far, I ain’t considered going into con- 
tracting. I’ve got a few good builders who 
stick with me. But I’m going to take any 
measures necessary to maintain sound building 
standards. There are few tragedies, short of 
the loss of life or limb, more pathetic than a 
saving family that’s dreamed and_ scrimped 
to own a home, getting one of these cock-eyed 
atrocities hung onto them. 














“I don’t intend to horn into another business 
as long as these good, square-shooting contrac- 
tors are on the job. But somebody has to stand 
ready to maintain confidence in house values. 
There’s always likely to be cheap jacks; but 
quality is quality, and there are ways of mark- 
ing it. I’m for pedigreed houses. The desir- 
able part of the public will respond, when they 
know it ain’t just more hooey. And as for 
these blah-blah boys who work with a black 
jack and a skinning knife instead of a hammer 
and saw » 

“Hello!” said the postmaster. “Isn’t that our 
little friend?” 

The Elder looked and saw his late caller 
stumbling painfully past the office, holding a 
handkerchief to an ensanguined nose and mas- 
saging a purple and green area above one eye. 

“Great is Allah!” said the Elder. “It looks 
like he’s gone and got himself a long-needed 
pair of socks,” 
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Interesting Miscellany of 


To Log Fir and Spruce Tract 


Cogulitte, Ore., Oct. 13.—Hal Baxter, of this 
city, who recently purchased 12,000,000 feet of 
fir and spruce timber lying just west of Marsh- 
field from the Marshfield Mill Co., is preparing 
to begin logging. He will employ about fifty 
men. 


Fire Resistive Treatment for Shingles 

Everett, WaAsH., Oct. 13.—The Pyro Proof 
Products Co. has been incorporated here for the 
purpose of treating red cedar shingles and other 
materials, with a fire-resistive treatment to 
which color has been added, thus enabling the 
firm to offer red cedar shingles of attractive 
color which are highly resistant to fire. The 
company has purchased the Everbest Shingle 
Co.’s plant which will be turned into a factory 
for the manufacture of the fire retardant, and 
afford a place where shingles may be treated 
with it economically. When the p.ant is oper- 
ating to capacity it will turn out two to three 
carloads of treated shingles daily, in a wide 
variety of colors. D. H. Carpenter is presi- 
dent, Walter Gilkey, vice president, and the 
operating end will be in charge of J. L. Shannon, 
inventor of the process. 


Fir Plywood Popular in Germany 


SeaTTLE, WaAsH., Oct. 13.—A_ remarkable 
growth in the demand for Douglas fir plywood 
and veneer has been noted of late in Germany, 
according to information received by the West 
Coast Lumbermen’s -Association from the 
United States Department of Commerce. 

Factors contributing to the growing popular- 
ity of this leading Northwest wood in Ger- 
many include the excellent results obtained by 
the Germans when using Douglas fir, the incli- 
nation of German wood users to consider qual- 
ity before price, the decreased supply of old 
growth timber in Poland and the fact that 
many logs in Poland were seriously damaged 
by shrapnel during the World War, which is 


- - - = 


proper use for each species than any other Eu- 
ropean nation. As soon as a user is convinced 
that one species is more suitable for his needs 
than those heretofore used, a change is quickly 
made. The properties of Douglas fir which 
have caused it to be used for more different 
purposes than any other wood in the world are 
coming to be more and more appreciated by the 
discerning German wood users. 

There is also a strong tendency in Germany 
to develop factory-built wood bridges, trusses 


and buildings, particularly warehouses, the De- - 


partment of Commerce’s report states. For 
these purposes, a good demand for American 
timber is expected to result. 


Fire Proves Need for Asbestos Doors 


OMAK, WasH., Oct. 13.—The necessity for 
equipping fire-proof dry kilns with fire-proof 
doors—a precaution that is too often neglected 
—was illustrated in the recent fire at the plant 
of the Biles-Coleman Lumber Co., of this place. 
The fire originated in 
the sawmill but spread 
rapidly, destroying 
among other property, 
the dry kilns. These 
kilns were built of tile 
walls with wood roofs, 
and some of them were 
equipped with Moore’s 
asbestos protected metal 
fire- resisting doors, 
manufactured by the 
Moore Dry Kiln Co., of 


Jacksonville, Fla., and 
North Portland, Ore., troyed by fire 
while the other kilns “’?3¢4 %% - 


were equipped of doors 
of other types of con- 
struction. The fire got 
to the kilns through the roof and also through 
some of the doors not made of fire-resisting 
material. As will be noted from the accom- 
panying illustrations, the asbestos fire-resisting 





Close-up of asbestos fire-resisting doors, taken from interior of the burned kilns, proving that 
doors of this type suffered practically no damage during the hot blaze 


causing the German sawmills great trouble in 
working them up into lumber. 

Douglas fir plywood is being used exten- 
sively in Germany for furniture for offices and 
kitchens, ceilings for boats, partitions and other 
interior finish. The German public and Ger- 
man industrials, the report from the Depart- 
ment of Commerce states, give a closer study 
to the relative properties of wood and the 


doors stood the test on this occasion. The 
close-up, taken from the interior of the erst- 
while kilns, proves that they were, in fact, none 
the worse after the experience. This should 
be an object lesson in kiln construction. 

The Biles-Coleman Lumber Co. is rebuilding 
the burned mill and is replacing the destroyed 
kilns with a battery of Moore’s cross-circu- 
lating fan system kilns, 


a . 


Coast News 


Buy Lumber Firm’s Outstanding Stock 


PorTLAND, Ore., Oct. 13.—The purchase by 
Peirce, Fair & Co., investment banking hoys 
’ & nouse 
of San Francisco, of all the outstanding pre. 
ferred and common stocks of the Coos Bay 
Lumber Co. of Oregon, for $6,375,000, is re- 
ported here from San Francisco. This trans- 
action closes the final chapter in the liquidation 
of the old Pacific States Lumber Co., prede- 
cessor of the Coos Bay Lumber Co., the bond- 
holders of which during the last four months 
have received more than $1,400,000 in payment 
of dividends on preferred stock taken in ex- 
change of the bonds of the Pacific States Lum- 
ber Co., defaulted July 1, 1925. 

According to this report, Peirce, Fair & Co, 
will organize a syndicate of bankers of which 
they will be managers, to repurchase from 
them all the outstanding preferred and com- 
mon. stocks under conditions to be named in 
a syndicate agreement. Holders of these stocks 
have the right to purchase from the syndicate 








Battery of kilns at Biles-Coleman Lumber Co., Omak, Wash., de- 
The four doors at the left, still standing, are of 
asbestos, while the six, shown to have caved in, were of other types 


of construction 


these securities, but should they not desire to 
do so, are offered full cash payment and in- 
terest from Oct. 1, 1928, up to Nov. 1, 1928, if 
they do not exercise their rights on or before 
Oct. 22, 1928.' 


taenaenaenhaan: 


To Cut Fir and Hemlock for Export 


MARSHFIELD, Ore., Oct. 13.— The Simpson 
Lumber Co., newly incorporated and capita'- 
ized at $400,000, has purchased the interests of 
the Western Empire Lumber Co., at Empire, 
near here, and expects to get the mill in opera- 
tion early in November. The mill will cut 250,- 
000 to 300,000 feet of lumber daily, and expects 
to saw fir and hemlock for the export trade. 
Logs will be bought on the open market. 

The incorporators of the Simpson Lumber 
Co. are L. J. Simpson, G. R. Theiring and C. S. 
Winsor, all of Coos Bay. 


Chinese Trade Considerably Better 


SEATTLE, WaAsuH., Oct. 13.—The China lum- 
ber market is $2 a thousand better than it was 
six months ago, and volume is considerably 
in excess of the 1927 figures. Political factors 
are poor indicators of the lumber trade volume, 
according to those who know. 

G. A. Ganahl, export manager of the Robert 
Dollar lumber interests in Seattle, whose rest- 
dence in China has placed him in a position to 
study the oriental trade mind, believes that two 
factors are all-important. One, that practically 
all the lumber consumed goes into the building 
of modern structures in the foreign quarters 
of Chinese cities; the other, that the Chinese 
merchants estimate for the ability of the for- 
eign powers to keep their concessions, or their 
policy toward the protection of these conces- 
sions, governs the market far more than in- 
ternal strife. 

Very little material goes to the interior, and 
the Chinese guilds control the credit and mer- 
chandising in the principal cities, The Robert 








Octo 


Dolla 
part 

Oriet 
main 
well 

tions 
that 

regal 
hence 
outle 
wher 
Reco 
river 
durit 
is su 
lecte: 


$1,2¢ 
8-ac! 


ing 
hi: 
th 


esi 


th: 





0, 1998 


VS 


Stock 


lase by 
house 
1g pre- 
oS Bay 
1S re- 
trans- 
‘idation 
prede- 
» bond- 
months 
ayment 
in ex- 
; Lum- 


& Co, 
which 
- from 
1 com- 
ned_ in 
stocks 
ndicate 





h., de- 
are of 
* types 


sire to 
nd in- 
928, if 
before 


xport 
impson 
‘apita!- 
ests of 
‘mpire, 
opera- 
it 250,- 
»xpects 

trade. 


Jumber 


‘Cc. 


tter 


a lum- 
it was 
lerably 
factors 
olume, 


Robert 
e resi- 
tion to 
at two 
ctically 
uilding 
iarters 
“hinese 
1e for- 
r their 
-onces- 
an in- 


yr, and 
1 mer- 
Robert 











October 20, 1928 


AMERICAN LUMBERMAN 


47 





— 


Dollar company, which has played a prominent 
part in the development of the Pacific coast- 
Oriental trade during the last two decades, now 
maintains a wholesale yard in Shanghai, as 
well as several retail yards in scattered loca- 
tions back of the coastal line. It is understood 
that the Chinese merchant generally does not 
regard the foreign retail yard with favor; 
hence the wholesale trade offers the greatest 
outlet for material except in those locations 
where the customers are largely foreigners. 
Records show that lumber shipments up the 
rivers have been taxed as often as: six times 
during transit, despite the fact that the lumber 
js supposed to pass free, once tax has been col- 
lected at the port of entry. 


Fir Specified for Municipal Pier 


SEATTLE, WasH., Oct. 13.—Nearly 3,000,000 
feet of Douglas fir is to be used in construction 
of a new municipal pleasure pier at Long 
Beach, Calif., according to word received by 
the West Coast Lumbermen’s Association. The 
total cost of the new pier, which will extend 
3,800 feet in horseshoe shape, will be about 
$1,200,000. An auditorium is to be built on an 
s-acre fill within the shoe. 


Buys Mill to Cut Soft Pine Frames 


Omak, WASH., Oct. 13.—The Biles-Coleman 
Lumber Co., here, purchased the mill and tim- 
ber options of the Wall Lumber Co. at Disautel 
—about sixteen miles east of here. The mill is 


Looking Forward After Forty 


Many years ago a young man went to work 
for the late Frederick Weyerhaeuser. He had 
many different kinds of jobs. First he was in 
the woods, then in the mills, then in the offices 
and in the sales department. He was very much 
of a traveler, and as time went on he inherited 
more jobs because he had the ability to take 
on most everything that nobody else wanted 
to do. 

There came a time when this. young man— 
now older himself—became general manager of 
the Weyerhaeuser Sales Co. ihat in itself is 
a considerable job. I'wenty-five years to a day 
he worked for the affiliated companies of this 
one concern. He lived to see many changes 
in the lumber business. He came to the 
conclusion that if he was ever going to 
enjoy the fruits of his forty years of labor 
he must begin, and so he resigned his posi- 
tion, and in a letter to the AMERICAN LUMBER- 
MAN he says that “I am not in any business— 
just loafing and having a good rest. I am in- 
tensely interested in the continued welfare of 
this country in general and in the lumber busi- 
ness and its friends in particular.” 

The foregoing sketch will at once indicate 
to many readers of the AMERICAN LUMBERMAN 
the identity of the late Frederick Weyerhaeus- 
er’s amanuensis—L. S. Case, for many years 
general manager of the Weyerhaeuser Sales 
Co., of Spokane, Wash. Now that Mr. Case is 
inactive he has found time to look back upon 
his many years of experience and has written 
the AMERICAN LUMBERMAN several very inter- 
esting letters giving his views on a number of 
subjects. First he touches upon the mergers 
that are taking place in many lines of business 
and in the spread of chain stores. On this he 
Says: , 

It seems to me that the producer and ‘con- 
Sumer is the one that is entitled to first con- 
sideration. I use the singular form, as I 
believe you will agree that if a man produces 
he must consume and if he consumes he should 
Produce. In effect, this would eliminate from 
the economic picture us non-producers—sales- 
men, middlemen, wholesalers, retailers, etc., 
except insofar as we can make ourselves of 
value in the quick, efficient and cheap dis- 
tribution of the producers output to the ulti- 
mate consumer; therefore, if chain stores or 
mergers effect economies through larger vol- 





only a mile from the present logging operations 
of Biles-Coleman. Track connections are being 
made to the mill, which will be started immedi- 
ately and operate two shifts daily. At this rate 
it will cut 125,000 feet of Omak-Kwality soft 
pine each 24 hours and help supply material to 
the Biles-Coleman frame factories here. 

Work on the new Biles-Coleman sawmill and 
dry kilns, which will take the place of the mill 
and kilns destroyed by fire recently, is progres- 
sing rapidly. Floodtights have been installed 
and the work is going forward day and night. 


Lumber Figures in Car Building 


MINNEAPOLIS, M1nn., Oct. 16.—As part of a 
$3,000,000 equipment construction program of 
the Great Northern Railway Co., 500 box cars 
and 25 cabooses will be built at the company’s 
shops in St. Cloud, Minn., this fall and winter. 
According to C. O. Jenks, vice president in 
charge of operations, the box cars are of special 
design, 50 feet long, 100,000-pound capacity and 
will cost $3,000 a car to build complete. They 
will be fitted with 12-foot doors in staggered 
arrangement to facilitate loading of automobiles 
and machinery. The St. Cloud shops last year 
built 500 40-foot cars of 80,000-pound capacity. 


Although a great deal of steel is to be used 
in the construction of the box cars the siding, 
end line, and lining under roof will be lumber. 
A small amount of oak will be used for fillers. 
The lumber requirements will be approximately 


ume, more efficient service, greater buying 
power, etc., their activities are economically 
sound and they will grow and thrive even if 
some of us may tempor-rily suffer or have to 
change our vocations during the make-over pe- 
riod. I do not, however, have any sympathy 
with the 5-day week and 6-hour day propa- 
ganda. It seems to me that somewhere I have 
heard or read that our all-wise Creator gave 
us a 24-hour day because twenty-four is divis- 
ible by three, and the three periods could 
well be used to make for human happiness and 
content by devoting 
eight hours to our la- 
bor, or the pursuit of 
our usual _ vocations; 
eight hours to recrea- 
tion, devotion and the 
relief of our less for- 
tunate neighbors, and 





L. S. CASE, 
Spokane, Wash.; 


Who Writes from Ripe 
Experience 





eight hours to sleep. 


Mr. Case told of a 
meeting of the National 
Lumber Manufacturers’ 
Association held in the 
late summer of 1918 at 
Paradise Inn, Mt. Rai- 
nier, where he was impressed with the great- 
ness of this country by an address delivered by 
Assistant Secretary of War John D. Ryan, 
saying : 

I was much impressed when Secretary Ryan 
told us that plans were drawn and the pre- 
liminary steps taken for the building of gigan- 
tic, high-powered planes for shipment to the 
battle-front which, in his judgment, would 
soon cripple the enemy so that they would 
throw up their hands and sue for peace. I 
am not very good at remembering figures, but 
I think Secretary Ryan said that those planes 
would be of greater horsepower than any of 
the gigantic locomotives that had been built 
for the Atchison, Topeka & Santa Fe railroad, 
and other railways that were operating heavy 
trains in the mountains. In other words, what 





as follows: West Coast fir, 2,260,000 feet board 
measure, oak car stock, 78,000 feet board meas- 
ure. 

Pursuant to the Great Northern’s usual policy 
of purchasing its materials so far as possible 
from industries located on its own line, the 
fir will be purchased from mills located on the 
Great Northern on tke Pacific coast. The oak 
will be purchased from mills in southern Mis- 
souri and Kansas. 

Mr. Jenks also announced recently that a 
$1,000,000 order for 500 steel flat cars designed 
especially for movement of long poles from the 
forests of the Pacific Northwest and for the 
shipment of structural steel had been awarded 
to the Siems-Stempel Co., of St. Paul, a ‘sub- 
sidiary of the Standard Steel Car Co., of Chi- 
cago. 

The new flat cars, which will be 52 feet long 
as compared with the 40-foot average car, will 
avoid the use of “idler” cars which are at 
present required to handle long poles. Ap- 
proximately 90 percent of all pole shipments 
can be loaded on the new cars without use of 
“idler” cars, Mr. Jenks said. 


WItH production for nine months in excess 
of the full year of 1927, there is every indica- 
tion that 4,610,000 motor vehicles will be made 
by American manufacturers during the present 
year or 107,000 units greater than the record 
year of 1926 and 1,037,000 more than last year, 
according to Alfred Reeves, general manager, 
National Automobile Chamber of Commerce. 


Years Activity 


Secretary Ryan got across to the men at that 
meeting was that the United States had the 
man-power, ability, resources and willingness 
to go ahead with a program that, when it got 
in full motion, would put the enemy out of 
the running, 

Looking to the future of the lumber indus- 
try, he told of a prediction made during the 
last month by an unnamed man who declared 
that all logging of the future will be done by 
airplane. A plane of immense horsepower will 
be attached by cable to a fir tree, pull it up 
by the roots and transport it to a large com- 
bined chemical and mechanical plant which 
would change the fiber of this tree—roots, 
leaves and all—to a tractible and easily manip- 
ulated pulp of raw material. Then when 
heavy timbers, boards, or doors or windows 
were wanted, the pulp would be run through 
a hydraulic mold just as is done with cement 
or steel, thus producing a perfectly good and 
strong wooden finished product in the proper 
shape for the consumer’s use. 

“Of course,” writes Mr. Case, “this is going 
a long way into the realm of prophecy on the 
part of the gentleman I was talking with, but 
stranger things have happened in industrial life 
and, as my mother used to say, ‘We'll see.’ In 
the meantime there is much to think about in 
the lumber industry.” 

Mr. Case referred to the new materials that 
have come into the market; how some people 
seem anxious to take on something just because 
it is new, and then he went on to say that as 
our people become better acquainted with the 
beauty, usefulness, and the lasting qualities of 
wood, so will they become more determined to 
use it. 

He cited the use of wood in the new de luxe 
train operated by the Chicago & North Western 
Railroad Co., and the comfort and hominess of 
the elevators in the new 100 West Monroe 
Building, Chicago. In conclusion, he said: 

I think the co-ordination of the various 
branches of the lumber industry in an adver- 
tising program is most worthy and that it 
will bring home to the public, in a most 
forceful manner, the fact that wood is still 
the material best adapted for home building, 
interior finish, furniture and those other 
things that contribute to the health, warmth, 
happiness and comfort of the human family. 
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Hardwood 


Foreign Business Much Larger 


Mempuis, TENN., Oct. 15.—A continuation of 
good demand for hardwoods is reported. The 
majority of consuming groups are sending in 
a nice volume of orders, and prices are firm 
to advancing. Many items are scarce. Dur- 
ing the week ended Oct. 9, bookings by 397 
producing units were 102 percent; shipments, 
82 percent, and production was 77 percent of 
normal. This is the first time in many months 
that orders have gone over the 100 percent 
mark. The best feature is that they did so at 
a time when demand from the automobile group 
was not so good, and the furniture buyers were 
awaiting the results of November shows. The 
fact that production is 77 percent of normal 
is proof that manufacturers do not intend to 
run night and day. Weather conditions have 
been good, but there are few logs along the 
rights-of-way of railroads. Many logging out- 
fits were forced out of business during the 
summer because of poor demand. Many men 
are being used in the cotton fields, and mi‘ls 
that would run extra time find they do not 
have sufficient help. Labor is exceptionally 
scarce this year. 

Demand from the building trades has been 
exceptionally good during the last few weeks, 
and so has that from flooring factories. There 
is also an increase in foreign orders. Export 
shipments are exceptionally heavy, with future 
business being booked, some for shipment early 
next year. The American Overseas Forward- 
ing Co. reports that overseas shipments are 
showing large gains. More than 1,500 cars of 
hardwoods have been booked in the last few 
weeks by the Memphis offices for shipment 
during the remainder of this year. 


Some Species Active; Others Slow 


Evxins, W. Va., Oct. 15.—There is a sharp 
contrast between demand for some hardwoods, 
and the lack of demand for others. Maple. 
basswood and poplar are being moved in larger 
quantities, and prices on some maple items are 
stronger. There is a large surplus of chestnut 
in all grades at the mills, and there is litt!e in- 
quiry for it, while hickory is also slow. There 
is a better demand for some kinds of flooring, 
but not for parquet, and other specialties also 
are quiet. With coal production increasing, 
there is a somewhat better demand for mine 
timbers, and some dealers are resuming their 
stocking of items suitable for use in the mines. 


Meets Demand for Special Items 


CLarRKsBuRG, W. Va., Oct. 15.—That the 
demand for lumber is fair and the outlook 
good for a splendid business for the remainder 
of the year and well into next spring, is the 
opinion of McD. Baker, of the Delphi Lumber 
Co., of this city, who recently was asked by 
a representative of the AMERICAN LUMBERMAN 
for his views on the hardwood lumber indus- 
try. Officials of the Delphi Lumber Co. some 
time ago recognized the trend among the wood- 
using industries especially to buy their material 
finished at the source of production rather than 
buying the lumber in regular sizes and cutting 
it up at their plant. Recognizing this trend, 
this company developed facilities for taking 
care of mixed orders such as air dried, kiln 
dried, surfaced, resawed and dimension stock. 
These facilities enable it to make shipment 
of all of these items in the same car and to 
give prompt service. In this connection, Mr. 
Baker said: “We find that the lumber con- 
suming trade is demanding of shippers many 
things that we never heard of a few years 
ago, and one must be on the alert to meet this 
growing demand for special items.” He ex- 


i 


Consumption Increasing 


pressed the opiaion that the lumberman who 
fortifies himself to take care of such demands 
will be more fortunate than the one who con- 
tinues to do business as it was done twelve 
or fifteen years ago. The Delphi Lumber 
Co.’s plant, which is situated in the outskirts 
of Clarksburg, is one of the important indus- 
trial enterprises of this section. 


To Build Hardwood Sawmill 


West Pornt, VaA., Oct. 15.—In order to 
buitd a hardwood sawmill which will be op- 
erated in conjunction with its plant for manu- 
facturing automobile body parts of wood, the 
Atlantic Woodworking Mills (Inc.), of this 
place, has increased its capital stock from $65,- 
000 to $100,000, fully paid in. J. V. Cloud, 
manager, advises that this will make the manu- 
facturing plant absolutely independent of 
outside sources of lumber supply and _ that, 
therefore, the concern wi:l be able to handle 
any kind or size of orders received. The new 
sawmill will have a capacity of 20,000 feet a 
day. 


Normal Fall Trade Predicted 


Wausau, Wis., Oct. 15.—The hardwood 
market remains practically unchanged. Local 
stocks of thick hardwoods have been practically 
exhausted. These appear to have been the only 
markedly active items during the last month, 
and as a whole dealers here look upon the last 
four weeks as a dull period. But they are 
optimistic. Several yards report inquiries for 
quotations on special items. In the regular 
hardwood lines, shipments for the next week 
will reach the normal for fall, it is predicted. 
None of the mills in this locality are in produc- 
tion, 

A decided seasonal slowing up in the move- 
ment of hemlock and lower grades of pine as 
well as western firs has been reported from 
most of the yards in the Wausau territory. 
For the most part, hemlock stocks have been 
low throughout the fall and there have been 
no material fluctuations in prices. The general 
tendency. has been to keep the price of the Wis- 
consin product slightly below that asked by 
western shippers. Retail yards report a notice- 
able slowing up in orders. 


Consumers Taking More Interest 


30sToN, MaAss., Oct. 16.—Some large hard- 
wood specialists report an improvement in in- 
quiry and actual demand, but others can not 
detect any distinct change for the better. Con- 
sumers are showing an active or increased in- 


terest. The undertone of the market seems 
firmer. Among the best sellers are poplar and 
maple. Interior trim interests are inquiring 


for sap gum. Wholesalers are adhering well 
to their prices on flooring. Demand for plain 
white oak flooring is sometimes described as 
fair and by a few sellers as really good. Busi- 
ness in first grade is not very active at $82@ 
85.50. Demand for second grade is very much 
better; the bulk of the dealing is around 
$74@76.50. Third grade offerings are still 
scanty; standard mills quote $64@65.75, and 
there are occasional sales at well below the mar- 
ket. Demand for map‘e flooring is still slow at 
$83.50@85.50 for first. Birch inquiry is light, 
and first is offered at $72@75, while an excep- 
tional product brings $83. 

Wendell M. Weston, of the W. M. Weston 
Co., has returned from Memphis, where he 
attended the recent hardwood convention. There 
has been a general and widespread improve- 
ment in the demand for hardwoods, Mr. Weston 
stated, and there are numerous indications that 
prices will continue to stiffen. 


Consumers Need Stock 

BurraLo, N. Y., Oct. 16.—It is generally 
stated that hardwood business has improved 
One concern states that it has taken more 
orders lately than for the last two years, though 
such report is the exception. There has been 
active inquiry for various woods, as well as 
increased sales in oak, ash, maple, birch and 
poplar. October is generally one of the best 
months in the hardwood trade and bids fair to 
be so this year. Consumers have been holding 
down their purchases for a good while, and are 
now in need of stock. 

At the meeting of the Buffalo Lumber Ex- 
change on Oct. 12 the merits of redwood as a 
dependable and durable wood were presented 
by C. W. Goodyear, vice president of the Great 
Southern Lumber Co., and by Earle Williams, 
of that company, who was introduced by 
George Schramm, of the Schramm-Farrington 


oO. 

H. A. Plumley, of the Hugh McLean Lum- 
ber Co., returned last week from a trip to the 
McLean lumber mills at Memphis and Little 
Rock, both of which are now in operation and 
finding the hardwood demand improved. 

“Edgwood” red cedar shingles, made by the 
Consolidated Shingle Mills of British Columbia, 
with office at Vancouver, are being extensively 
advertised in local papers this week. Loca! 
handlers of these shingles are G. Elias & Bro., 
Dohn, Fischer & Co., Great Lakes Lumber Cor- 
poration, Henry E. Mallue & Bro., Montgomery 
Bros. & Co., and the L. N. Whissel Lumber Co, 


Heavier Movement Expected 


PittspurGH, Pa., Oct. 15.—There has been 
considerable improvement in the hardwood mar- 
ket in the last thirty days, with prices strength- 
ening. Appalachian FAS oak and poplar are 
in more demand than some of the lower grades 
No. 1 poplar and No. 1 red oak are still moving 
rather slowly, some West Virginia mills re- 
porting accumulations. The industrial trade is 
now calling for oak timbers and sound square 
edged oak plank, and these items have advanced 
slightly. West Virginia mills report a better 
demand for sound wormy chestnut than at any 
other time in the last sixty days. Hard maple 
and basswood, as well as sound wormy oak, 
are still moving freely, especially to the De- 
troit market. The hardwood manufacturers 
are looking forward to an increasing amount 
of business during the next few months. Many 
mills had accumulated stocks of hardwood lath. 
but industries are again calling for this item 
and stocks are being rapidly depleted. Indus- 
trial concerns in the Pittsburgh district are 
stipulating immediate shipment. 


Improved Demand and Prices 


Loursvitte, Ky., Oct. 15.—General hardwood 
demand is good. Prices are a little more sat- 
isfactory than they have been. Poplar, oak. 
walnut, gum, and thick ash, maple, clm and 
magnolia are moving. Poplar has been se‘ling 
a little better, but while handlers of Appala- 
chian poplar have been asking $100, $75. and 
$55, most of them will take $97.50 for FAS; 
$73 for saps and selects, and $53 for common. 
although one good order was reported at $100 
for FAS. Poplar has been slow for a long 
time, but it is said to be picking up again. 
Quartered white oak has been more active, an 
top qualities of Appalachian are reported to be 
bringing around $137.50 for FAS; and $82.50 
for common. Prices f. 0. b. Louisville are: 
Walnut FAS, $240; selects, $160; No. 1, $90@ 
93; No. 2, $40. Appalachian red oak is priced 
at $95 for FAS and $56 for common; with 
southern at $68 and $48, Southern white oak 


For Current Market Prices on Hardwoods See Pages 71 and 72 
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epee 
is $80 and $50. Plain sap gum is $54 and $39; 
quartered sap, $60 and $45; plain red, $95 and 
50; quartered red, $100 and $55. Cottonwood 
is $54 and $36. Ash, $80 and $50. 

The Louisville Hardwood Club met at the 
Louisville Country Club Oct. 9. Several reports 
indicated good business and excellent prospects. 
Krom now on it will meet at the Brown Hotel. 
An outing of the ciub, which had planned three 
days of golf at French Lick, Ind., an Oct. 12, 
13 and 14, was postponed, on account of the 
absence or illness of some members. 

Colgan Norman, of E. B. Norman & Co., 
Louisville hardwood producers, who as com- 
mander of Jefferson post, American Legion, 
attended the national meeting at San Antonio, 
Tex., last week, helped the Louisville delega- 
tion succeed in its effort to bring the 1929 
convention to Louisville. 

Norman Willis, sales manager Chess & Wy- 
mond Co., lumber department, Louisville, was 
recently taken ill and operated on. He is doing 


nicely. 


Bookings Heavy; Stocks Broken 


Brook HAVEN, Miss., Oct. 16.—The hardwood 
market is improving decidedly. Orders last 
week were the heaviest they have been at any 
time this year, and almost equal to production 
for a full month. Shortage of items is continu- 
ing to handicap the mills severely in their ef- 
forts to reduce stocks, although they are cut- 
ting more now than they were a few weeks 
ago. Weather has been excellent, but the rainy 
season will begin soon. There have already 
been some showers, and a heavy rain today. 
There has been no cold weather thus far. Ship- 
ments have managed to keep just a little ahead 
of production for the month thus far. Ash 
and beech have been in good demand and 
practically all dry stock has been absorbed. 
Cypress is just a little draggy, but stocks are 
rather low. Gum items have been in fair 
demand, particularly in upper grades, and 


there is an excellent demand for 4/4 No. 2, 
which is oversold for about sixty days. The 
5/ and 6/4 No. 2 sap gum have not been very 
active. There is some activity in hickory, but 
stocks are low. Magnolia has been in heavy 
demand and all surplus stocks, both green 
and dry, have been sold. Soft maple has been 
selling well too. The oaks have been selling 
in good volume, and practically all dry stocks 
have been absorbed. Poplar remains very 
firm, and about as fast as poplar items show 
in surplus they are absorbed. Sycamore and 
tupelo have been selling well. 
. 


Many Consuming Industries Buying 
CINCINNATI, Onto, Oct. 16.—Though the 
hardwood market in the Cincinnati district is 
spotty, wholesalers continue optimistic. The 
railroads are again buying. Two weeks ago 
several of the mid-western lines began to send 
in inquiries, and now these are being followed 
by orders for lower grades of rough oak and 
ash, with some poplar and gum. Railroad 
orders have been comparatively small, but ap- 
pear to presage a return of these buyers to 
the market. Inquiries indicate that other lines 
are beginning to buy. It is understood that 
there are numbers of bad order freight cars or 
the rails, and that the Interstate Commerce 
Commission feels that the carriers should 
adopt a general rehabilitation program. The 
main stay of this market has been repeat or- 
ders from automobile factories. These orders 
are beginning to taper off. There is still a 
fair amount of orders from bus body build- 
ers, who are taking carlots of hard and soft 
maple, elm, ash and oak. This business ap- 
pears steady, and may continue through the 
early winter. The furniture trade is also be- 
coming comparatively active, orders coming 
through for small lots of sound wormy oak, 
sound wormy chestnut, poplar, sap gum, wal- 
nut and oak, and some ash. The price situation 





Business in Brief 


Rather general improvement throughout the country in most of the major industries 
that has been reported during recent weeks has continued and in some cases has been more 
rapid than heretofore. While there still remain exceptions to the general 





GENERAL betterment, there has been a leveling out of peaks and valleys and a more 

equal distribution of production and distribution. Bank clearings for the 
latest week totaled $9,227,676,000, compared with $13,432,919,000 for the week before. During 
the same period Dun’s reported 350 commercial failures, compared with 328 for the correspond- 
ing period of 1927. Loadings of revenue freight for the week ended Oct. 5 amounted to 
1,186,598 cars, compared with 1,196,768 for the week before, the heaviest loadings for two years. 


For the week ended Oct. 12 Dun’s Review recorded 22 advances and 32 declines in com- 

modity prices, though its index for the latest month stands at $194.734 and is slightly 

higher than for the corresponding month of 1927. The advances were 26 

PRICES and the declines number 16 for the week in 1927 corresponding with that 

ended Oct. 12, 1928. Harvard Economic Society’s wholesale price index of 

commodities for the week ended Oct. 10 stood at 99.4, compared with 100.5 for the week 

immediately before, a level reached after three successive weekly declines. Increased 

buying throughout the country has stiffened the price situation, however, and there are 
indications of probable advances. 


Minor fluctuations have occurred throughout the provisions market for several weeks, 

the cereals settling to levels below those prevailing some months ago, but still above prices 

of a year ago. No. 2 red wheat on the Chicago market for the week 

PROVISIONS ended Oct. 12 was priced at $1.63% a bushel, compared with $1.65% the 

week before, and with a high for the year of $2.2434, reached during the 

week ended Apr. 27. No. 2 yellow corn was priced at $1.19 at the latest week-end, com- 

pared with $1.20 the week before and with $1.32, the week ended Aug. 3, the high for the 

year. Beef rose again to $18 from $17.40 of the week before, and pork dropped to $11 from 
$11.30 the week before. Dairy butter was priced at 48 cents a pound. 


Nothing but the most encouraging reports continue to be heard from the steel industry. 
Not only is the industry producing up near to capacity, but the unfilled orders in hand 
are reported accumulating. As is to be expected in such a situation, there 

STEEL 


has been a stiffening of the price condition. Evidently, the steel industry 

is fulfilling its function as a barometer of the general situation, for steel 
price betterment is but a reflection of similar betterments in other industries that have not 
of late been on so satisfactory basis as that of the steel industry. 











is more satisfactory. Wholesalers report that 
mills which have been under-quoting the mar- 
ket are materially strengthening their quota- 
tions. Export trade in hardwoods is only 
fairly active, occasional orders coming from 
old customers. A few inquiries are being re- 
ceived for mixed lots of walnut and oak, pop- 
lar, ash and maple. The -flooring trade is also 
more active, with good orders being placed for 
oak flooring. Low grade poplar is in demand 
by box factories. 

The southern pine market is much stronger. 
Shipments from the South have slowed down. 
Wholesalers here this week advanced Nos. 1 
and 2 common lumber $1, and the 3- and 4-inch 
flooring went up $3. Retailers are resisting ad- 
vances by holding off but the new prices are 
in effect. Cypress C finish and planing mill 
stock are also firm to strong. Some good lots 
are being sold for interior jobs. Redwood and 
Douglas fir prices are unchanged, being firm 
at the recent advances. 


Gum and Oak in Best Demand 


Macon, Ga., Oct. 15.—The demand for hard- 
wood lumber continues good. Shipments dur- 
ing the week included practically all hardwoods, 
with the -gums and oak heading the list. 
Weather conditions have improved considerably, 
and logs are more plentiful, but production is 
still below sales. There is a steady movement 
to eastern and northern markets, and while 
there is room for improvement the manufac- 
turers appear to be well satisfied and look for 
even better conditions. 


Projected Merger May Help Market 


CINCINNATI, On10, Oct: 16.—This city may 
assume a place of prominence in the manufac- 
ture of automotive coaches and passenger 
trucks if the plans of the Versaite Co., of 
New York, are materialized. This company 
has a deal on with the Cincinnati Car Co. for 
a merger which approximates $10,000,000 of 
assets in the amounts involved. It contemplates 
the expansion of the facilities of the Cincin- 
nati Car Co. into a plant or plants for the 
production of automobile coaches with a daily 
outturn of about 60 to 100. Several prelimi- 
naries are to be ironed out, but if the deal is 
completed as is generally expected, it will 
mean that a large buying power for hardwoods 
will be developed from this source. The Ver- 
saire Co. manufactures a very high quality of 
motor coaches used by interurban touring par- 
ties and in other long-distance travel and is 
said to be well booked in advance business. It 
is coming to Cincinnati in order to be in posi- 
tion to handle the large volume of business 
being developed in the middle West and in 
the southern States. 


New Hardwood Mill Ready to Start 


Houston, Tex., Oct. 17.—J. W. Link, vice 
president and general manager of the Kirby 
Lumber Co., announced this week that the new 
Voth hardwood mill of the company, replacing 
the one destroyed by fire last winter, will be 
entirely complete and ready to start operation 
early in November. It is an all-steel and con- 
crete mill and will be one of the largest hard- 
wood mills in the South. 

The mill will be equipped with two bands, a 
re-saw and much modern supplementary equip- 
ment for the manufacture and re-manufacture 
of hardwood into lumber and lumber products. 

The other hardwood plant of the Kirby 
Lumber Co. at Voth, equipped with a band, 
re-saw, a planer and dry kilns; the mill at 
Merryville, equipped with two bands, dry kilns 
and the like, and the mill at Call, equipped 
with two bands, a re-saw and the same supple- 
mentary equipment as at Voth, will put the 
company in a strong position as far as hard- 
wood production is concerned. 

Mr. Link said the company has sufficient 
timber to operate its pine and hardwood mills 
for twelve years and that re-growth will add 
another three years cutting. 
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Kastern News Touches Many Topics 


Forestry Tour of Maryland 


BaALtimore, Mp., Oct. 15.—Members of the 
Maryland Forestry Association were on a three 
days’ trip by automobile through the western 
part of the State last week, under the auspices 
of the State Department of Forestry, under- 
taken with the object of stimulating interest 
in forestry work. The trip began last Thurs- 
day morning and continued until last Saturday 
night. In the various towns along the route 
the party was augmented by chambers of com- 
merce and the local service clubs. Thursday 
night a mass meeting was held in Cumberland, 
with Chief Forester Bes'ey and others as the 
speakers. Saturday night a public meeting 
was held in Oakland, with more speeches. 


Dealers Hear Talk on Coast Woods 


JAmestown, N. Y., Oct. 15.—The properties 
and uses of fir and other West Coast woods 
were interestingly described by R. T. Titus, 
wood technologist of the West Coast Lumber- 
men’s Association, at a meeting of retail lumber 
dealers held in this city on the evening of Oct. 
10. This was the last of a series of thirty-one 
summer meetings in the territory of the North- 
eastern Retail Lumbermen’s Association. The 
United Lumber & Supply Corporation acted as 
host to the dealers of Chautauqua County and 
the adjoining territory in Pennsylvania. A. W. 
Anderson, of Jamestown, acted as chairman, 
explaining the purpose of the meeting by stat- 
ing that it was one of several group gatherings 
arranged by the Northeastern association in co- 
operation with the West Coast Lumbermen’s 
Association. 

Following the talk on West Coast woods by 
Mr. Titus, there was presented a two-act play- 
let, contrasting in an amusing way the methods 
of selling lumber thirty to forty years ago with 
the manner in which building materials are mer- 
chandised today. Among those taking part in 
the skit were Mrs. Edythe Snyder and Roy 
Sundberg, of the United Lumber & Supply Cor- 
poration; C. J. Blanchard and R. T. Titus, of 
the West Coast association. 

Through the efforts of the Chautauqua Build- 
ers’ Supply Co., Johnson-Daniels Co. (Inc.), 
Harry G. Lyons and the United Lumber & 
Supply Corporation, the famous fir one-log 
cabin of E. A. Wade from Washington State 
had been brought to Jamestown, and throughout 
the afternoon and evening about five thousand 
peop!e inspected this unique home-in-a-tree. 


Organize Remodeling Bureau 


BuFFraLo, N. Y., Oct. 15—A “Home Mod- 
ernizing Bureau of the Niagara Frontier” has 
been organized here as the outgrowth of a 
meeting held last week at the Hotel Statler. 
Franklin A. Hofheins, president Weatherbest 
Stained Shingle Co., was general chairman and 
Marian R. Allen, a representative of that com- 
pany, gave a short talk on how the exterior 
of old houses can be changed and beautified. 
The chief speaker was H. K. Nygaard, assist- 
ant secretary of the Home Modernizing Bureau 
of the National Building Industries (Inc.), of 
Chicago, who explained how the bureau had 
brought about results in other cities. He urged 
that similar plans be formed immediately in 
this city. 

Much interest was manifest among those 
present and it was resolved to undertake an 
active campaign for home modernizing in this 
city. George Repp, of the Erie Savings & 


Loan Co., who is well known to the lumber 
trade, having formerly been with the Buffalo 
Hardwood Lumber Co., was selected as tempo- 
rary chairman to appoint committees for pre- 
liminary organization work. Mr. Repp states 
that an executive committe of about seven mem- 





bers will be chosen within the next few days, 
and that a board of governors will be organ- 
ized, consisting of men selected by each industry 
taking part in the campaign. 

“The objects of the campaign,” said Mr. 
Repp, “are to increase the amount of employ- 
ment and to improve homes at a comparatively 
small cost. These can be modernized at com- 
paratively small expense and a decided im- 
provement will be brought about in the neigh- 
borhood, thus giving property a real sales value. 
Many people have homes that might easily be 
modernized, and they would rather keep and 
improve these homes than move to others in 
another part of the city. The board of gov- 
ernors will establish a permanent office, and 
here people will be shown by architect’s plans 
and otherwise just how their homes would 
look if modernized, and they will also be told 
the cost. A large amount of publicity will be 
given to bring home modernizing to public at- 
tention.” 


Buys Sash and Door Business 


“BrooKtyn, N. Y., Oct. 15.—Louis F. Mesmer 
(Inc.), of this city, has purchased the sash 
and door business and plant of Max Blumberg, 
who is retiring, and will take possession of the 
business this week. The Mesmer concern is 
moving its office into the Blumberg quarters at 
Johnson and Morgan avenues. Mr. Blumberg 
was said to be the largest jobber and wholesaler 
of millwork in the metropolitan district and 


has operated one of the most modern plants of 


its kind. 


Wood Structure Is 232 Years Old 


Information concerning an interesting old 
building located at East Hampton, Long Island, 
which is approximately 232 years old, is sup- 
plied the AMERICAN LUMBERMAN by John A. 
Margolis, of New Rochelle, N. Y. This build- 
ing is an old Dutch Colonial hotel, named “The 
Hunting,” which was built in 1696 and has 
been in possession of the same family for four 
generations. 

Mr. Margolis, who is connected with the E. J. 
Sterner Co., lumber wholesaler, of New York, 
remarked that he has spent many pleasant and 
interesting nights at this hotel during the last 
ten years, and upon each visit delights anew in 
observing the remarkable workmanship and the 
lasting qualities of the lumber used in the orig- 
inal construction. 

The hotel is a rambling old structure, two 
and a half stories in height, with dormers, 
shuttered windows and pillared porches, in the 
true Colonial style. It has beams of hand-hewn 
oak, and the floors are of oak planks. In fact, 
all of the uprights, beams, and the oak plank 
floors were worked by hand, and the workman- 
ship is very interesting to anyone connected. 
with the lumber business. 

The siding is all of %4x4-inch beveled white 
pine. All of the slatted pine doors, as well as 
all the sash and interior trim, were made by 
hand. Some additions have been made to the 
original structure, but these additions embrace 
only about 25 percent, the balance being of 
original construction. 


Forestry School Gets $20,000 Gift 


New Haven, Conn., Oct. 16—A gift of 
$20,000 as a fund for fellowship or scholar- 
ship has been made to the Yale School of For- 
estry by Mrs. William H. Sage, of Albany, 
N. Y., it was announced here today. The fund 
has been given as a memorial to William Henry 
Sage, a graduate of Yale College in the class of 
1865. Before his death Mr. Sage provided a 
fund of $300,000 for the erection of a building 
for the school of forestry, in memory of his 
son, DeWitt Linn Sage, Yale, 1897. 


i , 


Imports Canadian Dressed Lumber 


Bur.incton, Vr., Oct. 15.—Extensive jm. 
provements are under way at the plant and 
yards of the T. A. Haigh Lumber Co. (Inc,) 
which concern took, over the Robinson & Eq. 
wards Lumber Co. on July 1 of the curren 
year. The latter concern, however, still maip. 
tains an office in its old location, where jts 
wholesale business is carried on. 

Since assuming control of the business Mr. 
Haigh has undertaken a number of extensive 
changes in the arrangements of the yards, 
which changes will affect the handling of lum- 
ber for the retail trade. Contrary to the prac- 
tice of the old company, the. new concern will 
ship all of its dressed lumber and _ finished 
lumber here from Canada, this method being 
deemed more convenient and economical. 

For many years there has been no dressed 
lumber coming into this city from Canada. In 
the past planing mills here have been able to do 
all the work. But in the future all dressed 
lumber will come across the line by the way 
of canal boats plying Lake Champlain. The 
first strings of barges laden with lumber have 
already arrived at the company’s docks. 

The part of the property that was formerly 
given over to a large dry kiln shed will be 
converted into an open yard for lumber piles, 
Concrete and steel foundations for the piles 
are being installed. 

The old planing mill and finishing shed has 
been converted into a modern building for the 
storing of finished lumber, which is piled on 
the main and mezzanine floors. Another old 
building has been reconstructed on the inside 
and equipped with plumbing and steam-pipes, 
and will be used to house hardwood flooring. 
The building will be steam-heated continu- 
ously for drying for lumber, which system is 
new to Vermont. 


Substantial Progress in Reforestation 


Syracuse, N. Y., Oct. 15.—The Forest 
Worker, published by the United States Forest 
Service, recently reported that industrial con- 
cerns in New York State planted 1,500,000 
trees in the spring of 1928. The item neglected 
to add that these were only the trees produced 
in the State nurseries. The actual total “indus- 
trial” planting in the State of New York dur- 
ing last spring by members of the Empire 
State Forest Products Association was 3,500 
acres, requiring twice the number of trees 
bought from State nurseries. Foremost was 
the St. Regis Paper Co., of Watertown, N. Y., 
which planted 1,500,000 trees and sold over 
1,000,000 trees to other concerns for planting. 


A recent compilation shows that members of 
the Empire State Forest Products Association, 
comprising the principal timber land owners 
and operators in New York, have planted a 
total of 18,531 acres (about 18,500,000 trees) 
and contemplate a planting next spring of 4,650 
acres (about 4,500,000 trees). Among the mem- 
bers of the association, though not included 
above, is T. C. Luther, “world’s champion tree 
planter,” who has reforested approximately 
5,000 acres on his private preserve near Sara- 
toga Lake. 


THe DeprarTMENT of Commerce announces 
that according to data collected at the biennial 
census of manufactures taken this year, ¢S- 
tablishments engaged primarily in the manu- 
facture of wooden cigar boxes in 1927 reported 
the manufacture of 97,409,058 boxes, valued 
at $11,949,376, and other products valued at 
$959,363, a total of $12,908,739. This total 
represents a decrease of one-tenth of 1 per- 
cent as compared with $12,924,806 reported 
for 1925, the last preceding census. 
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erseymen Debate Vexing Retail Problems 


Competition, Credits, Speculative and Contract Building, and Lumber Storage Yards 
Major Subjects of Discusston—For mation of Credit Bureau Authorized 


Newark, N. J., Oct. 15—The semi-annual 
meeting of the New Jersey Lumbermen’s Asso- 
ciation was held here last Wednesday, at the 
Newark Athletic Club, more than 125 members 
and guests attending the morning and after- 
noon sessions, and the luncheon at noon. 

Secretary G. Edward DeNike had carefully 
mapped out a program for the day to include 
discussions of conditions arising from the 
highly competitive state of business, including 
encroachments from outsde sources on the 
jumber business. Credits were given consider- 
ation, also the lien law and other subjects. 

Spencer D. Baldwin, president of the associ- 
ation, said in opening the meeting: 

We know competition is terrible for the 
wholesaler and for the _ retailer. I do not 
see how some of the yards exist. One reason 
for this we will have to put up to the whole- 
saler, because he is the one who keeps some 
of these fellows in business. The New Jer- 
sey Lumbermen’s Association is doing a lot 
of good work. When I took this job as presi- 
dent I did not know that there was so much 
work attached to it. If you want to be active, 
the work comes along. The secretary is a 
hard worker and he has made a hard worker 
of me as president. 

I think the association is in as healthy a 
condition as it has ever been. This is due 
to the wonderful co-operation it has received 
from the wholesale trade and from the sales- 
men’s association known as the Alams. These 
Alams have co-operated with us in every way. 
They have backed us up heart and soul. 


Mr. Baldwin first called up Charles T. 
Loizeaux, of Plainfield, the association’s vice- 
president, who spoke on the subject of “Chang- 
ing Conditions.” The several subdivisions of 
his talk included the storage yard, the retailing 
wholesaler, the wholesaling retailer, and the 
ready cut building. He said: 

I made it my business the other day to go 
and see a particular individual who is operat- 
ing an independent store in Plainfield, and I 
said: “Bob, how are you able to operate in 
the face of chain store competition?” He 
told me in New Jersey there are only 2,000 
independent retail groceries left, and the sal- 
vation of his business has been due to the 
fact that these 2,000 grocers have all joined 
hands and have established an independent 
purchasing outfit, located in Jersey City. They 
are able to bring stock into Jersey City in 
carload lots and distribute from them. This 
has been accomplished solely by means of 
organization. 


H. Edward Wolff, of Elizabeth, former presi- 
dent, speaking on the same general lines, said: 

Most of the competition complained of is 
chiefly in cheaper speculative buildings. It 
has been revolving in my mind whether we 
should not try to initiate some propaganda to 
instill in people a desire to build houses on 
contract. We admit that a big part of our 
business is free from the speculative builder, 
but the greatest grief is also from that 
channel. 

The involved accounts our members have 
on lien claims of all kigds is astounding. It 
is my thought that we as an association should 
initiate and foster the idea and spend money 
to create a demand for contract houses. It 
would counteract a good deal of the disadvan- 
tage from which we are suffering. I think 
that grade. marking of lumber will help. 


Morton T. Brewster said: 

It is not the old things that are bothering 
us, but the new. You have the mail order 
house. What are you going to do about it? 
The situation needs study, not propaganda. 
It is a vital thing that must be taken hold 
of at once and a lot of thought put on it. 
It is up to the dealer to get busy on new 
thoughts and let the old stuff go by. We have 
the wholesaler with us. Progress can not be 
stopped. The speculative building game is 
here to stay. 


Arthur D. Stout, secretary the North Jer- 
sey Lumbermen’s Club, added: 

It is no use criticizing new competition, but 
go and do as they do. A distributing timber 
yard at Port Newark, established by the as- 
sociation just as the grocers are doing it, is 
one way. I know it would be hard on the 
wholesaler, but we must meet conditions. 
There is now in our territory 10,000,000 feet 
of dimension stuff within a radius of fifteen 
miles, All that stuff is here with an average 
turn-over three times a year. In a distribut- 
ing yard the turn-over would be every three 
weeks. We have got to meet the changed 
economic conditions, just as we did when 
automobiles came in and wagons went out. 


Charles Hill, of the Southern Pine Sales 
Corporation, New York City, a guest of the 
association, prefaced his remarks with the quo- 
tation: “They also serve who only stand and 
wait.” Mr. Hill continued: 

About twenty-five or 
thirty years ago I was 
on the Pacific Coast 
buying timber land and 
I had to wait for three 
months for a situation 
to develop. Naturally 
I became restive. It 
was the time when the 
Weyerhaeuser people 
were buying timber. 
I met Col. Long there 
—a fine gentleman. I 
told him how restive I 






















didn’t see how I could 
do other than wait. He 
said: “A good waiter is 








CHARLES HILL, 
New York, N. Y.; 
Discussed Storage 


a good thing.’ 

The things you 
have been discuss- 
ing indicate a dis- 
turbed condition in 
your end of the bus- 
iness. I assure you 
it is most disturb- 
ing in the wholesale 
and manufacturing 
branches. Perhaps it 
is wise for us to 
wait. You can’t get 
very far by waiting 
too long, but you 
may not get very 
far if you go too 
fast. Life is never 
static—it is always 
on the go. 

As a man whose duty it is to sell lumber 
and who needs every order he can possibly 
get, I am going to ask you to look carefully 
over the field and study conditions affecting 
you. See whether they are fundamental or 
superficial, and lay your course accordingly. 

Now you are disturbed about the big storage 
yards over here. I don’t think they ought to 
disturb you. Would any of you invest in a 
storage yard? Would all of you invest in 
a storage yard? What has become of the 
yards that used to exist on the water? I 
remember when in Philadelphia the Delaware 
River had lumber yards all along its banks. 
It is one of my problems today, and my grief, 
that there are only three left. 

“If all of those lumber yards could have 
existed on the banks of the Delaware, they 
would be there today. I remember when there 


Ss. D. BALDWIN, 
Jersey City, N. J. 
President 


had become and that I 


were lumber yards up and down. the water- 
front in New York and Brooklyn and on the 
Jersey shore. If they could exist, they would 
be there today. There is a reason for lumber 
yards and storage yards over here in Port 
Newark, which does not apply to you men. 

The West coast timber men are cutting 
their timber and putting it in yards at Port 
Newark at prevailing prices largely for that 
reason, liquidating their holdings. You can 
not take timber from the mountains of Wash- 
ington, cut it into lumber, put it on the 
rails and pay freight to the Coast shipping 
port, pay charges on docks and pay $14 per 
1,000 ocean freight to bring it here and store 
it on land that should be used for storage 
of silks and jewelry, and then make money 
selling dimension, which is the largest item 
carried here. You can do the same thing if 
you want—sell out your lumber yard and 
liquidate. 

It is simply a liquidating proposition that 
won’t last long. There is always going to 
be a demand for lumber as long as a board 
is manufactured. 

When readjustment is made and the coast 
manufacturers find markets for timber, they 
will sell at a profit and these storage yards 
will go. Don’t worry about the catalog 
lumber yards—they are going to stay. Why? 
Because they can buy at less than cost of 
production. They are in this respect better 
merchants than anyone in this room. I don’t 
think you want an association lumber yard 
of your own at Port Newark. You are going 
to be in business when these storage yards 
are gone, 

Mr. Hill said that the idea of expanding 
business or volume by trying to create a de- 
mand that doesn’t exist is causing a lot of 
trouble, adding: 

If you expand, you do two things. You 
take every order that is offered, and 
about half of it is not worth having because 
of price, and you take every credit that is 
offered, and that you can not stand. My job 
is to sell. It is my job to refuse orders— 
to discriminate. If any man in the lumber 
business does not know enough about an order 
to know whether it is profitable or not, he 
ought to go out of business. I believe it is 
the wisest thing for you to be conservative 
about your business. 

Mr. DeNike told of several instances in 
which ridictilous sales and credit transactions 
might have been avoided by proper use of 
group information. 

W. W. Schupner, secretary the National- 
American Wholesale Lumber Association, was 
introduced after luncheon and made a brief 
talk. 

John McCluskey, of Levy, Fenster & Mc- 
Cluskey, counsel for the association, pointed 
out the pitfalls that confront any effort to 
change legislation and as well outlined revi- 
sions that will be beneficial. His remarks were 
supplemented by Mr. Smock, chairman of the 
lien law committee. 

Mr. Baldwin said the officers and directors 
had given the subject of forming a credit bu- 
reau. mature consideration and a committee 
composed of E. A. Pettersen, Edward Hamil- 
ton and Mr. Loizeaux had drafted a report, 
which was submitted by Mr. Pettersen. The 
proposals were adopted unanimously and the 
directors authorized to take necessary steps to 
organize a credit association to function in be- 
half of the lumber, building material and al- 
lied interests. 

The meeting closed with greetings from the 
Alams, represented by President W. P. Reese, 
and by official representatives of the seven 
group organizations in New Jersey. 

SHEL AZLAEBEEEZAAaZaSB 

THERE ARE three grades of eggs but only 
one grade of railroad crossing, and that’s dan- 
gerous. 
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Accept Moisture Content Recommendations 


Membership of West Coast Association Takes Important Action—California 
Dealers Declare. for Straight Grades of Common 


Tacoma, Wasu., Oct. 13.—The consideration 
of recommendations for specified moisture con- 
tent to be made to the Consulting Committee 
on Lumber Standards at its meeting in Wash- 
ington next month was the topic of principal 
interest which drew a good attendance at the 
special meeting of the West Coast Lumber- 
men’s Association held in the Winthrop Hotel 
here yesterday. Other subjects that received 
considerable attention and were of special in- 
terest to the members of the association in- 
cluded the proposal of many of the California 
dealers to purchase straight grades of common 
lumber in the future instead of following the 
custom of the past, in which the grade known 
as common lumber might include up to 25 per- 
cent of No. 2 common, the balance No. 1 com- 
mon. 

Also an announcement was made by Col. W. 
B. Greeley, secretary-manager of the West 
Coast Lumbermen’s Association, that in the fu- 
ture the association will not make reinspection 
of lumber sold or shipped under old grading 
rules; that is, after Jan. 1, 1929, it will be the 
policy of the association to furnish reinspec- 
tion service only on grading rules of the asso- 
ciation current at the time of the sale. 

The importance of Atlantic coast market 
conditions was also stressed and an announce- 
ment made that a 1929 up-to-date edition of the 
association grading rules will be forthcoming. 

Those familiar with the subject of specified 
moisture content, or a definition for seasoned 
lumber, to be incorporated in the American 
Lumber Standards, realize that manufacturers 
have been alarmed at the possibilities of such a 
specification, and that it has received a great 
deal of attention for a long time. There has 
been a demand for several years on the part 
of certain buyers for such a definition of sea- 
soned lumber, and last year southern pine man- 
ufacturers and-manufacturers in some of the 
other regions also supported this idea while 
West Coast manufacturers and other western 
groups postponed action, but promised to make 
some recommendations before the next meeting 
of the Consulting Committee on Lumber Stand- 
ards in Washington in November. 


Moisture Content Discussion 

The West Coast association grading commit- 
tee appointed a special committee on specified 
moisture content which brought in a report. 
This report was approved by the grading rules 
committee of the West Coast association, but 
not unanimously, the vote being 6 to 4. Later 
the trustees of the association ratified the ac- 
tion of the grading committee majority, and 
the matter was submitted to the association at 
its September meeting, but no decision was 
reached at that time. The matter was put up 
to the membership for study during the interim 
and brought up today for final decision. 

The entire forenoon session was spent in dis- 
cussion; several different resolutions were 
offered, but the solution was not forthcoming 
until a committee had been appointed, repre- 
senting both sides of the controversy to con- 
sider all propositions and bring in a report to 
be considered this afternoon. This was done, 
and as a result the following resolution was 
adopted by the membership as its recommen 
dation to be carried to the American Lumber 
Standards meeting : 


Specifications for Seasoned Lumber 


1. Clears (Select) Lumber—Shall be seasoned 
to an average moisture content of 12 percent 
or less. This includes all grades and items 
of clears known as “shed stock” of the follow- 
ing sizes and lengths: 


Up. to and including 2 inches in thickness 
Up to and including 12 inches in width 


- 


Up to and including 20 feet in length 


In larger sizes and/or lengths the degree of 
seasoning or moisture content shall be agreed 


upon between buyer and seller. 


2. Industrial and Factory Lumber—This in- 
cludes clears and shop lumber used in fabri- 
factories etc. 
unless sold on 
special contract for seasoning take the same 


., cating 
The 


plants, sash and 
items under 


door 
this class 


specifications (No. 1) as for clear lumber. 
3. Common Lumber 





Seasoned common 


buyer and seller. 
shipper. 
MEASUREMENTS OF SIZE 


1, American Standard sizes 


shipped. 


claim for off size. 
. REINSPECTION 


1. In case of complaint regarding seasoning, 
if the grading rules provide a moisture con- 
been 
buyer is 


tent or if the moisture content has 
agreed upon by buyer or seller, the 


lum- 
ber may be obtained if desired, but the de- 
gree of seasoning shall be agreed upon between 
When condition of season- 
ing is not specified, it is at the option of the 


apply to the 
stock in the condition of seasoning as sold and 
Any change in size due to a change 
in moisture content can not be considered a 




















The picture shows Miss Charity H. Faber and 
the airplane in which she flew from Columbus, 


Ohio, to Spokane, Wash. Miss Faber, with 
Jess Hart, a former air mail pilot, has formed 
the Air Line Pole Co. They plan to buy cedar 
stumpage in the Sandpoint and the Coeur 
d’Alene country, cut the poles and ship them 
East. Miss Faber has had a long experience 
in the lumber business, having managed a com- 
pany at Frankfort, Ohio, her home town, and 
later having been managing superintendent of 
the company’s creosoting plant at Athens, Ohio 





required to hold entire shipment intact for 
reinspection. 
2. The complainant .buyer shall properly 


protect the stock from the elements and make 
claim to seller within five days from receipt 
of shipment. 


3. The average moisture content of the ship- 


ment will be determined from twenty samples 
selected by the inspector as representative of 
the shipment. 

4. Determination of moisture content wij) 
be by the use of approved methods for deter. 
mining moisture content. 

The special committee which put in two 
hours during the noon recess in preparing the 
above recommendation, which was finally ac- 
cepted by the membership, consisted of George 
M. Duncan, Duncan Lumber Co., Portland; 
Ralph Burnside, Willapa Lumber Co., Port- 
land; Dean Johnson, Pacific Spruce Corpora- 
tion, Toledo, Ore.; J. G. Dickson, Pacific 
States Lumber Co., Tacoma; George S. Long, 
Weyerhaeuser Timber Co., Tacoma. 


Mixed Grades Subject at Afternoon Session 

The subject of mixed grades of common 
lumber in the California market was the first 
topic discussed at the afternoon session. Ches- 
ter J. Hogue, of the West Coast Lumbermen’s 
Association staff, explained to the millmen that 
this question had been raised by California 
lumber dealers who are keenly interested in 
the proposition of buying their lumber in 
straight grades of common. Heretofore the 
practice in the California market has been to 
ship a special grade of common lumber by ves- 
sel to California ports. This grade consisted 
of No. 1 common, including any amount of 
No. 2 common up to 25 percent. Many of the 
lumber dealers of California put this up to the 
association. Mr. Hogue, together with L. A. 
Nelson, secretary in charge of Portland office, 
went down to California centers to ascertain 
just what it was the buyers there wished. They 
found that many of the dealers wished to have 
the grades carefully segregated, as under the 
present practice they do not know just what 
percentage of No. 2 will be mixed with the 
No. 1, there being great variation between dif- 
ferent mills, caused by the difference in the 
timber that some of them are cutting. In ad- 
dition to this the unscrupulous builder may 
buy a lower grade and the home-owners will 
not get what they pay for. Under the present 
situation there is no well defined grade of com- 
mon lumber, and, further, the consumer does 
not have a uniform idea of what common lum- 
ber is. One man may purchase what he calls 
No. 1 common and he may only expect to get 
what is known in the California trade as com- 
mon grade. 

The investigating committee found the buy- 
ers nearly unanimously in favor of segregated 
grades and grade-marked lumber, and that they 
would be willing to accept American Standard 
sizes. The latter point, of course, would be a 
very important one to manufacturers, for the 
reason that now they are shipping the different 
standards to California because that trade has 
always demanded a special size common lum- 
ber. 

The California dealers have suggested that 
the new method of shipping lumber into Cali- 
fornia go into effect Jan. 1, 1929. Meantime 
the dealers would arrange a new price list, 
which would include a premium for a pure 
grade of No. 1 common over the present com- 
mon grade, which includes the percentage of 
No. 2. 

In the discussion it was brought out by C. 
A. Pitchford, Aberdeen Lumber & Shingle Co., 
Aberdeen, Wash., that the Grays Harbor mills 
were opposed to any change in the grade. A 
motion by George M. Duncan that Col. Greeley, 
secretary-manager of the Association, be in- 
structed to notify the California associations 
that the mills of the Northwest will furnish 
segregated grades of No. 1 common based on 
American Lumber Standards prevailed. 
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Change in Association Policy 

An important change in policy in regard to 
inspection by association inspectors was an- 
nounced by Col. Greeley, wherein the inspectors 
have received their instructions that after Jan. 
1 it will be the policy of this association that 
reinspection service will be made only on lum- 
her purchased on grading rules of the associa- 
tion at the time of sale, with two exceptions ; 
namely, that the association will furnish rein- 
spection for lumber manufactured under the 
grading rules but of some other sizes, and also 
will reinspect special contract sizes under 
grades as covered by the grading rules. This 
will not mean that reinspection will be made 
on old grading rules, such as Domestic 7 or 
Rail 2. : ' 

This action is in accord with other regional 
associations, and is designed to help eliminate 
the old obsolete rules. 

On motion by A. C. Dixon the action of the 
grading committee and of the trustees in re- 
gard to reinspection as outlined above, was 
approved. 

Col..Greeley brought up Atlantic coast mar~ 
ket conditions as one of the most important 
matters the association has to consider. He told 


of the survey recently made by L. P. Keith, 
staff engineer, who has spent practically all of 
September getting facts on the storage and 
movements of lumber into the Atlantic Coast 
markets. ‘Col. Greeley referred to the report 
which has been mailed to the membership, say- 
ing that it reflects certain weak tendencies in 
Atlantic coast markets. It also shows an ap- 
parent tendency toward slackening in building 
during the next few months. Transit cargoes 
are, of course, the worst feature. He pointed 
out that too much lumber is shipped in the off 
season, particularly during November, Decem- 
ber and January. 

Col. Greeley further stated that he believed 
this work was so important that he proposed to 
make a recheck of conditions in Atlantic coast 
markets quarterly. 

George S. Long, complimenting this work 
initiated by Col. Greeley, announced that the 
association would also arrange to furnish simi- 
lar information regarding the market in Cali- 
fornia, which is equal to the Atlantic coast 
market, each of them taking approximately 
2,000,000,000 feet annually. 

Col. Greeley also pointed out to the member- 
ship that production, shipments and other sta- 


tistical reports from mills are now being 
checked by a traveling auditor, and that the 
office is checking the estimated weekly capacity 
of the mills in order to make the reports as 
accurate as possible. He also reported that the 
trustees have approved the idea of furnishing 
current sales reports, and negotiations are now 
on to secure these reports from the Davis Bu- 
reau. If they can not be secured in this way. 
other steps will be taken, as soon as funds are 
available, to furnish such reports to the mem- 
bership. 

He also announced that the revision of West 
Coast grading rules was coming up for consid- 
eration of the grading committee, and that a 
new, up-to-date edition for 1929 would be got- 
ten out. He urged the members who had any 
suggestions, or changes to be incorporated in 
the new grading rules, to send in these recom- 
mendations before the middle of November, 
that they might be considered by the commit- 
tee. ; 

The meeting adjourned before 4 p. m., hav- 
ing been in session since 10 a. m. As has he- 
come a cystom, a buffet lunch “was served dur- 
ing the noon hour in the meeting room on the 
roof garden of the Winthrop Hotel. 


Box Promotion Work Making Headway 


New York, Oct. 15.—Reports made at the 
twenty-ninth semiannual meeting of the Na- 
tional Association of Wooden Box Manufac- 
turers, held at the Hotel Roosevelt, this city, 
Oct. 10 and 11, indicated that business con- 
ditions in the industry are better than for the 
last several years. Representative manufactur- 
ers in attendance expressed a most enthusiastic 
optimism for the future of the industry. 

In his opening address J. H. Dunning, of 
New York City, president of the association, 
commented on the box promotion work being 
undertaken jointly by the National Lumber 
Manufacturers’ Association and the Wooden 
Box Association through the wooden box bu- 
reau of the two organizations. 

Within the last six months, said Mr. Dun- 
ning, there has come to my attention the re- 
perts of activities of the wooden box bureau 
representatives covering the country. When 
we see favorable reaction from a manufacturer 
in one case, a wholesaler in another, a re- 
tailer in another and an association of some 
other industry in still another case to the 
presentation of the merits of the wooden box, 
it is encouraging. It can not fail to result 
in orders. 


B. F. Masters, chairman of the board of 
governors of the box association, stated that 
anything done to strengthen the position of any 
industry must be done collectively. 

This perhaps is the reason trade organiza- 
tions are becoming more and more prominent 
and becoming stronger year after year, said 
Mr. Masters. It is because industry has dis- 
covered that the only way it can progress 
and develop its collective interest is by col- 
lective activity. If you will notice the status 
of industries throughout the country, those 
industries that have the strongest associa- 
tions, the strongest organizations that spend 
the most money in developing their trade sit- 
uations and trade relations, are the strongest 
industries in the country. Then, the best way 
for us to develop our industry is for us all 
to work together through our association. 


Paul L. Grady, secretary-treasurer of the 
National Box association and manager of the 
wooden box bureau, in his report said: 

The major factor necessary to the support 
of association activities is for the factory to 
take an active part in every movement that 
has for its purpose the improvement of the 
industry. Individual manufacturers’ should 
avail themselves of every opportunity to edu- 
cate the industry as a whole to the use of 
sound business principles. I want to urge 
that the wooden box manufacturers in the 
different groups make an effort to meet often 
and regularly to exchange information and to 
discuss their common interests. 


C. M. Bonnell, jr., engineer of the freight 


container bureau of the American Railway As- 
sociation, introduced proofs of the booklet, 
“Guide to Good Construction of Nailed 
Wooden Boxes,” which is to be published by 
that association. A committee of wooden box 
manufacturers was appointed to convene with 
Mr. Bonnell for a discussion of the contents 
and after a further study that committee will 
report what recommendations it may have to 
make. This guide will be broadcast to ship- 
pers when published. 

Lively discussion and a great deal of inter- 
est was shown among the wooden box manu- 
facturers in the Government master specitica- 
tions for boxes, wooden, nailed and lock-corner 
construction, which were re-submitted for con- 
structive criticism by E. V. Wills, representa- 
tive of the United States Navy Supply Depot 
at Brooklyn, N. Y., on behalf of the Federal 
specifications board. When adopted, these spec- 
ifications will govern the construction of all 
wooden boxes purchased for Government use, 
except in the case of dangerous articles, which 
much comply with the bureau of explosives’ 
specifications. 

Mr. Grady reviewed the activities of the 
wooden box bureau in educational work in co- 
operation with the railroads and railway as- 
‘sociations, industries allied with the wooden 
box business, Governmental departments, trade 
and civic organizations and specific industries. 
He told of the laboratory work in research and 
development of lighter weight and properly 
designed wooden boxes and the use of metal 
strapping. He spoke specifically of the paint 
boxes, coffee boxes and crates. 

The trade promotional advertising campaign 
was described in detail, and the manufacturers 
expressed the desire to distribute individually 
reprints of the twelve full-page advertisements 
that are scheduled for publication in the trade 
magazines that serve the fields where wooden 
boxes meet their strongest competition. 


Mr. Grady also told of the hundreds of news 
items and feature articles concerning wooden 
boxes and their use that are sent by the 
wooden box bureau to magazines serving vari- 
ous fields of industry, and he commented upon 
the commendable work of the field representa- 
tives of the two associations in all parts of the 
country. 

Substitute competition had its round, and 
all wooden box manufacturers were agreed 
that the wooden box was coming back into 
its own in leaps and bounds. Some of the new 
uses for wooden boxes discussed were small 
display boxes and containers for potatoes, ap- 
ples, grapes and various other fruits and vege- 


tables. Standardization of certain types of 
boxes was given considerable time. 

Some of the topics of discussion under the 
general heading of marketing problems were: 
Servicing customers’ requirements, making sug- 
gestions which will be to the customers’ ad- 
vantage, better printing on wooden boxes, 
meeting competition within the industry, ob- 
serving the basic fundamentals of merchandis- 
ing, the necessity for an adequate knowledge 
of costs and the advantage of past sales statis- 
tics. 


Short Course for Woodsmen 


Manpison, Wis., Oct. 16.—Paul Bunyan, the 
renowned logger, would surely feel out of place 
in the short course for woodsmen, announced 
recently by the University of Wisconsin, and 
to be held at the College of Agriculture Nov. 
12-21. While the inimitable Paul was pri- 
marily concerned with the cutting of the most 
trees in the shortest possible time, woodsmen 
of today show just as keen an interest in tim- 
ber production from the time the seedling is 
planted until the tree is ready to be cut. 

Practical information on timber land man- 
agement, nursery practices,. forest planting, and 
selective logging are features of the program 
of the short course, according to F. G, Wilson, 
extension forester in charge of the school. 
After a week at the college, where instruc- 
tion will be given by experts from the Lake 
States Forest Experiment Station, United 
States Forest Products Laboratory, and the 
State conservation commission, the foresters 
will spend several days. visiting nurseries, 
large scale planting operations, and prominent 
paper companies in the State. Hardwood tracts 
which were logged 20 years ago will be in- 
spected by the school and computations made 
of the growth taken place since cutting. 

The course is planned for experienced 
woodsmen, says Mr. Wilson. At the first 
school held last year, lumber companies. in 
many sections of the middle West were rep- 
resented by their foremen and wood bosses. 

BUILDING AND LOAN associations in 1928 have 
exerted proportionately greater influence on 
the general prosperity of the country than any 
time in the past. They have distributed mil- 
lions of dollars among the building trades, 
as well as among the dealers and manufac- 
turers of home building materials and equip- 
ment, furnishing employment at good wages 
to hundreds of thousands of men, which in 
turn, had a salutary effect upon business of 
every’ description. 
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These Tiger 
Bunks Stand 
Punishment 











Cut your overhead costs by buying bunks 
that don’t come to pieces after a few 
months. Get the bunks that are good for 
many jobs, many years—Tiger Bunks! 

Built for hard usage of heavy steel with 
triangular braces at every joint. Even the 
link fabric will hold the weight of half a 
dozen men. 

No bolts to drop out and get lost. Re- 
movable lower deck is held in place by 
lugs. Uprights fold snug under upper deck 
for compact shipment. Entirely protected 
by brown rust- 
proof enamel. 

All-steel— they 
are easily kept 
clean, sanitary and 
free from vermin, 
the curse of old- 
fashioned, breaka- 
ble wooden bunks. 

Comfortable and 
roomy, too. Your 
men willlikethem. 
Link fabric held at each end by high 
carbon, oil-tempered helical springs. 

Low in price because of our quantity 
production. By far the best bunk for the 
money—and the cheapest in the long run. 
Popular with lumbermen and contractors 
the world over. 
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Also made for wall attachment 
Write for specifications 











Number Style Size Weight 
1485 Double (Extra Heavy)..| 4-6x 6-5 146 
1485 Double (Extra Heavy)..| 3-0x6-5 107 
1485 Double (Extra Heavy)..| 2-6x6-5 100 
1585 Double (Heavy) .....--- 4-6x 6-5 142 
1585 Double (Heavy) -.....-- 3-0 x 6-5 93 
1585 Double (Heavy) -......- 2-6 x 6-5 85 
1586 TN siitchnsdacdetbdteegeieiinetie 4-6 x 6-5 75 
1586 OS TANT TE 3-0 x 6-5 49 
1586 ED dcinmerimeeonmesel 2-6 x 6-5 45 




















If your supply house doesn’t carry Tiger Bunks in 
stock—-with the crouching tiger stamped on each 
bunk—write us direct for prices. No reason why you 
shouldn't have the best! 


Haggard & Marcusson Co. 
1107 West 37th Street 
CHICAGO 


What he Associations Are 
Planning and Doing 


Oct. 23-24—Southern Logging Association, Roose- 
xelt_ Hotel, New Orleans, La. Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Oct, 24-27—Pacific Logging Congress, Portland. 
Ore. Annual, 


Oct, 25—Central Missouri Association of Retail 
Lumber Dealers, Boonville, Mo. 


Oct, 25—Philadelphia Wholesale Lumber Dealers’ 
Association, Bellevue-Stratford Hotel, Phila- 
delphia, Pa. Quarterly meeting. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 2—Southwestern Ontario Retail Lumber 
Dealers’ Association, Hotel London, London, 
Ont. Fall meeting. 

Nov. 8-9—Southern Pine Association, Roosevelt 


Hotel, New Orleans, La. Fall trade promotion 





meeting. 

Nov. 9—Northern Wholesale Hardwood Lumber 
Association, Hamilton Club, Chicago. Fall 
meeting. 


Nov. 13-15—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 

Nov. 14—New York Lumber Trade Association, 
Biltmore Hotel, New York City. Annual. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual. 

Nov. 15-17—California Retail Lumbermen’s Asso- 
ciation, San Francisco, Calif. Annual. 


Nov, 15-17—Alabama Lumber & Building Material 
Association, Florence, Ala. Annual. 


Nov, 19—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting of board 
of directors. 

Nov. 19—Conference on Proposed Revisions in the 
American Standard Basic Provisions for Struc- 
tural Material, Congress Hotel, Chicago. 


Nov. 21—Consulting Committee on Lumber Stang. 
ards, Congress Hotel, Chicago. 


Nov. 26—Southern Cypress Manufacturers’ Associa. 
tion, Mason Hotel, Jacksonville, Fla. Semj- 
annual, 


Dec. 1—Louisiana Retail Lumber & Building Mg. 
terial Dealers’ Association, Lafayette, La. 


Jan. 9-11, 1929—Ontario Retail Lumber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 
Annual. 


Jan. 10, 1929—Roofer Manufacturers’ Club, Colum- 
bia, Ga. Annual. 


Jan, 15-17, 1929—Northwestern Lumbermen’s Aggo- 
ciation, Nicollet and West Hotels, Minneapolis, 
Minn. Annual. 


Jan, 15-17, 1929—Pennsylvania Lumbermen’s As- 
sociation, Benjamin Franklin Hotel, Philade|- 
phia, Pa. Annual. 


Jan. 18-19, 1929—Carolina Retail Lumber Dealers’ 
Association, Charlotte, N. C, Annual. 


Jan. 22-24, 1929—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual. 


Jan. 24-25, 1929—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Wheeling, W, 
Va. Annual. 


Jan, 28-31, 1929—-Western Retail Lumbermen’s As- 
sociation (Canada), Hotel Vancouver, Van- 
couver, B, C. Annual. 


Feb. 6-8, 1929—-Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 


13-15, 1929—Nebraska Lumber Merchants’ 
Association, Rome Hotel, Omaha, Neb. Annual, 


Feb, 19-21, 1929—-Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
Wis. Annual. 


April 23-25, 1929—National Association of Railroad 


Tie Producers, Arlington Hotel, Hot Springs, 
Ark. 


Feb. 


Annual. 





Chicago Lumber Conference 


WaAsHINGTON, D. C., Oct. 17—The Con- 
ference on Proposed Revisions in the American 
Standard Basic Provisions for Structural Ma- 
terial, which had been called for Nov. 12, has 
been postponed one week, and will be held 
Monday, Nov. 19, at the Congress Hotel, Chi- 
cago, continuing over to Nov. 20, if necessary. 

This action by the Central Committee on 
Lumber Standards followed the necessary 
postponement of the meeting of the Consulting 
Committee on Lumber Standards until Nov. 21. 

The conference on Nov. 19 will include 
lumber producers, distributers, consumers and 
technical organizations interested in standards 
for grading structural material. It will con- 
sider and make definite recommendations on all 
proposals ~which have been submitted to the 
Central Committee for revision in the present 
American Standards for structural material. 
It was authorized by a resolution adopted at 
the General Lumber Conference held at the 
Department of Commerce on May 3, last. 


Southern Cypress Semiannual 


JACKSONVILLE, FLA., Oct. 15.—Invitations are 
being sent out for the semiannual meeting of 
the Southern Cypress Manufacturers’ Associa- 
tion, which is to be held Nov. 26 at the Mason 
Hotel here. Further details concerning the 
program to be carried out will be announced 
later. 


Postpone Rules Committee Meeting 


San Francisco, Cair., Oct. 14.—The meet- 
ing of the committee composed of delegates of 
the California White & Sugar Pine Manufac- 
turers’ Association, the Western Pine Manu- 
facturers’ Association and also lumbermen 
delegates from Arizona and New Mexico ter- 
ritories, which was scheduled for Oct. 17, has 
been postponed. The committee which is to 
formulate a method for standardization of 
grading rules for the entire western pine in- 
dustry, as proposed at a recent meeting of the 
directors of the California White & Sugar 
Pine Manufacturers’ Association at Klamath 


Falls, will meet on Oct. 24, the first day of the 
loggers’ convention at Portland, according to 
present plans. 

Much attention is being given the proposal 
which is declared to be one of the outstanding 
steps in the western lumber industry in recent 
years. 


Alabama Retailers’ Annual 


BIRMINGHAM, ALA., Oct. 15.—Announcement 
has been made by Secretary Allen G. Loehr, 
of the Alabama Lumber & Building Material 
Association, this city, that the annual meeting 
of the organization will be held Nov. 15, 16 
and 17, in Florence. The Splinters’ Club of 
Florence and the Tri-Cities will have charge of 
arrangements. 


Texans Hold Fellowship Meeting 


Houston, Tex., Oct. 16—A maximum of 
good fellowship with a minimum of speeches 
and routine business was the order of procedure 
Wednesday night at the second lumbermen’s 
fellowship meeting of the year. More than 
two hundred Houston lumbermen and several 
visitors from Beaumont attended the banquet 
and meeting at the Rice Hotel. 

The Kirby Lumber Co. was host, and John 
Henry Kirby, the founder, took the lead in 
injecting good fellowship into the gathering. 
After a series of witty jibes at competitors he 
gave a short sketch of his career in the lumber 
business. J. W. Link, vice president and gen- 
eral manager of the Kirby Lumber Co., ex- 
pressed the utmost satisfaction over the results 
obtained by the first two fellowship meetings. 
P. E. Turner, of the Turner Lumber Co., ex- 
pressed pleasure at the size of attendance. Jack 
Dionne, secretary of the Lumbermen’s Associa- 
tion of Texas, served as toastmaster. Jack 
Cooke of Lynch, Davidson & Co., had consider- 
able fun at the expense of the toastmaster 
through a clever bit of “kidding” in spite of 
Dionne’s repartee. A few passing remarks were 
made by T. P. Wier, secretary-treasurer of the 
R. W. Wier Lumber Co.; J. M. Rockwell of 
Rockwell Bros. & Co.; Charles Robertson, of 
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the Robertson-McDonald Lumber Co., and Hu- 
pert Oxford, of the Gulf Manufacturing Co., 
at Beaumont. ; 

Walter H. Scales of Dallas, representing 
the National Lumber Manufacturers’ Associa- 
tion, brought greetings from the association 
and complimented the sponsors of the gather- 
ing on the success made thus far in creating 
a spirit of good fellowship. 

The time of the next fellowship gathering 
will be decided upon later by the committee in 
charge, which is composed of P. E. Turner, 
J. W. Rockwell, Henry Sauer, T. P. Wier, J. 
W. Link, F. W. Murphy, J. H. Cooke, Thomas 
W. Blake, George C. Schnitzer and R. G. Hyett. 

An elaborate banquet was served. The ice 
cream was in the shape of pine logs. 


Plan Publicity Reorganization 


Toronto, OnT., Oct. 15—A meeting of the 
council of the Canadian Forest Prodycts Pub- 
licity Association was held here, Oct. 12, with 
A. E. Clark, of Toronto, in the chair. The 
purpose of the meeting was to receive a re- 
port upon the status of the association and 
to consider its future. Chairman Clark ex- 
pressed regret that greater success had not 
been achieved and he referred forcibly to the 
necessity for publicity work in the interest of 
the lumber business in Canada. He believed 
that Canadian lumbermen had been asleep at 
the switch while the producers and distributers 
of substitute materials were taking advantage 
of the situation. 

Mr. Clark called upon S. P. Westaway, of 
Hamilton, advertising counsel, who outlined 
the history of the association and discussed 
some of the mistakes that had been made in 
connection with its development. In spite of 
the unfortunate history of the association, he 
believed it was still possible to work out the 
plan, with important alterations and orf behalf 
of the Federal Advertising Agency, with which 
he is connected, Mr. Westaway expressed will- 
ingness to turn the matter over entirely into 
the hands of the lumbermen themselves, if the 
latter thought that the work could be continued 
with reasonable prospect of success. 

J. L. Bourbonniere, of Montreal, represent- 
ing a number of the Quebec Province sub- 
scribers and members of the council, ex- 
pressed their ideas in favor of refunding the 
money already subscribed, and endeavoring 
to attain the objects of the Canadian Forest 
Products Publicity Association by reorganiza- 
tion. Others present ‘discussed the situation in 
detail and several resolutions were then car- 
ried. The final motion contained a preamble 
reciting the conclusions reached during the 
discussion and concluded with a resolution in 
favor of continuing of the Canadian Forest 
Products Publicity Association; and request- 
ing the Canadian Lumbermen’s Association to 
consider establishing a department of trade ex- 
tension and publicity work. A copy of the 
last resolution will be sent to the secretaries of 
the various wholesale and retail associations 
in Canada, with reauests that they respectively 
appoint representatives to meet with the ex- 
ecutive of the Canadian Lumbermen’s Asso- 
ciation and consider the whole problem. 


Wholesalers Plan Co-operative Action 


Toronto, Ont., Oct. 15.—The Wholesale 
Lumber Dealers’ Association held its second 
fall meeting on Oct. 15, when Secretary J. L. 
Campbell submitted correspondence received 
from the Ontario Retail Lumber Dealers’ As- 
sociation regarding the advisability of co-opera- 
tion between the manufacturers, wholesalers 
and retailers in meeting the competition of 
substitute materials, suggesting the possibility 
of getting out illustrated pamphlets on home 
building, home beautifying etc., for distribu- 
tion by retailers among customers and pros- 
pects; also suggesting the use of plans, blue 
prints, bills of materials and estimates of cost 


for standard barns, to compete with steel barns. 


After a discussion it was decided that A. FE. 
Clark, K. M, Brown and A, S, Nicholson be 


appointed a committee to confer with a like 
committee from the retailers for the purpose 
of obtaining as much information as possible 
regarding this important subject. 

The offer of the Hope Lumber Co. to place 
at the association’s disposal its moving picture 
entertainment showing the production of lum- 
ber at the Hope company’s camps and mills, 
was accepted, it being agreed that this feature 
would be an interesting entertainment for the 
December meeting of the association. 

W. F. Oliver contributed an interesting ac- 
count of the recent National Hardwood con- 
vention at Memphis, Tenn. 


Southwestern Directors Confer 


Kansas City, Mo., Oct. 16.—The directors 
of the Southwestern Lumbermen’s Association, 
in session here last week, gave considerable 
time to a discussion of the request of the 
National Lumber Manufacturers’ Association 
for the Southwestern to join in a compilation 
of statistics relating to the stocks and business 
of retail yards. Vigorous objection was raised 
to any such plan, and finally the matter was 
deferred to the next regular meeting of the 
board. Objectors to the plan said the figures 
wanted by the manufacturers would give too 
much information to present and prospective 
competitors. ; 

A resolution adopted at the recent Dodge 
City (Kan.), meeting, asking for the asso- 
ciation’s co-operation with the railroads to 
urge farmers to provide greater grain storage 
facilities on the farm was given approval. The 
combine which cuts and threshes wheat at 
one operation is now being adopted generally 
by farmers. Lacking storage facilities, the grain 
growers are compelled to rush their crop to 
market, with the result that the elevators are 
overtaxed, and the railroads have great diff- 
culty in moving the grain. 

It was reported to the directors that all ex- 
cept seven of the exhibit spaces in convention 
hall for the next convention in January had 
been taken, and that the exhibit at the coming 
convention would be the largest and best ever 
shown. 


Missouri-Kansas Dealers Talk It Over 


St. Josep, Mo., Oct. 15.—Retail dealers of 
northwest Missouri and northeast Kansas, 
nearly two hundred in number, met in St. 
Joseph Oct. 12 for a short business session and 
for an entertainment program, provided by 
wholesalers and manufacturers. The retailers 
met briefly during the afternoon at the Robi- 
doux Hotel and informally discussed problems 
of the trade. 

Dudley Willis, of St. Joseph, presided, and 
J. Leland Brown, of Maysville, secretary of 
the Northwest Missouri Retail Lumber Dealers’ 
Association, was in attendance. 

A visitor was Warren Richardson, of Clar- 
inda, Iowa, president of the Northwestern Lum- 
bermen’s Association, who brought greetings 
from his association and spoke briefly. 

Among those taking part in the discussions 
was Burdett Green, of Kansas City, district 
manager of the National Lumber Manu factur- 
ers’ Association. 

E. E. Woods, of Kansas City, secretary- 
manager of the Southwestern Lumbermen’s 
Association, conducted a question box. 

A number of questions of interest to the 
dealers were taken up, including what was 
regarded as unfair competition. Several in- 
stances were named in which individual deal- 
ers were a menace to the dealers in general 
because of their methods and their sales at 
ruinously small margins. The activities of 
these dealers were a problem, especially in 
parts of Nebraska, from which State there 
were several visitors. 

Handling of cement on commission, and of 
coal, was discussed, as well as handling doors 
and sash. 

The visitors registered during the forenoon. 
A Dutch lunch was prepared for the men at 
noon, and a luncheon for the women visitors 








Sales 
Opportunity 


FOR MAN WITH RETAIL 
YARD EXPERIENCE 


Large building material con- 
cern wants resident representa- 
tives to handle sales territories 
in Iowa and Illinois. Must be 
resourceful, energetic and have 
good working knowledge of 
construction and materials. 
Unless you feel confident of 
earning liberal commission 
against drawing account do not 
apply. 

Also require man with lum- 
ber experience for position at 
head office. 

Write fully stating age, com- 
plete business experience, pres- 
ent salary. 


Address “B. 12” Care 


American Lumberman 
431 So. Dearborn St., 
Chicago, IIl. 






























largest 
manufacturers of 
CHERRY lumber 
in America. 
JAMESTOWN, N. Y. 

















HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacne GRAND PRIZE 


international Exposition Laaoeenennnenenenennend 


ALSO ALASKA-YYUKON PACIFIC EXPOSITION 


AND DROP FORGINGS.. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 








Logging pois 2 saan 


Have you a problem to solve in logging, I 

transportation or harvesting dey = an 
f mtine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 


etc. 00, postpaid. . 
‘ 1 So. Dearborn Su. 
American Lumberman © Chicago. lil. 














=_ 


| 
f 
: 
| 
, 








56 


AMERICAN LUMBERMAN 


October 20, 1998 





l 
A TOWN IN MAINE 


for sale 


Situated on a seven mile lake, 45 resi- 
dences, a hotel, a general store, a hall, 
a manufacturing plant. Perfect location 
for hardwood or other industry. 300,000 
ft. excellent Birch and Maple available 
at low stumpage rates. Labor plenti- 
ful. Taxes low. Depreciated valuation 
over $600,000. Can be purchased for 
small fraction that amount. Write for 
further information to 


S. K. RACE 
932 Statler Bldg. 
Boston, - Mass. 





T’S Easy to make money in business 
when you have something to sell 
that the other fellow cannot equal. 
That’s why few dealers in Ourtis 
Woodwork ever give up the line. May 
we tell you more? Write Curtis Com- 














panies Service Bureau, 869 Curtis 
Building, Clinton, Iowa. 

4 d & Established 1847 | 
C.B. Richard & Co. ora 
29 Broadway, NEW YORK ——— i clases of 
Ocean Freight = iscount. drafts, 
Brokers for exports & imports 
| Special department handling export lumber shipments | 

















HERE is one of the most popular Glass Edgers 

ever designed. Has sturdy one-piece pedes- 
tal base, powerful motor, and 10 inch wheels. 
It is the ideal size for lumber yards, planing mills, 
sash and door factories, etc., that have acertain 
amount of glass edging. Does splendid work. 
Anyone can operate it. Mail coupon for com- 
plete details. ALSO WRITE FOR SUPPLY 
CATALOG NO. 828. 35c brings interesting 
Lange Instruction Book—sent free with a 
Lange Glass Edgers. 


HENRY G. LANGE MACHINE WORKS 
1 66 North May Street, CHICAGO 





Henry G. Lange Machine Works 
166 North May St., Chicago 
Send us your complete catalogue f Lange Glass Edgers 
and full information about Glass Shop Tools and 
Supplies, per your offer in American Lumberman. 




















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 


at the Book & Bowl at the same hour. This 
was followed by the retail conference at 1 
o'clock, while the women had a motor car 
trip over the new boulevard system, and a 
theater party. 

An interesting feature of the afternoon was 
the inspection of the plant of the Stewart 
Insoboard Co., recently established at St. 
Joseph. The company has an investment of 
about $750,000 and is now manufacturing in- 
sulation board from wheat straw in quantity. 

The entertainment closed with a dinner 
dance at 6:30 o'clock at the St. Joseph Country 


il 
Club. The informal dinner was followed by 
dancing until a late hour. 

The entertainment was in charge of a com- 
mittee comprising W. J. Adams, R. G. Worster 
and C. L. Chaffee. 

S@a@aeaaaaaaan 

Buyers to the number of 6,757, representing 
4,307 retail furniture stores, visited the mid. 
summer furniture style show at the American 
Furniture Mart, according to the semi-annyal 
market analysis of the bureau of furniture 
research maintained by the American Furpj. 
ture Mart. 


West Penn Dealers’ Monthly 


PittsBurGH, Pa., Oct. 16.—The directors of 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania, at a meeting last Fri- 
day, their first monthly meeting since last 
June, fixed upon Feb. 6, 7 and 8 as the dates 
of the next annual convention of the associa- 
tion, which will be held in the William Penn 
Hotel here. President G. F. Hoge, of Canons- 
burg, who is chairman of the convention com- 
mittee, told the directors that the committee 
will have a big surprise for those attending 
the convention, which it expects to be the best 
the association has ever held. 

The directors of the Western Pennsylvania 
Builders’ Supply Association, who met about 
ten days previous, declared themselves in favor 
of a new garnishee law for Pennsylvania, and 
the directors of the lumber dealers’ association 
took like action, favoring a law similar to the 
ones in New York, Ohio and West Virginia. 
It is the aim to get a law that will -permit 
garnisheeing of wages for any obligation, 
whereas the present law permits it for board 
bills only. 

Carl Van der Voort, general counsel of the 
association, reported having been in communi- 
cation with one of the members regarding form 
lumber supplied to a contractor for highway 
work, the member having been unable to col- 
lect. Mr. Van der Voort advised that an act 
of the legislature clearly provides that bonds 
shall cover such cases, and that the highway 
department could easily protect the lumber 
dealer if it were disposed to do so. The direc- 
tors instructed President Hoge to appoint a 
committee to call upon the highway department 
and have this condition remedied, the commit- 
tee to report at the November meeting. The 
committee is constituted as follows: J. G. 
Marks, Cresson, chairman; W. R. Cole, Punx- 
sutawney; J. O. Yeager, Yeagertown, and C. E. 
Dudenhoefer, Erie. 

J. G. Marks, chairman of the plan book 
committee, reported that the sixth edition of 
the book will be ready for distribution in De- 
cember. 

New members elected by the board were 
as follows: Harry M. Love and Joseph Held, 
Erie; John H. Roach Lumber Co., Houtsdale; 
Anchor Lumber Co., Mt. Pleasant. 

Reports of directors on business conditions 
were generally optimistic and were as follows: 





No. 1—Business larger for the last two 
months: prospects fair for future business. 
No. 2—Some improvement; considerable re- 





pair work; prospects fair for the rest of the 
year; collections slow. 


No. 3—Business showing slight improve- 
ment. Volume has been fair for the year. 
Collections are slow. There has been some 
improvement in the coal situation, and this 
will aid the lumber business. 


No. 4—The saturation point in speculative 
building is gradually being reached in this 
district. The plentifulness of mortgage money 
in certain sections has a tendency to cause 
the builders to continue, trusting that de- 
mand for houses will be better in the spring. 
The present stiffening in the lumber market 
is helping the local retail situation. A fairly 
good volume of business, especially until the 
first of the year, is expected. 


No. 5—Fall trade looks somewhat 


better; 
more figuring than of late. 


No. 6—Business in the county is better 
than during the first half of the year; mines 
Starting very slowly; manufactories running 
on fair time; no changes in wages; not many 
idle people in the community; prospects fair 
for the rest of the year. 


No. 7—Conditions during the last 
four weeks somewhat better, but 
tion is very keen; collections fair. 


three to 
competi- 


No. 8—Business in the county is slow. 
The mining business is picking up somewhat, 
and lumbermen are hoping for better business 
in the immediate future. 


No. 9—Summer business has been slow; fall 
business is showing improvement. 





No. 10—Business is fair and outlook is for 
good fall trade; collections are slow. 

No. 11—Dealers. 
among the dealers, 
seem to be improving. 


There is a good feeling 
as business conditions 


No. 12—Business better in last month than 
during previous two months. 


No. 13—Business conditions slightly im- 
proved; coal business better, due largely to 
domestic demand. 


No. 14—Business has 
fair and dealers are 
better. 


No. 15—Poor business during the summer; 
improvement in September was due to better 
industrial conditions. 


improved; 
encouraged; 


prospects 
collections 


No. 16—Business fair; 
ing up; look for fair business rest of the 
year. Weather conditions for outside work 
have been exceptional. 
three or four weeks has 
ably, but the volume 
that of 1927. 


No. 17—There is a fair amount of business, 
due to improvements in industrial plants. 
Reports indicate that some of our shops are 
receiving orders that will put them on a 
full-time basis, and this activity should help 
stimulate our business. 


coal business pick- 


increased consider- 
is still slightly below 





Dedicate School Forest 


GoopMAN, Wis., Oct. 15.—Marinette County 
dedicated its first school forest on Oct. 10 when 
school children at Goodman planted more than 
400 two-year-old white pine seedlings, one for 
each boy and girl in the Goodman public 
school. They were planted in a tract donated 
by Robert Goodman, prominent lumberman 
here, and in the center a sign was put pro- 
claiming it to be the Goodman school forest. 

Six boys, members of ‘the junior forest 
rangers, did the work under the supervision 
of their leaders; Don Weddell, forester for 
the Goodman Lumber Co.; and Henry Sher- 
lock, teacher of manual arts in the Goodman 
public school. 

Principal F. C. Fellows was chairman of 
the program. He outlined the work which 
the school and the junior rangers would play 
in development of this tract and brought out 
the importance of protecting it from fires and 
other destructive agents. Wakelin McNeel, 
State junior forester in charge of this work 
in Wisconsin, told of the importance of di- 
recting the sentiment of the young people 
toward growing and protecting trees, so that 
when grown, they might realize their responsi- 
bility more clearly. 


Business in the past’ 
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More or Less 


What is one shingle, more or less, 

One frame I make or board I dress? 
Or one thing more in any trade, 

One sale I missed I might have made? 
Well, every truck that leaves our door 
With anything is one sale more, 

And ev'ry letter that I write 

Today is one thing more tonight. 


For what is anything we're at 

But one thing more or less, at that? 

A city is but one more cot 

That someone built, who might have not. 
Success is something all the way, 

But one more thing we did each day. 

And what is fortune but the sum 

Of small misfortunes overcome? 


To do a little less than one 

Can do is leaving much undone, 
The little tasks we leave to wait 
Gigantic in the aggregate. 

To do a little more than men 
Expect is not so little then. 

On our own actions our success 
Depends forever, more or less, 


Between Trains 

NAZARETH, Pa.—There is one industry in 
which nothing will ever displace wood; at least 
nothing has been able to do so in all of the 
centuries of human existence; and that is in 
the manufacture of musical instruments. This 
morning we ran through the Martin factory 
here and saw guitars chiefly, and ukeleles in- 
cidentally, in the making. Brazilian rosewood 
or Honduran mahogany were being combined 
with Canadian spruce to produce that resonance 
that will be found only in a wooden instru- 
ment. 

Spruce is the favored wood for sounding 
boards, bracing and ribbing; but tone is largely 
a matter of the design and proportions of the 
soundbox. A shaving off here or there may 
make all the difference in the world. For the 
finger-board, of course, ebony is usually em- 
ployed; yet we have no doubt that many a 
jazzing jackass picks up his guitar without ever 
a thought that the four corners of the earth 
have been searched for materials to make this 
instrument, and that the world deserves some- 
thing good from him in return. 

We found a lumberman, George Welty, sec- 
retary of the Lions’ Club. George tells us he 
has been in the lumber business in Nazareth 
for 25 years. There ought to be an “h” in his 
name by now. 


LANCASTER, Pa.—When school opened in Sep- 
tember, 1777, if the teacher asked Johnny what 
was the capital of the United Colonies (later 
quite well known as the United States) he 
might not have said Lancaster, Pa., but if he 
didn’t he didn’t get an A. For in September, 
1777, the Continental Congress moved out here 
lor a couple of months, Philadelphia being a 
litle warm at the time, not with weather but 
British, 

No town of its size in the country perhaps 
has as much or more varied history than Lan- 
caster. It was the home of President Buchanan 
and Thaddeus Stevens, and the birthplace of 
Robert Fulton, inventor of the steamboat. The 
first Sunday school in America was held in the 
county, by the Seventh Day Baptists at Ephrata. 
The first ball-bearings in the United States 
were used here. 

One of the other landmarks of the town is 
Fred Pyfer, lumberman in this community since 
we don’t know when. A committee of Ki- 
Wanians met us at the train, and Fred was all 
ready at the hotel to take up the work where 
they left off; although they never did. 

Fred has a standing order with us, whenever 


we write a new book, to send him one C. O. D. 
P. D. Q. He was a little disappointed that we 
didn’t have a new one with us, but we ex- 
plained that there were several lumbermen who 
hadn’t bought “Come on Home” and “The 
Heart Content” yet, and we couldn’t do any- 
thing, of course, until we heard from them. 


We See b’ the Papers 


Good morning, Mr. Zep, Zep, Zep! 
After all, many a setup results in an upset. 


And a campaign nearly wrecks a candidate’s 
horizontal fin. 


A general election is something that is held 
to see if the Literary Digest was right. 


New York announces it is going to have a 
rodeo, and does it without ever laughing once. 


The kaiser has bought him a castle, evidently 
one that our American millionaires overlooked. 

But, to New York, the idea of “Camille” in 
Roaring Camp appears to be just as funny as 
ever. 

Well, it will soon all be over except wonder- 
ing what the deuce is the matter with the radio 
tonight. 


This seems to be considered the time for all 
good men to come to the aid of the other fel- 
low’s party. 

The speculator and the girl with a crepe de 
chine waist seem to think this lovely weather 
will last forever. 

We have a faint suspicion that General 
Motors may decide to make the temporary dis- 
organization permanent. 


French aviators are being taught to drive 
blind-folded. Shucks, that’s nothing. They 
ought to see some of our automobile drivers. 


It won’t be long now before the old-fashioned 
folks who don’t want to take any chances will 
spend an extra day and come over in a dirigible. 


A Wilton (N. Y.) man cleaned his trousers 
with gasoline, put them on, and then scratched 
a match. The display was one of the finest and 
largest ever seen in Wilton. 

The communist candidate for vice president 
is locked up at Nogales, Ariz. He is about the 
only candidate of whom it can truthfully be 
said that the public knows where he is. 


President Coolidge talked to King Alphonso 
by ’phone the other day. Some day we may 
realize that, rather than going to war, it would 
be better to call ’em up on the ’phone. 


The Gifts Refused 


If I should offer you a one 

And you should get right up and run, 
I'd likely say, “Well, that is funny, 

A man who doesn’t care for money.” 
And, if I offered you a ten, 

And you got up and ran again, 

I’d say, “The man who scorns my boodle 
Must surely be clear off his noodle.” 


Yet every day some friend of mine 
Will run away from things as fine— 
Refuses friendship, laughs at learning, 
Forgets some mother’s candle burning, 
Or sneers at counsel, scorns advice, 

Or pays for joy some foolish price, 
Some opportunity refuses 

And often wealth and honor loses. 


Yes, I have seen them turn away 
From even heaven’s gates of day, 
Prefer the road with no tomorrow 
Except the certainty of sorrow. 
Only a few refused the touch 

Of gold, but many twice.as much. 
And yet they.didn’t think it funny, 
Because, you see, it wasn’t money. 
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New Opportunity for 
Lumber Dealers 


Live lumber dealers are materially in- 
creasing their paint sales with help of Gast 
Low Pressure Spray Painting Machines. 


Investment required is small. You own 
machine in partnership with local painter. 
He buys all paints from you. His low 
prices keep him busier than a bee. Gast 
time-tested machine insures perfect paint- 
ing job. Easy to operate. Thousands in 
use. Other dealers are making big profits. 


Write for facts. No obligation. 


GAST MFG. CORP. 
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National 
Forest Timber 


TO BE SOLD 


The United States Forest Service is 
now cruising and mapping a body of 
timber in the headwaters of the Big 
South Fork of the Poudre River in 
Townships 6 and 7 North, Ranges 74 
and 75 West. 6th P. M., within the Colo- 
rado National Forest, Colorado. 


It is roughly estimated, pending the 
completion of the cruise, that this tim- 
ber tract contains approximately 100,- 
000,000 board feet, log scale, and con- 
sists of approximately 60% Engelmann 
spruce and alpine fir and 40% lodgepole 
pine. 


As soon as cruising is completed the 
unit will be appraised and advertised 
for sale. It is expected that bids will 
be opened about January 1, 1929, if 
weather conditions during October and 
November give reasonable opportunity 
for interested parties to examine the 
unit on the ground. Persons interested 
in this timber are urged to examine it 
while climatic conditions remain favor- 
able. Further information may be ob- 
tained from the District Forester at 
Denver, Colorado, or the Forest Super- 
visor at Fort Collins, Colorado. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 

j of the following woods: — 
ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















A Brand to 
Tie to 


Peerless) 


ROCK MAPLE, BEECH 
AND BIRCH 


ay ae 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plywood. 


The Northwestern Cooperage. 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
— D Lumber, Siding, Ceiling, Flooring, 
Doors, Blinds, Window awe Mouldings 
a Pie ecke Sees SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
































Commission Issues Formal Complaint 


Wasuincton, D. C., Oct. 17.—The Federal 
Trade Commission has issued a formal com- 
plaint against the Rockwood Corporation of 
St. Louis, manufacturer of gypsum products. 
The complaint runs specifically to the alleged 
misuse of the words “lumber” and “fireproof.” 

This action by the commission was in re- 
sponse to complaints filed on behalf of the 
lumber industry during the last two years, 
challenging (1) the right of manufacturers of 
competing materials to describe and sell their 
products as “lumber,” and (2) their right to 
describe and sell as fireproof, products which 
are merely more or less fire resistant. 


September Sets Building Record 


September witnessed the greatest volume of 
construction work ever handled in the United 
States during a single month, according to 
statistics compiled by the Associated General 
Contractors of America. The figures, covering 
all types of building and based upon shipments 
of construction materials, show last month’s 
total to be 9 percent greater than the previous 
high mark, registered last June. 

In announcing the new record, D. A. Garber, 
Washington, D. C., general manager of the con- 
tractors’ national organization, declared “the 
enormous activities of recent weeks bring vir- 
tual assurance that 1928 will be the greatest 
building year this country has ever seen.” 

The total value of construction operations of 
all types this year will probably be more than 
$8,000,000,000, Mr. Garber stated. 


Forest Program Appropriations 


The National Forestry Program Committee 
and others actively interested in the promotion 
of forestry in its various branches appeared 
before Gen. H. M. Lord, director of the 
budget, on Oct. 11 and urged the wisdom of 
granting increased appropriations aggregating 
$718,000. The increases, it was explained, were 
sought in furtherance of the Federal forestry 
policy embodied in the Clarke-McNary, Mc- 
Nary-Woodruff and McSweeney-McNary acts. 
Current appropriations under these several 
laws aggregate $4,550,000. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
endorsed the entire forestry program and 
stressed the following specific items: 

(1) Appropriations under sections of 
Clark-McNary act providing for co-operation 
between Federal and State governments in 
forest protection should be increased by $400,- 
000. The present appropriation is $1,200,000 
and he pointed out that under the law it 
would be proper for us to ask for the en- 
tire $2,500,000 authorized since that amount 
can now be economically expended. In view, 
however, of the published statements of the 
director of the budget and the President that 
the financial condition of the Government would 
require curtailment of appropriations next 
year, he fixed as an absolute minimum the 
addition of $400,000. 

(2) Appropriations for forest products re- 
search now totaling $505,000 should be in- 
creased by $50,000 for the next year. This is 
in strict accord with the McSweeney act and 
follows out the understanding had with Gen. 
Lord and with the President prior to the 
passage of the bill, 

(3) Appropriations sufficient to make a thor- 
ough investigation of the causes and practical 
remedies for termite infestation, which he 
states are fast assuming in forestry the im- 
portance of the boll weevil in cotton and the 
corn borer in corn growing. 

Mr. Compton likewise emphasized the im- 
portance of the continuous and orderly devel- 
opment of the entire research program ap- 
proved and authorized by Congress in the 
McSweeney-McNary law. 

George D. Pratt, president of the American 


the 


Forestry Association, also strongly urged the 
approval of appropriations authorized by 
Congress at the last session for forest land 
acquisition in the East, forest fire protection 
and forest research. 

Mr. Pratt, discussing the McNary-Woodruff 
act, which authorizes $8,000,000 for a three- 
year purchase program, said this measure was 
designed to meet the most urgent need for 
forest restoration and watershed protection, 

In urging that the director of the budget 
give his approval of these appropriations ag 
authorized by Congress, said Mr. Pratt, we are 
actuated not only by the clear and long stresseq 
urgency of the work, but by the conviction 
that the spirit and substance of the McNary- 
Woodruff act constitutes a definite commitment 
and obligation on the part of Congress to the 
yearly sums mentioned in the act. This also 
applies to the McNary-McSweeney act, which 
was designed to pave the way to greater forest 
research and forest fire prevention and protec- 
tion. 


Gen. Lord expressed appreciation of the in- 
formation given him and said he was in entire 
sympathy with the increases recommended. He 
added, however, that he was confronted with 
demands from Government departments ex- 
ceeding the available revenues by $250,000,000, 
and that obviously not all the worth while and 
necessary appropriations could possibly be 
made. The budget director said he fully ap- 
preciated the importance of the forestry pro- 
gram and that every effort would be made 
to provide funds in line with the proposals 
which had been submitted to him. 


Storm Damage to Luquillo Forest 


The Forest Service has been advised that 
the office and nursery on the Luquillo national 





forest, Porto Rico, were damaged to the extent 
of approximately $3,500 as a result of the hur- 
ricane of Sept. 13. This is the only tropical 
forest in Government ownership. It comprises 
some 12,443 acres in the western part of Porto 
Rico. Hurricane damage to the forest itself 
has not yet been estimated. A crew of six men 
has been put to work repairing trails necessary 
for inspection and administrative work. 
Standing trees on the forest have been com- 
pletely defoliated, according to William P. 
Kramer, acting forest supervisor, so that they 
have the appearance of hardwoods of the North 
in dead of winter. A peculiar circumstance is 
that many trees easily uprooted were snapped 
off at a height of 5 to 12 feet above the ground, 
a clean fracture being made in most instances. 


To Organize Research Bureau 


C. V. Maudlin, business manager of The 
American Forestry Association and American 
Forests and Forest Life magazine for the 
last six years, has resigned effective Oct. 31 
Prior to his employment with the association, 
Mr. Maudlin spent five years at the United 
States Forest Products Laboratory, first’ in 
the timber mechanics section, then as chief of 
the container division arid later in charge of 
operation. In all of these positions he was 
very active in co-operative work with the 
lumber industry. Mr. Maudlin is leaving the 
association to organize a financial, statistical 
and research service to be known as The 
Bureau of Applied Economics. Offices will 
be maintained in Washington and New York, 
and it is planned to develop a special division 
to work on lumber statistics and research work. 





AMERICAN exports to every part of the world 
continue to gain, according to figures announced 
by the Department of Commerce. For the eight 
months’ period ending with August, they 
amounted to $3,136,724,983, more than $50,000,- 
000 in excess of the value for last year’s cor- 
responding period. 
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Prospects in Motor Truck Field 


In a review of truck prospects recently 
issued by the National Automobile Chamber 


of Commerce, A. J. Brosseau, chairman of 
the motor truck committee, looks for the con- 
tinuance during the balance of the year of 
the high motor truck production which has 


marked the first eight months, and foresees 
the possibility of 1928 equalling, if not sur- 
passing, the record year of 1925. 

“The National Automobile Chamber of Com- 
merce figure of 66,795 trucks produced in the 
United States and Canada in August sets a 
new high mark for the production of trucks 
in any month since the beginning of the in- 
dustry,’ Mr. Brosseau points out, “the pre- 
vious high mark of 61,185 having been set in 
September, 1925. This high production con- 
tinues the movement which began in May and 
which characterized the early summer months 
of this year. 

“The accelerated production in mid-year has 
resulted in a total of 377,954 trucks produced 
to Sept. 1, as compared with 358,234 during 
the same period last year, and 346,528 pro- 


two tons. .The largest gain in the light truck 
field has been in the 2-ton class, in which 
21,230 trucks were produced in the first etght 
months of 1928, as compared with 13,990 in 
the same period of 1927. The next largest 
gain was made in the %-ton class, with the 
l-ton and %-ton classes following. It may 
be interesting to note in passing that of the 
377,954 trucks produced in the first eight 
months of this year, about 240,000 or more 
than half, were trucks of 1-ton capacity. 

‘Foreign countries have been absorbing 
trucks made in the United States and Canada 
at a record rate this year, 101,928 having been 
exported during the first eight months. This 
compares with 90,343 trucks exported during 
the first eight months of 1927. There is every 
indication that, if export of trucks is contin- 
ued in the last quarter at the level prevailing 
in previous years, 1928 will equal, if not sur- 
pass, the record total of 1927, when 127,706 
trucks were shipped overseas. 

“With the acceleration of general business 
during the fall months, and with the many 
new models of greatly improved trucks re- 
cently placed on the market ready to serve 

















Here is a typical example of sugar pine logging in the Sierras. 

No. 2 of the Madera Sugar Pine Co. located in Mariposa County, California. 

consists of a pair of “Caterpillar” Sixties which skid the logs down to the landing where a 

dinkey engine lifts them onto the cars for shipment to the mill of the Madera Sugar Pine Co. 
at Madera, Calif. 


The illustration depicts Camp 
The equipment 





duced during the first eight months of 1923, 
the truck industry’s record year. In 1925 a 
total of 531,628 trucks were produced, due 
chiefly to a well-sustained production toward 
the end of the year. Production was also con- 
tinued at a good level toward the end of 
1926, when a total of 529,920 trucks were pro- 
duced. The rather marked reduction in the 
output of trucks during the last quarter of 
1927 carried the total for that year below the 
half-million mark for the first time since 1924. 

“With the total of trucks produced so far 
this year ahead of all other years at this 
date, there is a strong possibilty that a new 
production record will be established in 1928. 
A production during the last four months of 
1928 equal to the last four months of 1925 
or 1926 would make a new record this year a 
certainty. 

“The gains made this year are due chiefly 
to the notable increase in fast; light trucks 
having a capacity of two tons or less than 


the expanding needs of industry and com- 
merce, there is every indication that the re- 
maining months of this year will bring to 
the truck industry a satisfactory, if not a 
record-breaking, amount of business.” 


Finds Light Trucks Very Convenient 


The Wilberg-Swartz Lumber Co., of Santa 
Monica, Calif., finds it very convenient to 
operate a number of the lighter model trucks, 
and in commenting on this matter Bert Wil- 
berg, secretary-treasurer and general manager 
of the company, says “We are operating five 
trucks; two of 2%-ton capacity, and three of 
l-ton capacity. We do not use horses at all 
in this territory. The large trucks will run 
about six years, and the i-ton trucks about 
three years, sometimes a little more than 
that. We make a charge of $2.50 a thousand 
for delivering lumber, with a minimum 
charge of 50 cents.” 








Note the fine, soft, light, even texture of this wide 
Finish lumber. 


SELECTS 


- Arizona White Pine 


High Altitude—Soft Texture 
White In Color 


1x4” to 20” Wide 
Random Lengths 


C Better 
D Selects 


KILN 


3rd Clear DRIED 


Moulding Grade 


20 MODERN KILNS 
Standard Lumber Mills 


STANDARD, ARIZONA 


This big plant has been recently re- 
modeled in every respect. It has a 
capacity of 50 million feet yearly and 
draws its timber supply from the Great 
Sitgreaves Forest under Government 
regulation where a perpetual supply of 
timber is available—all Arizona White 
Pine. 


southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


W. G. Ramshaw, Director of Sales 


Selling Entire Qutput of 
Ome ber i Drite B Luraber Ca 
Cady Lee Standa a La eval, 
“Fisgateth eis “tn a” 


canal Capacity $00 Million feet 
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SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 


Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 10-20 Gray 


























Thin slices of wood, beautiful in tint 
and texture, and carefully decorated. 


Send $1.00 for sample set of five designs. 
Romeyn B. Hough Co., (OWYILLE. 
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The Lumberman’s Actuary 
By JOHN W. BARRY 


The new eighth revised 
edition has 504 pages. 
It shows at a glance 
the value of any num- 
ber of feet at any 
price between $6 and 
$150 per thousand feet. 
Thus: at $6, $6.25, 
$6.75, $7 and so on to 
$100; at $101, $102 and 
so on to $125; and at 
$125, $130 and $135 
and so on to $150. 

It also shows the total 
feetage in any num- 
ber of pieces from 1 to 
2,000; for all thick- 
nesses, as 1 inch, 1%, 
1%, 2, and up to 12 
inches, and for any 
width from 2 to 24 
inches. 


It contains tables for 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. It is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 
The Actuary does a man’s work and does it 
accurately. 


One feature of the book is the specially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 


In addition the Lumberman’s Actuary has a 
table of measurements of wall board in 32- 
and 48-inch widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gles etc. required for the covering of given 
surfaces; a table of area of openings, weights 
of lumber etc. 

Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other tables of information which the retail 
lumberman or builder often require are in- 
cluded. 

The Actuary when closed is 4% inches x 84 
inches x 1 inch, a handy pocket size. 


Eighth Revised Edition, bound in Leather, 


postpaid, $10 
Illustrations of sample pages for the asking 


° So. Dearborn St. 
American Lumberman, “3%. Peg>ar5* 
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Incorporations 


Birmingham—Advance Lumber Co., 
incorporated; capital, $50,000; wholesale. 
ILLINOIS. 
ber Co., incorporated; capital, $60,000. 
MARYLAND. 
ber Co., incorporated; capital, $15,000. 


ALABAMA, 
Kewanee—Mackemer & Means Lum- 
Cumberland—Potomac Valley Lum- 


MISSISSIPPI. Natchez—E. A. 
Co., incorporated; capital, $50,000. 


NEW YORK. New York, Manhattan—Philippine 
Mahogany & Hardwood Corporation, incorporated; 
capital, 200 shares, no par value; to deal in all 
kinds of lumber; Wm. Ferguson, 52 William St. 


OHIO. Cincinnati—T. R. Harps Lumber Co., 
incorporated; capital, $10,000; wholesale; 622 
Broadway. 

Toledo—Toledo Screen & Weatherstrip Co., in- 
corporated; 250 shares, no par value; to manu- 
facture and deal in screens, window strips, mill- 
work, doors, sash, and a line of lumber. 


OREGON. Coquille—Oerding-Smith Cedar Co., 
incorporated; capital, $1,000; sawmill. 

Portland—Portland Hardwood Floor Co., incor- 
porated; capital, $10,000; old concern. 


SOUTH CAROLINA. Bishopville—Coxe Lumber 
Co., incorporated; capital, $25,000. 


- TEXAS. Big Spring—Our Lumber Co., 
porated; capital, $5,000. 
Grayburg—Grayburg Lumber Co., 
capital, $40,000. 


WASHINGTON. Everett—Rossman-Flodin Lum- 
ber Co., incorporated; capital, $10,000. 

Seattle—Bristol Hardwood Co., incorporated; 
capital, $1,000. 

Spokane—McGoldrick 
capital to $1,590,000. 

Tacoma—Wood By-Products Co., incorporated; 
capital, $50,000; to manufacture charcoal. 

Tacoma—Tacoma Alder Lumber Co., incorpor- 
ated; capital, $6,000. 


WISCONSIN. New London—New London Ice & 
Fuel Co., incorporated; to conduct lumber busi- 
ness in connection with other enterprises. 

Owen—Fred Radke Wood Products Co., incor- 
porated; capital, $25,000. 


Business Changes 


ALABAMA, Birmingham—Daniel Bros. Lumber 
Co. sold lumber stock and will continue in the 
coal trade. 

Eutaw and Snow Hill—E. V. Saunders, formerly 
operating the E. V. Saunders Lumber Co., whole- 
saler, with mills at Eutaw and Snow Hill, has 
closed out the wholesale business and will devote 
his time to milling operations, including a new 
mill at Armisted, Ala.; will maintain headquatrers 
in Martin Bidg., Birmingham. 

Lineville—Boazman Lumber Co, 
Hooton & Boazman Lumber Co. 

Red Bay—E. A. Smith Lumber Co. succeeded by 
Smith Lumber Co. (inc.). 


Enochs Lumber 


incor- 


incorporated; 


Lumber Co., decreasing 


succeeded by 


Winfield—W. J. Perry succeeded by Perry & 
Trull. 
COLORADO. Cheraw and Fowler—H. H. Bak- 


ken, formerly owner of the lumber business now 
conducted by the J. H. Melville Lumber Co., at 
Monte Viste, Colo., has purchased yards in Cheraw 
and Fowler. 


GEORGIA. Brunswick—Gulf States Creosoting 
Co. has purchased the plant of the American 
Forest Products Co. on Glynn Ave, and will im- 
prove, 


ILLINOiS. Flora—W. A. Karr Lumber Co. suc- 
ceeded by Flora Lumber Co. 


IOWA. Orchard—R. J. & M. G. Smith succeeded 
by Farmers Co-operative Supply Co. 

State Center—P, T. Perion succeeded by W. A. 
Miles. 

KENTUCKY. 
Co. has purchased yards, 
North Vernon.Lumber Co. 


“MAINE. Belfast—Fred A. Holmes succeeded by 
Edward E. Colson. 


MISSISSIPPI. Ethel—H. M. Henry sold to O. 
E. McDaniel. 

Hattiesburg—Phillip J. Toomer Lumber Co. re- 
moving offices of company to Houston, Miss.; also 
constructing planing mill and concentration yard 
at Oxford, Miss. 


MISSOURI. Princeton—Stormfeltz Lumber Co. 
sold local yard to Turner Lumber & Investment 
Co. 

Springfield—Potosi Tie & Lumber Co. has ac- 
quired the Hobart-Lee Tie Co. and will operate 
as subsidiary. 

NEW YORK. East Williamson—Isaac Brasser 
succeeded by Amele Plasche Co. 

Lacona—F.. A. Montanye sold to Neal-O’Brien 
Lumber Co., of Oswego, and Morin Bros., of 
Fulton. 


NORTH DAKOTA. Eckelson—Thompson Yards 
(Inc.) sold to F. J. Bignall Lumber Co. 


OHIO. Cincinnati—W. H. Hopkins Lumber Co. 
changing name to T. R. Harps Lumber Co. 

Piqua—cC. L. Wood Planing Mill & Lumber Yard 
sold to J. A. Shade Lumber Co. 


OREGON. Coquille—Mack Baker has sold his 
interest in the logging firm of Neal & Baker to 


Louisville—W. R. Willett Lumber 
dry kilns etc. of the 


his partner, Roy 
Neal Logging Co. 
Empire—Simpson Lumber Co. has succeeded to 
the sawmill of the Western Empire Lumber Co. 
Florence—Frank W. Porter has_ sold . 
shingle mill to A. M, Matlock and E. C. Miller 
Molalla—Mack Miller has been succeeded ijn the 
lumber business by Morgan & Lay. 


PENNSYLVANIA. Chester—Wood Lumber & 
Coal Co. succeeded by J, D. Fawcett & Sons. 

Kutztown—A. N. Levan & Son _ succeeded by 
Theo. Miller. 


TEXAS. Grayburg—Reynolds & Craighead suc- 
ceeded by Grayburg Lumber Co. 


WASHINGTON. Disautel—Wall Lumber & Box 
Co. sold sawmill to Biles-Coleman Lumber Co. 

Vancouver—W,. Grant has sold his woodworking 
establishment to R, L. Barlow. . 

Winlock—Winlock Handle Lath Co. 
by Winlock Wood Products Co. 

WEST VIRGINIA. Elkins—Depue-Burner Lum. 
ber Co. changing name to Burner Lumber Co. 


New Mills and Equipment 


ALABAMA. Red Bay—The clearing of the King 
Mill & Lumber Co.'s tract of timber near Pleasant 
Site, with a consequent production of 30,000,000 
feet of lumber annually is a new project now 
being undertaken by Williams & Bell, of Lumber- 
ton, Miss. Construction of mill has begun. 

Tuscaloosa—Josh T. Bell is erecting a sawmill 
on the Foster’s Ferry Road. 


ARKANSAS. Lamar—George W. Ladd, of Clarks- 
ville, is erecting a planing mill, 

COLORADO. Grand Junction—Winterburn & 
Lumsden Construction Co. is installing a planing 
mill for finishing the rough lumber to be brought 
from the sawmill in the Pinon mesa district, 


CONNECTICUT. West Mystic—Sea Sled Cor- 
poration will erect a boat manufacturing plant to 
cost about $250,000. 


GEORGIA. Sylvester—A, T. Simerly of Sylvester 
has purchased the site of the Sylvester Oil & Fer- 
tilizer Co. and the Sylvester Milling Co., both of 
which were burned some time ago, and has started 
the erection of a sawmill, planing mill and dry 
kiln. The plant will be located on the tracks of 
the Atlantic Coast Line and the G, A. 8, & C, 
Railroad. 


INDIANA. South Bend—Indiana Lumber & Mfg. 
Co, is about to build a $6,000 addition to its plant. 
ing at 742 S. Michigan St. 

OREGON. Marshfield—Oregon Wood Products 
Co. is about to build a $6,000 addition to its plant. 


New Ventures 


CALIFORNIA. San Francisco—Paul Sabrila has 
engaged in business at 1055 Mission St. under name 
of Acme Floor Co. 

INDIANA. Indianapolis—T. R. Lewis is opening 
a wholesale and commission lumber office at 815 
Hencke Blidg., to handle pine and hardwood lum- 
ber, oak and maple flooring. 

NORTH CAROLINA. Elkin—Elkin Table Co, 
(Inc.) has begun a table manufacturing business. 

OHIO. Oak Harbor—Gordon Lumber Co, open- 
ing branch yard at Lakeside. 


Neal, who continues ag Roy 








succeeded 


OKLAHOMA. Hinton—F. E. Derry opening re- 
tail lumber yard. 
OREGON. Daneboro. (P. O. Eugene)—M,. B. 


Christenson has started a sawmill. 

Portland—Oregon-Washington Lumber Co. has 
engaged in business in the Lumbermen’s Bldg. 
under ownership of Gates H. Rheam, Niles Bur- 
dick and Wm. D. Moreland. 


SOUTH DAKOTA. Centerville—J. A. Crane has 
started a retail lumber business, 


WISCONSIN. Bennett—Sherada Lumber Co. re- 
cently began business. 
. 
Casualties 
GEORGIA. Thomasville—Fire caused an esti- 


mated damage to the dry kilns, timber sizer and 
engine sections of the P. J. McCullom Co. of 
$10,000. 


LOUISIANA. Alexandria—Arkansas Oak Floor- 
ing Plant damaged by fire; loss, $50,000. 

Evangeline—Sawmill of B. I. Moody has been 
burned. 


MISSISSIPPI. Hickory Flat—Sawmill of Cole 
& Muse destroyed by fire; loss, $5,000. 


NEW YORK. Rochester—Damage of $20,000 
caused by fire to stock and machinery of Turner- 
Pfahl Corporation, a woodworking concern. 


OHIO. lLynx—Sawmill and lumber stock be- 
longing to J. T. Satterfield destroyed by fire; loss, 
$4,000. 


OKLAHOMA. Oklahoma City—A. L. West Lum- 
ber Co., loss by fire, $100,000. 


OREGON. Kings Valley—Sawmill of Valley Mills 
Co. destroyed by fire; loss, $25,000. 

Port Orford—Sawmill of Hans Adolphson has 
been damaged by fire to extent of about $5,000. 


PENNSYLVANIA. West Grove—West Grove 
Millwork Co., loss by fire, $400,000. 
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Lumbermen’s Club Activities 


Educational Meet for Toledo Club 


Totevo, Ou10, Oct. 15.—The committee on 
arrangements of the Toledo Lumbermen’s Club 
is sending out advance notices that through the 
courtesy of the West Cogst Lumbermen’s As- 
sociation, Otto Hartwig, paint specialist, R. T. 
Titus, wood technologist, and Don Critchfield, 
field representative, will be present at the next 
meeting set tentatively for Oct. 26. These tech- 
nicians will explain to the visiting dealers, con- 
tractors and builders the results of their in- 
vestigations covering buldings located in States 
from Maine to California.. Messrs. Hartwig 
and Titus will discuss such subjects as “Why 
Paint Blisters and Peels Off,” and “How Woods 
Resist Decay.” 


Plan Hallowe’en Affair 


MempPHis, TENN., Oct. 15.—At the regular 
meeting of the Lumbermen’s Club of Memphis, 
held last Thursday at the Hotel Gayoso, an- 
nouncement was made by J. Ellis (Slats) Wil- 
liams, of the plans for the annual Hallowe’en 
dinner dance which will be held on Oct. 31 at 
the Hotel Peabody. This is the annual social 
event of the year and more than 300 hardwood 
men, their wives and guests, usually attend. H. 
B. Phillips has been named chairman of the 
reception committee. T. O. Vinton, president 
of the Bank of Commerce & Trust Co., and 
C. J. Haase, president of Marx & Bensdorf, 


M. R. Landis, of the Noah Adams Lumber 
Co., Walnut Grove, Calif., favored the club 
with a number. of songs. He was accompanied 
at the piano by C. R. Moore, of Neighbor’s 
Lumber Yard. 


Folsom Club Activities 


Boston, Mass., Oct. 16—At a meeting of 
the Harry L. Folsom Hoo-Hoo Club No. 13 
of Boston, held last night at the Hotel Shera- 
ton, Back Bay, the new officers of the club 
assumed their duties and outlined plans for 
making the ensuing year one of the most suc- 
cessful in the history of the organization. The 
class in lumber instruction met Oct. 11, the 
subject being redwood, with Frank H. Camp- 
bell, of the California Redwood Association, as 
instructor, 





Victim of Whispering Campaign 


Much is being heard of “whispering cam- 
paigns” in connection with the national elec- 
tion, but it seems the presidential candidates 
are not the only victims of such propaganda. 
The whisperers have been busy since the recent 
disastrous storm in Florida, especially in the 
East, and rumors have been prevalent that the 
model home built in Miami following the storm: 
of 1926, which home was promoted by the 
Southern Pine Association and built according 

to the fifteen points of 








sTu019 
Tins ell 


ee tea 


Southern pine home at Miami, Fla., built according to fifteen points 
of good construction as it appeared Oct 8, refuting rumors that it had 
been destroyed in recent storm 


private bankers, addressed the club on “Civic 
Pride,” referring to the annual Chamber of 
Commerce drive. A committee to visit mem- 
bers of the club will be appointed. 


Oakland Hoo-Hoo Meet 


OAKLAND, Ca.ir., Oct. 13—Hoo-Hoo Club 
No. 39 held its regular October meeting here 
last Monday evening at the Athens Athletic 
Club. President H. S. Morton, of Hill & Mor- 
ton, was in the chair. C. I. Speer, of the Zenith 
Mill & Lumber Co., retiring Vicegerent Snark 
of the Bay district, G. W. Fraser, ‘Chicago & 
Alton Railroad representative at San Fran- 
cisco, Oscar Johnson, of the Albion Lumber 
Co., L. J. Woodson, Woodson Sash & Door 
Co., all members of the committee which put on 
the Bay district Hoo-Hoo picnic at Kendall 
Dell, Sept. 30, reported that the affair was un- 
usually successful and well attended. 

The chief speech of the evening was given 
by G. B. Hegardt, manager of the Port of 
Oakland. He talked on the internationally 
known Oakland Municipal Airport and illus- 
trated his talk with several illuminating and 
up-to-the-minute charts. 





good construction de- 
veloped by its engineers, 
had been practically de- 
stroyed in this latest 
storm. Just why the 
whisperers against lum- 
ber should have selected 
this home of approved 
construction as the ob- 
ject of their propa- 
ganda is hard to under- 
stand, especially as it 
was generally known 
that Miami was not in 
the path of the recent 
storm. 

Being advised by one 
ee nee of its eastern cor- 
respondents of these 
rumors, the AMERICAN 
LUMBERMAN suggested 
to the Southern Pine 
Association that a 
photograph be secured 
of the model home as it, 
now stands, this photo- 
graph to be secured 
from a source not interested in lumber. This 
suggestion was followed, and the AMERICAN 
LUMBERMAN is pleased to present to its readers 
the above photograph taken on Monday, Oct. 8, 
by a photographer of the Miami Herald studio, 
Miami, Fla., as irrefutable evidence that this 
home sustained no damage whatever in the 
storm. While this building is of stucco ex- 
terior, the framing is of southern pine and the 
building was framed and erected in accordance 
with the fifteen points of good construction de- 
veloped by the Southern Pine Association and 
which are being very generally used by con- 
tractors, builders and home owners throughout 
the country. 








A FARM House north of Buffalo, N. Y., 
which was lately purchased by Mr. and Mrs. 
Edward Mollnow, and believed by them at 
first to be about fifty years old, has been dis- 
covered to have been built over a century ago. 
The timbers supporting the roof are solid logs 
twenty-nine feet long and the white oak tim- 
bers of the walls are hand-hewn and 10 by 12 
inches in size. No nails were used, but 
wooden pegs an inch in diameter. 


~ GSupercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
«acc a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 
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& mempuis 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CY PRESS 


. We annually produce 40,000,000 feet of 
#50) Louisiana Red Cypress 
sty Lumber, Lath 

and Shingles 


4 * Also Tupelo Lumber, and have Complete 
y Planing Mill Facilities. 


Dibert, & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 


















Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Hardwoods 


OAK fein 22 Qarered 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 





























=— 


Reliable 


Maple, Birch, Beech 


FLOORING 


Made fror: Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 




















E 
Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kewar==” Hardwoods 


Kentucky and 
West Virginia 
‘White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat’l Bank Bldg. 

















North Carolina Pine and 
West Virginia Hardwood 




















Kiln Dried, Well Manu- CASING, 
fectured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

Per Day. 
Mixed Cars Our Specialty. 

WILLSON BROTHERS LUMBER CO. 

1530-35 Oliver Bldg., PITTSBURGH, PA_ 





News No 


Tacoma, Wash. 


Oct. 13.—The regular meeting of the Tacoma 
Lumbermen’s Club was canceled this week, 
in view of the meeting here yesterday of the 
West Coast Lumbermen’s Association. Most 
of the club members attended the associa- 
tion conference to discuss moisture content, 
which is the principal subject before the 
meeting. 

The Portacoma piers have withdrawn the 
new tariff announced last month, which 
would have reduced the handling and storage 
rates on lumber by 50 percent. The action 
was taken at the request of many private dock 
operators, including some of the mills oper- 
ating their own docks. 

Cargo shipments of box shooks from Ta- 
coma during September showed a big increase 
over the August movement. Domestic ship- 
ments were 778 tons, mostly to the Hawaiian 
Islands, and foreign shipments were 3,755 
tons, of which Australia took 758; Europe, 17; 
the Orient, 1,130, and the west coast of South 
America, 1,850. The total shipments for Sep- 
tember were 4,533 tons, as compared with 1,059 
tons during August. 

Cargo shipments of lumber over the Tacoma 
docks were far below normal last week. The 
feature of the decline was the drop in Oriental 
shipments, none of the local mills or docks 
reporting any vessels loading lumber for the 
Far East. From the Shaffer, Baker, McCor- 
mick docks and Portacoma piers, 5,025,000 
feet; Defiance Lumber Co., 1,000,000 feet, and 
Dickman Lumber Co., 700,000 feet—a total of 
6,725,000 feet. 

Cc. S. Miller and C, L. Hughes, of Tacoma, 
have organized a company to manufacture 
charcoal and other products from sawdust. 
.The new company is capitalized at $50,000 and 
will be known as the Wood By-products Co. 

James Dempsey, sales manager for the 
Dempsey Lumber Co., suffered a fractured 
nose and serious bruises last Sunday when 
his automobile collided with a street car near 
American Lake. Mr. Dempsey’s machine was 
hurled down an embankment and the street 
car was thrown off the track. 

J. A. Gabel, president Pacific Mutual Door 
Co., Tacoma, accompanied by his wife, left 
Tuesday night for a two months’ trip, during 
which he will visit the branch houses at 
Brooklyn, Philadelphia, Chicago, Kansas City, 
St. Paul and Indtanapolis. During his trip, 
Mr. Gabel will attend the annual meeting of 
the Military Order of Loyal Legion at Phila- 
delphia Oct. 22 and 23. This organization is 
composed of officers of the Civil War and 
their descendants. Mr. Gabel is delegate of 
the Washington Commandery to the annual 
convention. 


Spokane, Wash. 


Oct. 13.—There seems to have been a dis- 
tinct falling off in orders this last week. 
Prompt recovery is anticipated. Prices have 
not weakened in sympathy with the weakened 
demand. The low ebb to which stocks have 
dropped at both retail yards and mills, un- 
usual for the mills at this time of year, are 
the basic factor in the underlying strength 
of the market. 

T. J. Humbird, president Weyerhaeuser Sales 
Co., leaves tomorrow morning for Chicago, 
where he will spend a few days and then 
visit the other district offices of the com- 
pany. He expects to be away the rest of this 
month in the interest of the sales organ- 
ization. a 

R. L. Bayne, head of the cedar department 
of the Weyerhaeuser Sales Co. here, who has 
been in the East for more than a month, is 
expected back this coming week. 

E. F. Wales, president of the E. F. Wales 
Lbr. Co., wholesale lumber dealers in the Old 
National Bank building, is just back from a 
six weeks’ eastern business trip through the 
middle West and along the Atlantic seaboard. 
He says: “I look for good business. Retail 
stocks are light, very light. Mill stocks are 
also low for this time of year.” 

The mill of the Clearwater Timber Co., at 
Lewiston, Idaho, has been shut down all of 





this week for repairs and minor adjustments 
It will resume Monday. The planing mij 
has been in operation as usual. 

S. G. Malone, of the National Home Modern. 
izing Bureau, of Chicago, was the speaker at 
the regular weekly luncheon of the Spokane 
Hoo-Hoo Club. Preliminary organization has 
already been effected here under the auspices 
of the Hoo-Hoo Club, with R. L. Bayne as the 
active force behind the movement. D, & 
Brown, vice president of the Long Lake Lum. 
ber Co., has been selected as chairman of the 
executive committee. Mr. Malone is to ag- 
dress the Spokane Chamber of Commerce 
Tuesday. 


Los Angeles, Calif. 


Oct. 13.—Receipts at San Pedro were light 
for the week ended Oct. 10, amounting to 
18,706,000 feet, as against 22,081,000 feet the 
week previous. On Sept. 26 the amount of 
unsold lumber on the public docks was 14, 
035,000 feet, and by Oct. 10 had been reduced 
to 12,612,000. Thirty-four vessels usually op- 
erating in the California cargo trade are now 
tied up, with four still operating off-shore. 
The demand has not been strong, but there 
has been no apparent weakening in prices. 
Retail prices are holding firm in spite of a 
very disappointing volume for September. So 
far October shows little promise of improve- 
ment. 

Pine is decidedly stronger, due to the fact 
that the curtailment program has now been 
extended to the pine manufacturing section. 
These mills have announced a close down of 
one week. Common grades of white pine are 
scarce and very hard to get. Until recently 
it was possible to get the average white pine 
order out within a week, but shipment now 
requires three to four weeks. Demand for 
sugar pine is light, but prices show no 


weakness, 
Seattle, Wash. 


Oct. 13.—While there undeniably has been 
a falling off in rail orders, export business 
has shown an increase. Whether this new 
business will be sufficient to enable the mills 
to operate at their usual rate is a question 
to which the operators would like a quick 
answer. Some manufacturers have announced 
their decision to pile up lumber; others have 
made plans for curtailing their cut, though 
it may mean entire suspension of their manu- 
facturing activities for a time. 

There is no tendency on the part of the mills 
to reduce their prices. Some items of rail 
lumber have been advanced due to their 
scarcity. 

The slump in rail -business is merely the 
seasonal slack that is caused by harvesting 
of crops, or unseasonable weather. 

Export inquiry is coming from many coun- 
tries, but Japan continues to be the heaviest 
buyer. The United Kingdom, Australia, China, 
the east coast of South America and the vari- 
ous island groups are taking lumber with 
regularity. Cuba and the Bahamas are buying 
but, with the reduced prices for which sugar 
is now selling, a greatly increased volume of 
shipments to that section is not expected. 

Though there has been no marked change 
in the price of red cedar shingles, the market 
is slow and probably several local manufac- 
turers will temporarily suspend operations 
rather than witness a fall in price to a point 
that would show no profit. With cedar logs 
scarce, Many argue that it would not pay to 
continue cutting unless a profitable margin 
can be obtained. This sentiment among the 
shingle men tends to indicate that a declining 
market might force an extensive shut down. 

The log market is steady, except that No. 1 
fir logs advanced $1 during the week. 

The No. 2 mill of the Stetson Post Lumber 
Co., which has been shut down for some time 
and which was recently purchased by the 
Lindstrom-Handforth Lumber Co., of Tacoma, 
to replace their mill at Rainier, Wash., which 
was destroyed by fire, is undergoing some re- 
pairs. Archie H. Fairchild has been made 
superintendent, and expects to have the mill 
ready to operate early in November. He esti- 
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mates that the mill will cut 80,000 to 100,000 
feet daily, and its output will be confined to 
stock for the Atlantic coast and export mar- 
kets. Dredging is being done, which will give 
a depth of 30 feet of water at low tide, thus 
enabling ocean boats to load at the company’s 
dock. 


San Francisco, Calif. 


Oct. 13.—H. B. Hewes, vice chairman of the 
trade extension committee of the National 
Lumber Manufacturers’ Association, returned 
to San Francisco after a visit to the mills 
of the C. D. Johnson Lumber Co., at Toledo, 
Ore. He left yesterday for the Clover Valley 
Lumber Co.’s mills at Loyalton and will join 
Ww. R. Pickering, of the Pickering Lumber Co., 
and Willis J. Walker, of the Red River Lum- 
per Co., on a trip eastward, the party probably 
assembling at Reno. 

Rex Morehouse, Pacific coast manager of 
the National Association of Wooden Box 
Manufacturers, announces the next meeting of 
the association’s grading rules and specifica- 
tions committee will be held Oct. 17, when 


the final revised tariff rules on boxes are 


expected to be adopted. 


Denver, Colo. 


Oct. 15.—Lumber sales have slowed up a 
trifle in the Denver territory. The weather 
has been good so far this fall, and consid- 
erable building is still under way. Despite 
the fact that building activity usually de- 
creases during October, the total amount in 
Denver this month prokably will exceed 
slightly the amount done last month. Re- 
ports from the smaller towns in the State 
are to the effect that lumber is in good de- 
mand, Farmers have most of their crops 
harvested and have time to make néeded re- 
pairs. Yards are fairly well stocked and are 
not buying much. 


Vancouver, B. C. 


Oct. 13.—A large volume of orders has been 
placed for shipment to Australia, Japan and 
South Africa. In addition, there are orders 
for large quantities of railway ties being 
offered. The mills expect that a large volume 
of this business will be placed for shipment 
in December and the first three months of 
1929. The demand for clears from the United 
Kingdom still continues, and some large or- 
ders have been placed for shipment to Ham- 
burg and Rotterdam. The demand from the 
West Indies has shown increased activity. 
The seasonal falling off in business is affect- 
ing the shingle mills here. 

There is little change in the fir log situa- 
tion. Stocks of unsold logs in the hands of 
logging companies have so increased that a 
number of Coast operators contemplate closing 
down about Dec. 1. No trouble is being ex- 
perienced in obtaining list price for standard 
logs, but off-grade and small logs are mov- 
ing sluggishly at 50 cents and $1 under. 
Cedar logs appear slightly more plentiful. No 
difficulty is being experienced by cedar oper- 
ators in getting list. Hemlock log stocks con- 
tinue abnormally low, and the market is firm 
at list. 





Boston, Mass. 


Oct. 16.—Local wholesalers say that east- 
ern spruce frames, although not in very ac- 
tive demand, are firmer; the tendency being 
toward the higher figures of the range, $40@ 
42. The few large dimension mills now ac- 
tive are all well supplied with orders, There 
is no change in random lengths of spruce 
as respects either demand or price. So much 
fir has been offered at such very modest prices 
that random and spruce are suffering. North- 
ern and eastern hemlock and spruce boards 
continue in light supply. It is sometimes pos- 
sible to pick up a car of green merchantable 
spruce boards in random lengths at $35, but 
dry stock can not be purchased for less than 
$36. Spruce lath are moving slowly and 
prices are weak. For 15-inch, even $7.25 
continues to be shaded. For both fir and hem- 
lock lath the demand continues to be satis- 


factory and prices have held up remarkably 
well. The market for transit lots of Douglas 
fir has noticeably improved. Orders for 
matched fir boards are easily secured but 
sellers are unable to furnish them promptly. 
Southern pine roofers are now very firm, of- 
ferings are light and shipments are delayed. 
Idaho white pine is very firm. Some sellers 
are making concessions on No. 3 Pondosa pine. 
Three schooners arrived from Nova Scotia 
last week with a little less than 1,000,000 feet 
of spruce, the lightest receipts in some time. 
A small shipment of red cedar shingles from 
British Columbia, and 1,485 teak plank from 
the Far East, were the only other arrivals 
of foreign lumber. 

Frank H. Campbell, of the California Red- 
wood Association, was in Boston last week. 
He came East primarily to address the lumber 
class of the local Hoo-Hoo Club. The mar- 
ket for redwood is strong, he stated, and 
there is an excellent outlook for business 
here in the East during the last quarter, 


Duluth, Minn. 


Oct. 15.—Expansion in shipments of north- 
ern pine is reported by sawmills. Line yards 
have been buying in moderate lots to sort up 
stocks, and fair lots have been going to 
elevator companies carrying lumber. Duluth 
retailers have also been buying more freely. 
Buying has been held strictly to an immedi- 
ate requirement basis. 

The Duluth Hoo-Hoo Club is holding in- 
teresting fortnightly luncheons on Mondays 
at the Holland Hotel. At the last luncheon, 
Joseph Nelson, of the Northern Lumber & 
Ice Co., Duluth, was nominated Vicegerent 
Snark. 


Kansas City, Mo. 


Oct. 16.—Reports from various sections of 
the middle West are that retailers are feeling 
very good over conditions and that they are 
optimistic. Demand is good and quick ship- 
ments from mills permit rapid turnovers. 
Considerable improvement work is yet to be 
done, especially in the cities. Mill sales man- 
agers are getting good prices and are not 
bothered with any surpluses. In fact, most 
of them are concerned with fitting the orders 
into their stocks. Demand is good in the 
South, and the eastern market is reported 
better in spots than it has been for some time. 
Hardwoods are in good demand and prices are 
firm, and there is a good call for cypress. 
Redwood demand in this market is just fair. 


Milwaukee, Wis. 


Oct. 15.—West Coast fir and southern pine 
are moving in here in fair to good quantities 
on orders placed some weeks ago. Rainy 
weather for a few days had a tendency to 
slow up building Stocks in the Milwaukee 
yards generally are good. West Coast lum- 
ber is holding firm. Those items which the 
mills are short on have advanced, but the 
general lists continue at levels set a few 
weeks ago. The market is firmer than it has 
been for some time. Cities around the State 
are taking hemlock in good quantities, and the 
rural yards are also fair to good buyers. 
Prices on hemlock are strong and there have 
been shortages of some items in recent weeks. 


Philadelphia, Pa. 


Oct. Local units of the Pennsylvania 
Lumbermen’s Association have been very 
active this fall. Those that have held recent 
meetings are Bucks County, Berks County, Tri 
County, Lehigh Valley, Lackawanna and Wy- 
oming Valley. An extensive program of local 
unit work is being planned by the State 
association for the fall meetings. 

Representatives of the local lumber trade 
going to the National Retail convention in 
Chicago will leave Philadelphia on Tuesday, 
Oct. 23, on a special train which has been 
arranged for that purpose. Those who will 
attend the convention from this city are: 
President John H. Derr, Secretary J. F. Mar- 








Merit Has Made 
Its Sales Grow 


We doubt that any other Oak Flooring in 


the country can match our increase in 
sales during the last six years. 


Merit accomplished what Hudson Oak 
Flooring has done. Hudson offered the 
value and dealers readily stocked it and 
their customers readily bought it. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn and Vicksburg, Miss. 


—————__———-} 


H UDSON | 
_ OAK FLOORING , 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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ee Your Patronage 














FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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You'll get + finer 
Accommodations , Larger 
Rooms Jor yah! 
and the very bestof. 
at a Keenan System Holel/ 
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Put 


6“ 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


American ftumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 


GD 














tin, of the Pennsylvania Lumbermen’s Asso- 
ciation, Fred Ludwig, Amos Lesher, Bert 
Meyers, Mr. and Mrs. Wm. Hobensack, Mr. and 
Mrs. Joe Fisher, Wm. ,C. Coles and Ben 
Kolker. 

Philadelphia lumbermen are taking a great 
interest in bowling this year, and are par- 
ticipating in the sport jointly with the Build- 
ers’ League. The Lumber & Millwork Co., of 
Philadelphia, has a team, consisting of Joe 
Solly, Bert Meyers, Horace Reiber, Thomas 
Gibbons and John Derr, which is leading. 


Norfolk, Va. 


Oct. 15.—North Carolina pine mills have 
been very busy in shipping as fast as possible 
and in increasing production as much as pos- 
sible. The weather in the southern States has 
been just about as good for logging and ship- 
ping as could be wished for. Mills have little 
to offer of those items in which buyers gen- 
erally seem much interested. Prices are very 
strong and there is still an upward tendency, 
although millmen are advancing them slowly. 
Prospects are good. 

There has been a better 
edge No. 2 and better, 
with prices a little 


demand for 4/4 


ee 
Lumber & Timber Co., Flagstaff, as representa. 
tive of the product of the tree Pinus ponderosa 
for the Southwest, known also by the names 
of Pondosa pine, western yellow pine, and 
California white pine. This is the close of 
the fleld work of the party covering a periog 
of twenty-six weeks in a study of grades of 
lumber which involved examination of a total 
of 500,000 feet in the Inland Empire, the 
Northwest, California and the Southwest. The 
project involved an intensive study of knots and 
other defects of both kiln dried and air seasoned 
boards, and ties in with the desired standard. 
ization of grades of the species Pinus pon- 
derosa essential to the suggested consolida- 
tion of the Inland Empire, California, ana 
Southwestern manufacturing associations. . 4 
detailed report will be considered at a meet- 
ing of the interests concerned at Portland in 
January. 

W. B. Dodson, vice president, and K, ¢ 
Childers, secretary, of the Lone Star Lum- 
ber Co., last week visited their yards in east- 
ern New Mexico, at Clovis, John Sorrows, 
manager; and at Melrose, W. F. Love, man- 
ager. In Clovis they met Mr. Austin, of 
Roswell, general manager of the Kemp Lum- 





stronger. There is a 





surplus of band sawn 
stock, but good circular 


stock is very scarce, 
for small mills have 
not been able to pro- 


duce much good lum- 
ber. Edge 4/4 No. 3 
continues to move well. 


No. 2 and better 4/4 
stock widths have been 
in good demand and 
are not plentiful. Good 
circular sawing finish 
mills have advanced 
their price again. No. 


3, 4/4 
have 


stock widths 
been in good de- 
mand, items that have 
been slow now show- 
ing more activity. No. 
2 and better 5/4x10- 
and 12-inch, worked 
into stepping, is very 
active and can be 
bought in small quan- 
tities only. No. 2 and 





Because the corrugated iron culvert rusted out on this road near 
Houston, Tex., the county maintenance force removed the sections 
and replaced them with a creosoted timber culvert stretching clear 
across the road 





better 4/4 bark strips, 
rough and dressed, are moving well. 
Edge 4/4 No. 1 box, kiln dried rough, 
sold better, mostly for water shipment to 
Baltimore, Philadelphia and Long Island 
Sound ports, the mills receiving a good net 
return, while rail shipment prices have re- 
cently advanced and are strong. Very little 
good air dried stock has yet made its appear- 
ance. Edge 4/4 No. 2 box continues to move 
fairly well. No. 1, 4/4 stock box, kiln or 
air dried, rough or dressed, has been very 
active, and sales would have been much 
larger if stock had been available. Prices 
continue to climb slowly upward. No, 2, 4/4 
stock box has also been in good demand, and 
mills have little to offer even at recent ad- 
vances. Edge box, 5/ and 6/4, also stock 
widths, continue active and bring good prices. 
Box bark strips, 4/4 dressed, are also in brisk 
demand and may advance. Sales of box cy- 
press worked into roofers have been large, 
at very good prices. 
Inquiries for mixed 


has 


ears of planing mill 
products have been numerous. Flooring and 
partition in solid cars of one width are mov- 
ing better and prices are strengthening. Kiln 
dried roofers continue very active, and many 
mills have marked up their prices because 
they have but little stock. Sales of air dried 
roofers to ultimate consumers have not been 
large, but wholesalers continue to buy, and 
most mills are far behind on shipments. Most 
air drying roofer mills are now quoting $21.50 
to $22 for 6-inch f. o. b. cars Georgia main 
line rate. 


Albuquerque, N. M. 


Oct. 15.—E. M. Davis, of the section of speci- 
fications and grades, of the Forest Products 
Laboratory, Madison, Wis., called last week 
on H. B. Wales, assistant chief of forest 
management, Southwestern National Forest 
District, and R. L. Watson, of the Cady Lum- 
ber Corporation. With several others he has 
just completed a mill study of Arizona-New 
Mexico white pine at the plant of the Arizona 





ber Co., a visitor to the Clovis yard of that 
company, of which Milton Brown is manager. 
Trade in that section is reported pretty fair, 
with new wheat coming into market and next 


years’ crop coming up nicely. 
Bernard Jacobson, of the Fourth Street 
Lumber Co., is building a new office in the 


corner of the warehouse, where four larg 
windows on Fourth and Harrison streets will 
afford attractive display for hardware, paints 
and building sundries hitherto seen only by 
callers given a personally-conducted excursion 
through the warerooms, 

Sheffield Bridgewater, of Oakdale, La., has 
accepted the position of superintendent of 
manufacture for the Cady Lumber Corporation 
at McNary, Ariz, 

xeorge T. York, of the Breece Lumber Co., 
is in the East. He will make stops at Cleve- 
land, Buffalo, New York City, Pittsburgh, and 
Cincinnati. 


Birmingham, Ala. 


Oct. 15.—Though weather here is ideal, re- 
tail business is quiet, with most buyers call- 
ing for quick delivery. Civic improvements 
are of large volume. Most estimates being 
made cover heavy construction and higher 
priced residences, but more! repair work is be- 
ing undertaken. Yards all have heavy stocks 
of rough dimension. Shed stocks are about 
normal, with few yards earrying ‘large 
amounts of trim. Oak flooring stocks are 
low, because yards have not been willing to 
buy while prices were fluctuating as they 
have been recently. Pine prices on many 
items have been advanced by the mills. Few 
mills have stocks of Nos. 2 and 3 common. 
No. 1 flooring, both 3- and 4-inch, has dropped 
back to $30, mill, for this grade has con- 
tinued to accumulate. Bé&better items of rift 
flooring are scarce, and 1x3-inch has ad- 
vanced to $63, and 1x4-inch to $56. Flat grain 
B&better is not in much demand, though 
prices are low. Drop siding has been slug- 
gish, except the No. 2 dropping grade. Un- 
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til fall buying started, purchases were of 
regular grades. Mills putting out jointed 
shiplap siding in droppings grade have sold 
it readily, and are now working their accumu- 
lations of No. 1 shiplap with “V” on edge. 
Pattern No. 105, 8-inch drop siding is also 
in demand and brings good prices. 

Contractors and yards here have been work- 
ing on specifications for the Bemis Bag Co., 
at Bemiston, near Talladega, Ala. This plant 
will require more than 3,500,000 feet of long- 
leaf and shortleaf. The largest single item is 
15,700 pieces of 3x8-inch, 22 feet, splined fac- 
tory flooring, with 400,000 feet of second 
grade maple flooring. More than 6,000 pieces 
of 6xS8-inch, 22 feet, will be used for sub 
floors in other sections of the plant. 

Some months ago a yard for the handling 
of “used” or “second hand” lumber began 
operation here. Evidently the project proved 
a money maker, as another firm has selected 
one of the highest priced plots of land in the 
district, near the Terminal Station, facing on 
Fifth Avenue North, where $500 a front foot 
is cheap, and is getting lined up for the 
salvaging of building materials and their 


resale. 
Macon, Ga. 


Oct. 15.—Roofer manufacturers of this ter- 
ritory report a continued good demand for 
their product. ‘There is still a great amount 
of the buying for repair work in Florida and 
Porto Rico, and there also has been a steady 
movement to eastern markets. Prices main- 
tain their strength. Weather conditions have 
improved and mills are able to obtain plenty 
of logs and to make deliveries of their 
product. 

Longleaf demand continues good, and’ ship- 
ments are going out to the East and North 
and also to Florida points. The railroads 
are buying. 


Warren, Ark.’ 


Oct. 15.—Both the farmer and lumberman 
have enjoyed ideal weather for the last thirty 
days. Cotton is being sent to the gin in 
the best possible condition, resulting in good 
quality and good prices. The result is im- 
proved demand for lumber in the cotton grow- 
ing States. Boom times prevail in some lo- 
calities. Retailers in the South especially 
are finding their stock moving rapidly, and 
replacement orders are being given for im- 
mediate shipment. The mills in southeast 
Arkansas are finding it more difficult to ship 
mixed orders, on account of scarcity of cer- 
tain lengths of boards and dimension. All 
items are strong, slight advances being se- 
cured on common items. Bundled stock is 
having a good call and finish and interior 
trim are moving freely at better prices than 
prevailed two months ago. Everything points 
to increased demand from the central West 
and industrial centers. It is probable that 
the Arkansas soft pine mills during the re- 
mainder of this year will be shipping to their 
capacity. 


Jackson, Miss. 


Oct. 15.—The weather has been unusually 
good. Pine shipments have been extremely 
heavy, and orders numerous. Larger mills 
report substantial stock reductions since the 
first of this year. One reports a reduction 
of 5,000,000 feet, and another one of over 
3,000,000 feet. 

Dimension is a very strong seller, both Nos, 
1 and 2 bringing good prices, and for pre- 
ferred service the buyers are offering pre- 
miums on certain items. Most mills report 
stocks broken, and are taking only orders for 
dry items available for immediate shipment. 

Timber schedules, export and domestic, have 
been abundantly available. Export prices 
have strengthened materially, and quotations 
on domestic items are being influenced, as 
domestic schedules are somewhat harder to 
fabricate, lengths usually being specified. 
No. 2 boards have enjoyed an excellent trade. 
The 8- and 10-inch have been active for thirty 
days. The 12-inch have been rather slow, but 
are now showing strength. Lath shipments 
equal production, and orders are slightly in 
excess of it. 

There is a steady volume of orders for shed 
stocks and there are no surpluses. Flat grain 
38-inch flooring has moved exceptionally well, 
and mills that two weeks ago were reporting 
Surpluses of No. 2 are now oversold. Rift 


3-inch has been oversold at most plants for 
the last sixty days. The 4-inch No. 2 has 
not sold as easily as it did recently, but 
there has been no price recession. There is 
more inquiry for 4-inch rift flooring, prin- 
cipally because of scarcity of 3-inch rift. 
Ceiling is not being used extensively, but 
the mills are finding other outlets for their 
thin strips. B&better items, worked both 
square edge and to casing and base, have 
enjoyed good sales. Some mills are advanc- 
ing their prices on upper grades. Common 
lumber has been bringing better returns, 


Shreveport, La. 


Oct. 15.—Trade is rather quiet, but still 
the buyers are rushing orders and wiring 
for car numbers in a way to indicate that 
demand in consuming sections is continuing. 
More of the orders are urgent. Stocks are 
lighter than for several years, and the mills 
would not be able to supply a sustained de- 
mand unless there was very favorable dry- 
ing weather. Last week shipments from the 
smaller units have been more or less ham- 
pered by three heavy rains. Some whole- 
salers have noted a very sharp decline in 
loadings, but that may be partly due to very 
light stocks. There were no price changes. 
Demand for southern hardwoods has been 
pretty steady. 

Randle T. K. Moore, chairman of the board 
of the Commercial National Bank here and vice 
president of the Peavy-Moore Lumber Co., has 
gone to Washington, D. C., to represent the 
Shreveport chamber of commerce at a hearing 
by the Interstate Commerce Commission on 
the application for merger of the Louisiana 
& Arkansas Railway and the Louisiana Rail- 
way & Navigation Co. The local chamber has 
endorsed the proposed consolidation proposed, 
following purchase of the two roads by the 
Couch interests. A party of officials of the 
roads, headed by B. S. Atkinson, vice presi- 
dent of the Louisiana & Arkansas, has also 
gone to Washington for -the hearing. 

On the way home from a visit to the East, 
Mr. and Mrs. R. T. Moore stopped at Battle 
Creek, Mich., for a short visit with Mr. and 
Mrs. A, J. Peavy. Messrs. Peavy and Moore 
are president and vice president, respectively, 
of the Peavy-Moore Lumber Co. 


Jacksonville, Fla. 


Oct. 15.—There has been a good volume of 
business during the last week in cypress, south- 
ern pine and hardwoods. The cypress market 
has especially shown an improvement, al- 
though cypress was the last of southern 
woods to get started. While pine sales have 
not been much over normal, there are so 
many mills that are not running or that are 
able to operate only part time, that the de- 
mand has been sufficient to surpass the sup- 
ply, and pine as been advancing quite rapidly. 
Demand seems to be for all items and is com- 
ing from buyers that can be counted upon 
to stay in the market for some time. The 
railroads are especially large buyers. Repair- 
ing of damage done in recent storms and 
floods is going on just as quickly as possible, 
but there has been some delay caused by the 
mills not being able to supply timbers and 
specially cut stock. The yards are buying 
a good bit of stock, mostly in common grades. 
Sheathing and framing are in demand and 
are brjnging very good prices. The shortleaf 
mills, especially the roofer mills, are doing 
a very good business. Prices have made fur- 
ther advances, with 1x6-inch bringing about 
$21.50, and the wider stock about $22.50. 
It has been rumored that sales recently made 
for November delivery have carried prices 
very much higher. Wholesalers are making 
sure of buying price of any item of pine be- 
fore quoting their trade. 

For a time, about the only items the cypress 
mills were able to move were Nos. 2 and 3, 
along with some box in specified widths. Now 
orders have come in for some more mixed 
ears of finish, mostly “C” and “D,” it is true, 
but from time to time including some ‘“B” 
and “A.” Also shop has shown a little im- 
provement. Thicker items of shop are much 
in demand. The demand for tank. unless it 
can be furnished dry, has fallen off some- 
what, for the mills do not care to accept 
orders for shipment next spring and summer, 
holding it until it has dried out a bit. 

Hardwoods keep moving very satisfactorily, 
with magnolia and ash by far the best sellers. 
With the automobile body manufacturers 
using all of the magnolia that can be cut, 









every mill in this section owning magnolia 
stumpage is cutting it up and racking it for 
shipment as soon as surface dry. Ash de- 
mand, mostly from foreign countries, has 
been steady, all available stocks being taken 
eare of. Other hardwoods are enjoying a good 
demand; there is no shortage noted. Prices 
are steady and do not seem inclined to change. 

A. C. Falterman, recently appointed inspector 
for the Southern Cypress Manufacturers’ As- 
sociation in the East and middle West, suc- 
ceeding Wm. F. Robitaille, was in Jacksonville 
last week and after spending a few days visit- 
ing the mills he will leave for his Columbus 
(Ohio) headquarters. 


Laurel, Miss. 


Oct. 15.—Pine prices are firm, with an ad- 
vancing tendency. No surpluses exist at mills, 
but a great many items are in very scanty 
supply. Sales are being made with less effort 
than for a long time. Special cutting in long- 
leaf is very firm. Timbers are in big demand 
for prompt shipment, and a number of the 
mills now have special cutting orders which 
will carry them past the first of the year. 
Export demand has materially improved and 
prices are much stronger. Some difficulty is 
being encountered in chartering. Freight 
rates show an advancing tendency. 

Eastman, Gardiner & Co. say that the last 
car of machinery for reconstructing their 
plant has been shipped this week. They ex- 
pect to begin operation around Nov. 15. Six 
or eight of the dry kilns are now being used 
tc take care of pine, which this company is 
producing in the night shifts of its hardwood 
mills. Large forces are finishing up the 
sorting system and the log pond. This pond 
has been completely drained, the first time in 
perhaps forty years. 

E. C. Speeg, formerly connected with the 
Speeg Lumber Co., Memphis, Tenn., has be- 
come superintendent of the Pascagoula Hard- 
wood Co. 

Mr. and Mrs. Philip Gardiner are in Wash- 
ington, D. C., attending conferences of the 
Episcopal Church. 


CI PACIFIC COAST C3 





Money to build that}logging road 


A logging railroad may mean a big 
initial outlay, but in the long run it 
usually proves decidedly economical 
in getting logs to the market or the 
mill. 

If you are a Pacific Coast operator 
in need of a logging railroad or 
other improvements to cut your op- 
erating costs, get in touch with our 
nearest office. Perhaps we can ar- 
range a long term bond issue of 
$100,000 or more to provide the 
needed funds. Pay off as you cut. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK. BDG. BARTLETTBLDG. 











Office head- 


Specialized 
uarters for the office buildings, 
umber Indus- designed and 

try, all Trans- = built expressly 
portation lines, to serve the 
and Govern- needs of busi- 
ment agencies ness, commer- 
of the Pacific cial and indus- 
Northwest. 1 concerns. 





At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 
office location for wholesale, manufacturing, 
exporting and importing firms. 

















Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 
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CI PACIFIC COAST CO 








TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH, 
REPRESENTATIVES : 
S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 
H.E.Wade, - - - ~ ~« Lincoln, Nebraska 














7 
Soft Yellow 


FIR 








Flooring Finish 

Siding Moulding SPRUCE 

Ceiling Thick Clears CEDAR 

Factory & Industrial Stock HEMLOCK 
Fir Plywcecd WESTERN 

Try us on your next order. PINE 





SULLIVAN 
LUMBER CO. 
q Portland, Oregon 











Willapa Lumber Co. 
Fir 


Spruce 
; Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








2 
Ernest Dolges 
HIGH LINE STRUCTURAL 

DOUGLAS FIR 


Uniformly Dependable. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











Pittsburgh, Pa. 


Oct. 16.—Lumber dealers in the Pittsburgh 
district are finding much encouragement in 
the resumption of an increasing number of 
mines, which is creating an increasing de- 
mand for hardwoods and héavy timbers. Re- 
tailers report that home building is active 
and the outlook is for its continuance. 
Southern pine and fir are very strong, produc- 
tion and shipments being hindered by bad 
weather. Idaho white and Pondosa pines are 
maintaining well the price advances of the 
last month. Inland Empire mill stocks are 
broken, and drying weather for this season is 
over. The retail yards report a good many 
transit cars. Lath in the Pittsburgh market 
are bringing $6.75 to $7. 

J. A. Elder & Co., Altoona, Pa., lumber deal- 
ers, have closed their yard and filed a peti- 
tion in bankruptcy. 


New York, N. Y. 


Oct. 16.—Here and there items are re- 
ported more firm in price, and the shortage 
of some items in Idaho pine is perhaps a lit- 
tle more pronounced, but generally speaking 
the market is stationary. In some quarters 
there has been an improved demand for west- 
ern pine items, especially Idaho, causing fur- 
ther inquiries to the mills and a repetition of 
advices that there is none available. The 
shortages in Idaho stocks are principally of 
selects. 

The Nylta Club held no meeting last week, 
due to the Columbus Day holiday, but next 
Friday night Prof. Samuel Record is sched- 
uled to give the second of his series of lec- 
tures, his subject being “The Pines and Dou- 
glas Fir.” 

George Bahr, secretary, is arranging for a 
meeting of the Long Island Dealers Associa- 
tion early in November, but the date has not 
been fixed as yet. Members are being queried 
as to what subjects they desire to discuss. 

Clarence A. Hamilton, president Dunbar Box 
& Lumber Co., returned recently from the 
Pacific coast. He was accompanied by his 
wife. His trip included visits to mills in 
British Columbia and Oregon. 

B. H. Wait, chairman of the committee on 
winter construction of the New York Build- 
ing Congress, has made a special appeal for 
winter construction, declaring that lower la- 
bor costs with other advantages in the pur- 
chase of materials and earlier returns on in- 
vestments make it a good business proposi- 


| Toronto, Ont. 


Oct. 15.—The volume of fall trade in On- 
tario is hard to figure out, some saying it is 
a bit heavier than it was last year, and others 
reporting a falling off. Prices are satisfac- 
tory, and look as though they will continue 
firm. In the larger cities, building activity 
continues on a large scale. Reports from 
Ottawa state that business volume is about 
10 percent over that of this time last year. 
Practically every dealer is experiencing a good 
demand and the outlook for the immediate 
future is encouraging. The demand shows up 
well in practically all grades of lumber, but 
more particularly in higher grades. Some of 
the lower grades of white and red pine are 
scarce, production having fallen off this year. 
There is a better demand for wood shingles. 
Lath continue weak. Wholesale prices are 
firm and the outlook is good. 

A number of the sawmills in northern On- 
tario have finished their season’s cut, while 
others will continue until the frost puts an 
end to their operations. Mill labor has been 
rather scarce of late but, with the western 
harvest completed, there is now a plentiful 
supply of men for the bush and wages about 
the same as they were last year. Most sup- 
plies are at last year’s prices also, with the 
exception of meats and oats, which have ad- 
vanced considerably. The present indication 
is that the output in the bush this winter will 
be a little heavier than last winter’s. 

The Canadian Tie & Lumber Co. (Ltd.), 
Toronto, of which George McCandless is pres- 
ident, has purchased 1,400 acres of timber 
limits located in Guilford Township, Halibur- 
ton County, which is covered with a splendid 
stand of hardwood. The company has also 
acquired 100 acres for a mill site in the vicin- 
ity of Eagle Lake. 

The Hawkesbury Lumber Co., Hawkesbury, 
Ont., of which J. W. Holtby is manager, has 
cleared the site of its mill, which was burned 


a, 
some time ago, in preparation for rebuilding, 
F. Albany Rowlatt, the new manager of the 
White Pine Bureau, Toronto, has entered upon 
his duties. A meeting of the members of the 
White Pine executive committee was held re. 
cently in Toronto, at which J. L. Crane, Bridge. 
burg, chairman, presided. Routine business 
was taken up and plans were discussed for 
future activities and expansion. 

Mark Rogers, well known retail lumber 
dealer of Parry Sound, Ont., recently put on 
one of the best displays at the fall exhibition 
ever shown in that centre. One of the at- 
tractions was a miniature house built at his 
factory. Besides this he had doors, frames, 
sash, smoking stands, hall trees, sewing cab. 
inets etc. of his own manufacture on display, 

W. G. Paynes, wholesaler, has moved his 
office to 863 Bay Street, Toronto. 

J. R. Bonhomme, of the Villeray Lumber 
Co., Montreal, has the distinction of being the 
only retailer in this district owning an air. 
plane. He recently purchased one of the Moth 
machines and is taking a course of lessons 
as an aviator. 


Portland, Ore. 


Oct. 13.—The fir and pine markets are fea- 
tureless, but fairly steady. Some concern is 
felt over the reported difficulty in getting 
cargo space for lumber destined for Japan 
during November. The spruce market is un- 
questionably in the best position, with a 
strong demand for airplane stock and an 
active demand for the bulk of the cut. Local 
business is rather quiet, but architects and 
builders, look for an improvement in the 
building line . 

On. the Columbia River, No. 1 yellow fir logs 
command $21.50 or $22, depending upon towing 
eharges. The demand for good grade logs con- 
tinues active. 


Houston, Tex. 


Oct. 15.—Both sales and shipments of south- 
ern pine mills last week exceeded produc- 
tion. In the domestic market, there is strong 
demand for all yard stocks, and some items 
have run short. But the significant factor 
was the very heavy demand for sawn tim- 
bers for export to European countries. The 
price advanced $2 during the week, making 
the quotation $44. Prime also is in great de- 
mand. Prices range from $90 to $94. Sev- 
eral large orders for sap gum, red gum, rough 
oak, and hardwood flooring were placed. 
Rough oak is up $2@4, and flooring from $5 
to $10. 

The Texas lumber situation was being ob- 
served during the past week by Ernest E 
Johnson, of Portland, Ore. 

The Delta Land & Timber Co. during the 
last few months has added about 120,000,000 
feet of pine timber to its holdings adjacent to 
the plant. 


Brookhaven, Miss. 


Oct. 16.—Southern pine orders have con- 
tinued very heavy, about 15 percent in excess 
of production, and shipments have held up re- 
markably well. Winter weather is going to 
curtail preduction as well as consumption. 
Weather conditions have continued excellent 
for operating by both the large mills and the 
small mills, but there are so few small mills 
operating in this section that their production 
is almost negligible. The timber that is avail- 
able is ‘so far from the railroad that it is 
hard for small mills to show a profit. 

Export companies are now begging the mills 
to cut sawn timbers of various sizes, as their 
boom stocks are very low and the demand is 
extremely strong, but the mills in this section 
still have so very much interior business that 
they can not accept any export sawn timber 
business. It is most likely it will be around 
Det. 15 to Jan. 1 before the mills can take 
any quantity of sawn timber business. The 
South American market has been an extremely 
heavy taker of sap boards and scantling, and 
is paying about $3 more for scantling than 
during the last three or four years. Southern 
pine is regaining some of the ground lost to 
western fir. 

Orders for flooring have been slowed up, as 
mills do not have any to sell. Prices have 
remained very firm, mills very readily getting 
$40 f. o. b. mill for 1x4-inch B&better flooring 
and some of them a little better. No. 2 1x4- 
inch flooring, strip and not droppings grade, 
is readily selling at $22 mill, with No. 1 
4-inch going readily at $35, using longleaf 
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a 
weights in figuring delivered prices. Rift 
fooring has been selling in good volume and 
stocks are very low. Drop siding has shown 
a decided pick-up in sales, and prices are 
holding firm, with No. 2 items advancing. 
Stocks are rather low and some items are 
oversold. Ceiling is selling in good volume, 
and a number of items are oversold, with 
stocks of all items very low. The %x4-inch 
ceiling has been selling very much better, 
stocks being materially reduced. The %x4- 
inch partition has sold fairly well, but de- 
mand is less than it formerly was and stocks 
are being kept low. Bevel and square edge 
siding have been selling rather freely. Mold- 
ings are still sold quite well ahead, and the 
puyers are pounding the mills hard for ship- 
ment. Pine finish orders have continued to 
come in good volume, and stocks are extremely 
low. The export markets still call heavily for 
this class of lumber, and the mills that cut 
lumber thick enough for export find that they 
do not have any surplus of hardly any item 
of finish in No. 1 and better grades. 

No. 2 4-inch fencing continues badly over- 
sold in longleaf and shortleaf. No. 2 6-inch 
fencing and flooring has been selling in very 
heavy volume, and stocks of both longleaf 
and shortleaf have been absorbed. Prices have 
advanced to $23 f. o. b. mill and are readily 
paid, longleaf weights. Orders for 8- and 
10-inch No. 2 shortleaf have been very plenti- 
ful, and all stocks have been sold. No. 2 
longleaf, 8-, 10- and 12-inch, has been selling 


in very heavy volume, and practically all sur- 
plus has been absorbed. The 12-inch No. 2 
shortleaf has been selling heavily in kiln 
dried stock, but air dried has been just a little 
draggy, poor assortment of lengths in short 
leaf air dried ‘having retarded sales. No. 2 long- 
leaf 5/ and 6/4 stocks are low and demand 
is good. No, 3 4-inch fencing is not showing 
any surplus in longleaf or shortleaf. No. 3 
6-inch longleaf has been selling in heavy vol- 
ume, and surplus has been reduced.very mate- 
ially. In No. 3 shortleaf, 8-, 10- and 12-inch 
are oversold for about sixty days. Of 8-inch 
No. 3 longleaf, there is practically no sur- 
plus, while 10- and 12-inch No. 3 longleaf are 
in fair supply, though 12-inch No. 3 has been 
selling very heavily. Box shook business has 
been good. 

No. 1 dimension stocks are still very badly 
broken in both longleaf and shortleaf. There 
are some heavy orders for mill construction 
in Ohio, North Carolina and east Tennessee, 
calling for tremendous quantities of 2-inch 
dimension as well as factory timbers and fac- 
tory flooring. No. 2 dimension stocks are 
worse broken than No. 1 and mills are unable 
to furnish either green or dry. No. 3 dimen- 
sion has sold well, and there is practically 
no surplus. For lath there has been a ver- 
itable deluge of orders, and heavy inquiry. 
Pine shingles continue very strong, but mills 
are badly oversold on No. 1 heart and select 
heart grades, and surplus of No. 2 saps is 
rather low. 








NECROLOGIC 


JOHN B. YEON, retired timberman and 
prominent citizen of Portland, Ore., died Mon- 
day night, Oct. 15, following an operation for 
intestinal trouble. Mr. Yeon was 63 years 
old and was one of the pioneers in the Pa- 
cific northwest industry. He went to Port- 
iand in 1885, it is said, with $2.50 in his 
pocket and began work in a logging camp on 
the lower Columbia for $40 a month. In 
1905 he retired a millionaire, and invested his 
money in Portland real estate, building the 
Yeon building, one of the most important office 
buildings in that city, in which are many 
lumber offices. After his retirement Mr. Yeon 
was deeply interested in philanthropic enter- 
prises of various kinds and was active in the 
work of State highway development. Sum- 
ming up his philosophy of life Mr. Yeon is 
quoted as having often said: “The chances 
for success are as great today as ever. Strict 
attention to business will win. Try to do the 
thing just a little bit better than the other 
fellow. That is the best capital with which 
to win a good place in life. Personally, I 
prefer hard work of a constructive nature to 
golf or cards. Be fair, work conscientiously, 
try to do the exceptional thing, and you can’t 
help being successful. There is just as much 
opportunity for the ‘go-getter’ today as ever.” 
A widow, one daughter and three sons survive 
with his aged father. 








ROSS MECKLING BOWSER, for 38 years 
senior member of the firm of R. M. Bowser 
& Son, lumber dealers at Renfrew, Pa., died 
Saturday, Sept. 22, at his home there, in his 
8ist year. Mr. Bowser was born Dec. 8, 1847, 
in Valley township, Armstrong county, a son 
of Mathias P. and Sarah Ann Bowser. After 
having been engaged in oil well enterprises 
for about fourteen years, Mr. Bowser settled 
in Renfrew in 1884, entering into partnership 
with his brother-in-law, P. P. Kiser, in a gen- 
eral business, including lumber and agricul- 
tural supplies. In the following year he be- 
came sole proprietor, and in 1890 became asso- 
ciated with his son, H. M. Bowser, under 
the firm name of R. M. Bowser & Son. Lines 
in which the firm dealt included lumber and 
oil well and agricultural supplies. Up to the 
time he became bedfast some time ago, Mr. 
Bowser devoted considerable attention to the 
affairs of the firm. He is survived by his 
widow, Mrs. Katherine Bowser, and the fol- 
lowing children: Mrs. J. W. Kline, of Cal- 
lery, and H. F., M. F. and H. M. Bowser, all 
of Renfrew. Three brothers and two sisters 
also survive. The firm of Bowser & Son is 
a member of the Retail Lumber Dealers’ Asso- 
ciation of Western Pennsylvania. 


JOHN B. BUGBEE, one of the founders of 
the Holt & Bugbee Co., distributer of hard- 
wood lumber at Boston, Mass., died on Oct. 6 
at his home, 195 St. Paul street, Brookline, 
Mass., at the age of 89. Mr. Bugbee had been 
prominently identified with the hardwood lum- 
ber trade during his entire business career. 
He was born in Windsor, Me., on June 21, 
1839. After completing his education in the 
district schools, Mr. Bugbee went to Boston 
in 1860 and secured employment with Henry 
Cutter & Co., dealers in hardwood lumber. 
Subsequently he became a partner in the firm 





of Holt & Bugbee, which was first located in 
Charlestown, Mass., later in Cambridge, Mass., 
and again in Charlestown, where in 1906 the 
business. was incorporated under Massachu- 
setts laws as the Holt & Bugbee Co, There- 
after Mr. Bugbee was the president of the 
company, whose wharf, offices and mill are 
at 239-265 Medford street, in the Charlestown 
district of Boston. Mr. Bugbee is survived 
by three sisters and a brother. 


THOMAS NATHANIEL BAYLES, head of 
the lumber firm of D. T. Bayles & Son, 
Stony Brook, L. I., died Oct. 12 of heart dis- 
ease after an illness of two years. He wes 
71 years old, and lived all his life in Stony 
Brook. He entered the lumber business when 
he was fourteen years old with his father, the 
late D. T. Bayles, and was active in the busi- 
ness until the last two years, when his grand- 
son, Thomas Bayles Minuse, took over the 
management. The firm is a member of the 
Long Island Dealers’ Association and is one 
of the old-line Long Island establishments. 
Mr. Bayles is survived by two daughters, Mrs. 
Frank M. Minuse of West Haven, Conn., and 
Miss Ethel N. Bayles. 


A. WESLEY HAWKINS, retired lumberman 
of Akron, Ohio, died suddenly at the age of 
74 at his home in that place following a 
heart attack. Mr. Hawkins was one of 
Akron’s mostly highly regarded citizens. He 
was born in that city on April 28, 1854, and 
had devoted nearly his entire life to business 
and civic pursuits there. For years he was 
president of the Lyman-Hawkins Lumber Co. 
in South Akron, retiring in 1918. He was 
also a director of the National City Bank of 
Akron, was a Knight Templar and 32nd de- 
gree Mason. A widow and one son survive. 


J. H. DANSEREAU, SR., for more than 
forty years engaged in the lumber business 
in Montreal, Que., died at a hospital there 
on Saturday, Oct. 8, following an operation 
for appendicitis. He was 65 years old. Mr. 
Dansereau operated several sawmills in Que- 
bec Province, but retired from active work 
about six years ago. He was widely known 
for his many charitable activities. 


JOHN M. GREEN, a lumberman at Etty, 
Ky., died at his home there Oct. 12 after a 
long illness. He was 52 years old. Mr. 
Green had been operating sawmills in the Etty 
region for about thirty years. He was owner 
of considerable hardwood and coal land in 
eastern Kentucky. A widow and seven chil- 
dren survive him, 


HERMAN COLE, manager of the Spring- 
field, Wis., yard for the Wilbur Lumber Co., 
for the past 15 years, died on Oct. 8, fol- 
lowing a serious illness which had confined 
him for some time. Mr. Cole was 46 years 
of age. He was buried at Waukesha, Wis. 


M. K. MARTIN, aged 39, a lumberman of 
Langley, Ky., died at his home there on Oct. 
13 after a brief illness of pneumonia. Mr. 
Martin entered the lumber business about 
ten years ago. A widow and four children 
survive. 
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Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiiliam St., NEW YORK CITY 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 











WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four’sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 











Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


Amevicanfiimberinan 


431 So. Dearborn St., CHICAGO 























Harry Montgomery, vice president of the 
Hill-Behan Lumber Co., left last week for a 
trip through the southern producing territory. 


Walter Robison, general manager of the 
Pickering Lumber Co., Kansas City, Mo., is 
spending a vacation in Havana, Cuba, with 
Mrs. Robison. 


Arthur Henderlong, of the Henderlong Lum- 
ber Co., Crown Point, Ind., when in Chicago 
Oct. 12 stated that retail business in his terri- 
tory was very good. 


J. H. Kurth, jr., president of the Vernon 
Parish Lumber Co., Kurthwood, La., spent a 
day in Chicago this week en route East. He 
was accompanied by Mrs. Kurth. 


H. W. Krueger, general manager of the 
Shawano Lumber Co., Shawano, Wis., spent 
a couple of days in Chicago this week, and 
reported a good volume of northerm hardwood 
business. 


R. C. Ebenreiter, president of the Ebenreiter 
Lumber Co., retailer of Sheboygan, Wis., 
when in Chicago last week on business stated 
that conditions in his territory were rather 
slow at present. 


George W. Lane, of William & George W. 
Lane, prominent retailers of Chebanse, IIl., has 
been reappointed District Deputy Grand Mas- 
ter of the forty-fourth district by Grand Mas- 
ter Louis L. Emmerson. 


L. M. Brigham, who has been conducting 
a commission lumber business under his own 
name for some time, has become affiliated with 
the Botts Lumber Co., and will handle sales 
of southern and western woods. 


C. H. Law, sales manager of the J. W. Wells 
Lumber Co., northern hardwood and maple 
flooring manufacturer of Menominee, Mich., 
when in Chicago Oct. 15 stated that the com- 
pany was enjoying a satisfactory trade. 


T. A. Kemp, manager of factory sales, and 
E. C. N Brown, general manager of the land 
department of the Long-Bell Lumber Co, Kan- 
sas City, Mo, were in Chicago this week con- 
ferring with C. W. Lawrance, district manager. 


I. N. Tate, general manager of the Weyer- 
haeuser Sales Co., Spokane, Wash., spent sev- 
eral days in Chicago last week on his return to 
headquarters after attending several district 
meetings of the organization in the East and 
middle West. 


R. C. Clark, manager of the Chicago office of 
the Tremont and Trinity County Lumber 
companies, has been reappointed District Dep- 
uty Grand Master of the seventeenth district 
by Louis L. Emmerson, Grand Master of 
Masons of Illinois. 


R. C. Winton, spruce sales manager of the 
Winton Lumber Co., Minneapolis, Minn., was 
in Chicago last week conferring with A. K. 
Southworth, local sales representative. Spruce 
business in Minneapolis territory is fair, ac- 
cording to Mr. Winton. 


A. C. Quixley, who was formerly in the 
lumber business in Chicago, specializing in 
northern hardwoods, renewed old acquaintances 
here this week while on a visit to this section 
of the country. He is now engaged in the real 
estate business in Mount Dora, Fila. 


B. F. Spencer, sales manager of the T. H. 
Garrett Lumber Co., St. Louis, Mo., was in 
Chicago last Saturday taking in the Navy- 
Notre Dame football game and looking after 
business matters. He reported southern pine 
orders being received in good volume. 


Frank R. Linroth, manager of the Chicago 
office of the Exchange Sawmills Sales Co., spent 
several days in Detroit, Flint and Saginaw, 


LL 





Mich., last week, and found that the indys. 
trial plants in those cities were working stead- 
ily and taking considerable quantities of lumber, 


D. B. Campbell, of the Campbell & Dann 
Manufacturing Co., Tullahoma, Tenn., when jn 
Chicago the early part of this week stated that 
the company had a good order file of southern 
hardwoods and oak flooring. Mr. Campbell 
visited Grand Rapids, Mich., and other ¢on- 
suming centers before returning to headquar- 
ters. 


E. S. Storey, secretary-general manager of 
the United States Lumber & Supply Co., re. 
tailer of South Bend, Ind., was in Chicago last 
week calling on some of his friends in the local 
trade, and incidentally one of the thousands 
who attended the Navy-Notre Dame football 
game at Soldiers’ Field. Mr. Storey reported 
a pretty good volume of retail business in 
his territory. 


The American Lumber & Treating Corpora- 
tion, of which R. M. Morriss is president, and 
which specializes in Wolmanized lumber, 
recently has moved its office from 1138 Lake 
Shore Drive in Chicago to suite 1224 Mce- 
Cormick Building, 332 South Michigan Avenue, 
Chicago. Interest in the use of Wolmanized 
lumber is constantly increasing, and some of 
the large retail lumber dealers are finding it a 
valuable and profitable part of their business. 


Friends of M. Calvit, formerly sales man- 
ager for the Weis-Patterson Lumber Co., of 
Pensacola, Fla., and more recently trade exten- 
sion manager for the Southern Cypress Manu- 
facturers’ Association, with headquarters at 
Jacksonville, Fla., will be pleased to learn that 
he has been appointed sales manager of the 
Wilson Cypress Co., of Palatka, Fla. With his 
wide experience in the promotion of cypress, 
Mr. Calvit will no doubt prove a valuable asset 
to his new connection. 


John C. Light, veteran lumberman of Miami, 
Ariz., was a Chicago visitor on Wednesday of 
this week. Mr. Light is one of the oldest 
subscribers of the AMERICAN LUMBERMAN in 
point of the time that he has been reading the 
paper, though not in years; he having been on 
the subscription list for fifty years. Mr. Light 
is widely known in lumber circles, being active 
in the management of the Norman-Light Lum- 
ber Co., of Miami, Ariz., and part owner of 
the Light Liimber Co., Phoenix, Ariz., besides 
having other lumber interests. He is active 
in club and association circles, having been 
president of the Arizona Lumbermen’s Club, 
State counselor of Hoo-Hoo, and also is a 
prominent Rotarian. 


National Woodwork Institute Meets 


The regular monthly meeting of the National 
Woodwork Institute was held at the offices in 
Chicago on Oct. 5, at which time an increased 
membership was reported and it was indicated 
that several other firms making the cabinet 
grade of interior woodwork were interested in 
the work of the institute. The monthly sta- 
tistical reports indicated a very substantial 
gain in new business received by members, 
over that reported for the preceding month. 


Biggest Hemlock Cargo Reported 


There seems to be no limit to the quantity 
of lumber that can be carried in lake vessels 
these days. The readers of the AMERICAN 
LUMBERMAN will recall instances of large car- 
goes mentioned in these columns from time to 
time, but here is another that apparently sur- 
passes anything previously reported. This latest 
cargo, which it is understood is the largest 
quantity of lumber ever loaded on the Great 
Lakes, contained 1,548,247 feet of dry mer- 
chantable hemlock, and was shipped Oct. 10 on 
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the 1,879-ton capacity steamer Griffin from the 
mill of the Bay De Noquet Co. at Nahma, 
Mich., to North Tonawanda, N. Y. On Oct. 
13 the same company completed the loading of 
the steamer Argo for Buffalo, N. Y., with 853,- 
428 feet of merchantable hemlock. 

The Bay De Noquet Co. has the distinction 
of being the shippers of a cargo of 1,513,512 
feet of hemlock on the Griffin on Aug. 9, des- 
tined for Buffalo, N. Y., and recorded on page 
55 of the Aug. 18 issue of the AMERICAN LuM- 
BERMAN. 


Appointed Sales Manager 


Aucusta, Ga., Oct. 15.—Announcement of 
the appointment of H. H. Andrews as sales 
manager for the Perkins Manufacturing Co. is 
made by J. Harold Mulherin, vice president 
and general manager. Mr. Andrews is a na- 
tive of Little Rock, Ark., and for a number of 
years was connected with the Enochs Lumber 
Co., of Jackson, Miss. For the last few years 
he has been with the Birmingham Sash & Door 
Co., Birmingham, Ala. He is enthusiastic 
about the opportunities in Augusta and sur- 
rounding territory. 

casa aa a2 a aaaane 


Resigns From Line-Yard Firm 


St. Louis, Mo., Oct. 15.—D. R. FitzRoy, who 
has been connected with the C. J. Harris Lum- 
ber Co. for many years as treasurer and pur- 
chasing agent, has resigned from this company, 
which operates line yards, with headquarters at 
Ferguson, Mo. Mr. FitzRoy has made no plans 
for the future. At present he is at Biloxi, Miss. 


Lumberman’s Son “Toting” Pigskin 


LouIsvILLE, Ky., Oct. 15.—For the first time 
in thirty years a Louisville man is “toting” the 
pigskin on the gridiron for one of the big three 
eastern colleges, young Jack Norman, son of 
J. Van Norman, Louisville, playing the regular 
quarterback position on Princeton this year, 
after a successful season in 1927 at one of the 
other back positions. Young Norman comes 
from a family that has produced many great 
football players in high school and college. 
This is his last season with the Tigers. Jack 


Norman’s dad was a star at Central Univer- 
sity in Kentucky some years ago. Ed Norman, 
of the Norman Lumber Co., played at Prince- 
ton, but was a little too slow for first team 
duty. Another uncle, E. B. Norman, of E. 
B. Norman & Co., Louisville, was also a star, 
while a cousin, Colgan Norman, with E. B. 
Norman & Co., was also a fine player. All of 
these men at one time or another were players 
and captains of the Louisville Male High School 
team, including young Jack himself. 


To Enter Commission Business 


Announcement was made this week by Floyd 
W. Long to the effect that he will resign on 
Nov. 1 as sales manager of the Wisconsin- 
Michigan Lumber Co., prominent manufacturer 
of northern hardwoods of Eagle River, Wis., 
to enter the commission 
lumber business under 
his own name. For the 
last six and a _ half 
years Mr. Long has 
been connected with 
the Wisconsin-Michigan 





F. W. LONG, 
Chicago; 

Who Will Enter 
Commission Lumber 
Business Under His 

Own Name 





company, and since 
March of this year has 
handled the sales from 
the Chicago office lo- 
cated at 30 North La- 
Salle Street. Prior to 
1922 Mr. Long’ was 
with the Steven & Jarvis Lumber Co., of Eau 
Claire, Wis. It is understood that the local 
office of the Wisconsin-Michigan Lumber Co. 
will be discontinued after Nov. 1. 

Mr. Long will specialize in northern hard- 
woods, his many years’ experience in which 
has made him thoroughly familiar with the 
needs of the consuming trade. 





Progress of the New Cloquet 


_Dututu, Minn., Oct. 15.— Residents of 
Cloquet last week marked the tenth anniver- 
sary of the disastrous forest fire. of Oct. 12, 
1918, that resulted in the complete destruction 
of the city and that laid in waste hundreds of 
thousands+of acres in St. Louis, Carlton, Cook 
and a part of Itasca counties entailing the 
snuffng out of nearly 500 lives and an esti- 
mated loss of $45,000,000. A new Cloquet with 
a population of over 6,500 has risen from the 
ashes, and the city has been rebuilt, commer- 
cially, industrially and in a residential way. 

The lumbering interests of the city, realizing 
the faith the people had in Cloquet’s comeback, 
took steps to see that the place would not die 
out as many former lumber towns have. The 
Weyerhaeuser interests had vast timber hold- 
Ings remaining in Lake and Cook and with 
them were later consolidated, by purchase, the 
holdings of Alger, Smith & Co. Today, Clo- 
quet, always known as the “Home of the white 
pine,” holds a unique position in its State and 
in the nation—that of a 100 percent manufac- 
turing city. 

While it is true that the millions of feet of 
white and Norway pine are not being cut any 
more, other woodworking plants have replaced 
that to some extent. The sawmills are em- 
ploying as many men, and are turning out a 
greater number of by-products that are neces- 
sities in home and business places throughout 
the nation. The industries of Cloquet are 
working toward one end—the complete utiliza- 
tion of all timber products and the reduction 
of waste to a minimum. 

Two of Cloquet’s newer plants are the Wood 


Conversion Co. that produces Balsam-Wool 
and a wallboard mill that is making a 
product from materials that were formerly 
waste and burnt up in the incinerator. Jack 
pine, poplar, balsam and weed trees that were 
at one time regarded as of no real value furnish 
materials for the greater share of the paper 
made by the Northwest Paper Co. 

The Wood Coriversion Co. employs 150 men 
with a daily output of 250,000 square feet of 
Balsam-Wool insulation, and a great quantity 
of Nu-wood wallboard. The Cloquet-Northern 
and the Johnson-Wentworth sawmills, with 
three planing mills employ a total of about 
870 men and cut around 150,000,000 feet of 
lumber annually. The Rathborne, Hair & 
Ridgway Co., box and crating factory, em- 
ploys about 140 men and women with an out- 
put of two and a half carloads of box shook 
daily. The Berst-Forster-Dixfield Co. employs 
over 250 men and women in making hundreds 
of millions of small woods products monthly, 
including toothpicks. The Northwest Paper 
Co., whose product was formerly mostly news- 
print, is now making high grade print, book, 
envelop and wrapping paper, turning out 
thousand of tons monthly. It employs nearly 
550 men and women. 

The total payroll of Cloquet’s industries is 
between $2,000,000 and $2,500,000 annually ex- 
clusive. of woods operations carried on else- 
where. With the reforestation program that 
will be made possible under the proposed law 
to be passed by the State legislature, it is 
thought Cloquet’s woodworking industries will 
be placed on a permanent basis. 





CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 


hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 


39 So. LaSalle St. 


CHICAGO, ILL. 





INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to Buy a Watch? 


WE ARE SPECIALISTS IN 
INLAND EMPIRE PRODUCTS 


Idaho White Pine Englemann Spruce 


Pondosa Pine 
Fir & Larch 


Telephone Central 5691 
111 W. Washington St., 


White Fir 
Cedar 


CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Roanoke oie, CHICAGO 


Randolph 1069 


Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
Soo Brand” Maple, Beech and Birch Flooring. 


ills at Mattoon, Wis. 





and Air Dries ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
2251 So. Loomis St., CHICAGO 


Phone, CANAL 0049 





GEO. D. GRIFFITH 


Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, III. 


Cc, C. HUBBARD 





DONALD F. KAEHLER 
LUMBER CoO., Inc. 


COMMISSION 
310 So. Michigan Ave., 
Telephones, Harrison 1289 - 1686 


White Pine, Fir, Yellow Pine 


CHICAGO 














TOTE-ROAD 








k DOUCLAS MALLUCH 





AND TRAI 








AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 





Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
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This Week’s 


Lumber Prices 





Following are f. o. b. mill sales prices 
Plooring p Siding 
1x3” E.G.— 1x6”, 10-20’— 
B&Btr, 10-20’. 008.38 a we dere 38.79 
No. 1, 6-20’.. 43.27 OM ghee eee an 37.34 
rh we Ge cece Bee | WG. B cvcwecnes 25.90 
1x3” F.G.— Finish, All 10-20’ 
B&Btr, 10-20’... 39.87 | yell Rough: 
No. 1, 10-20’... 30.43 eS ee, 35.59 
No. a ee oes 23.24 Se aig seas 35.65 
1x4” E.G.— ” 8.04 
B&Btr, 10-20’... 64.09 ae 3 -. Ss 
No. 1, 6-20’.... 38.57 6/4 & 8/4x5, 
1x4” F.G.— 10&12” .... 62.00 
B&Btr, 10-20’.. 40.43 B&better Surfaced: 
No.  E 10-20’... 35.23 SS Bay eees 47.71 
No. 2, 10-20’... 24.24 IE, 2 scene 2nd 46.00 
Be >. Spi dee ee ee 46.21 
5x4”, 10x20’— 1x5 and 10”.. 53.86 
B&Btr ...... 32.53 SEEN ockaeics 66.22 
"i o¢eseuees 30.70 5/4x4, 6&8”.. 60.01 
a, Ue eins min earde 21.35 5/4x5, 10&12” 73.69 
Partition 6/4 & 8/4x4, 
126°-—— ON” nas ees 57.25 
Te esesée 40.75 6/4 & g/4x5, 
2 2 suevesese 36.25 10&12” .. 71.77 
 * a 23.75 C Surfaced 
bs i son wans 40.75 
B&better ON eis ae 37.29 
1%,1% & 2x4 ixé and 10”.. 47.35 
teens - er 








SOUTHERN PINE 


as reported from Kansas City, Mo., for the 


ear Lath se ke Casing and Base 
Q@NG Geceece 05 ° 
8 and 10’...... 20:23 | B&better: os a 
12’ and longer. 19.88  petaels ‘ ech 55. 96 
Fencing, S15, 5 and 10”.... 60,35 
N 1 10-20 Dimension, aiaetn 
Short- Long- 
ah aes cl 35.30 leaf leaf 
ae” xcesvard 37.14 | wo 1 
ss No. 1 
No. 2— nae ai 
ce ales 20.29 | 2x4”, 10’. 27.52 31.26 
1x6” REPT 12 . 27.25 31.57 
———_— : 16’ ... 28.84 32.83 
SS ern 16.14 18&20’. 29.76 34.16 
RE ee 16.49 ae 10’. 25.80 we 
Boards, S185 or 82S a 26a eee 29.29 
No. 1 (all 10-20’): 16’ ... 26.72 30.35 
1x a Sunk wes 34.70 18820’. 28.76 31.62 
1x10" ws. sees 41.62 | 2x9”, 10’. .... 31.77 
I 50.38 12’ 27.23 30.58 
No. 2 PS 10 to 20’): 16’ " 27.85 28.86 
a 24.72 18&20’. 28.84 36.25 
1x10” ae wees 25.73 x 4 oe * 
9” 9 2x10’ 10’ 28.17 36.75 
N 8 eur Wt Paltaee 12’"... 32.00 - 36.20 
a yi i2og3 | 16 22. 31.71 37.92 
oe ooo 1875 18&20". mit 36.00 
a 18.10 2x12”, 12’ 34.78 41.63 
No. 4, all widths 16’ ... $2.05 48.59 
and lengths.. 10.00 18&20’. 37.18 <a 





week ended Oct. 12: 


| Shortleaf Dimension | 
S1S1E 


eee 
No. 1 (all RO 20’): 





No. 2— | 1x8” wae ss ae 36.00 
2 -20’): 
ox 4”, 10’ ..... “ue | oe: 24.63 
+ ooo nee 1x10” ....... 24.99 
eeeee a= Bt. y « 9 
sense’ .. Seen | hn ge ee 
On °O". 10 cc 21.00 ae 18°49 
ees 21.96 ered eee ae : 
eye 22.52 _ Longleaf Timbers 
iw 223.78 No. 1 Sq. E&S 
18&20’ .. 2 ] 
F - ‘ S48, 20’ and 
ee ae re 22.00 rate 
ee 23.29 — 29.73 
Oe Scie 23.62 197 ot 8° Soe 
18&20’ .. 25.35 | ners 
ee ae. eaves 22.00 sf Plaster xath 
12° er 25.10 No. 1, %”, 4.11 
| MOET 24.88 No. 2, %”, 2” 3.51 
18&20’ 25.67 pa Material 
Ont8", 10) ..00 23.25 | (All 1x4 & 6”): 
> ee 23.21 = une 9 and 
| ars oi. rere 42.00 
18&20’ 27.61 3° Pe Pre pe 28.00 
— o | PS eae eee 30.00 
ox 4” 16.15 No. 2 random.. 22.48 
Seon 14.85 .. yw stringers, _. 
Ok | eae 15.27 | Sa. E., 26 to 28” 58.00 
2x10” ....... 15.09 a OR Me seeeee 58.09 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 
es 6-16’. $51. 00 $56.00 $56.00 $72.00 $87.00 
a a 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1., 6-16’. 50.00 64.00 53.00 
No. 2., 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3., 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4., 4-20’. 32.50 34.50 35.50 35.50 35.50 
5” &6 /4— 4"&wdr. 4, 6&8” 10” 12” 
Dé&btr., 6-16’....$67.00 $69.00 $72.00 $82.00 
No, 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
Wee. 1, GO’... 60.00 62.00 65.00 75.00 


For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $ 

§$Furnished when available. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, ™%-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&bdtr., 4-inch. .$28.00 EB, 4-inch...... $18.00 
6-inch.. 31.00 6-inch...... 21.00 
sprue. one pine lath, 4-foot; No. 1, $7.75; No. 
45. 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 13.—FEastern prices, 
four or five bunches, f. o. b. mill are: 
Mixed with 
Straight lumber or 
cars shingles 
Pirst Grades, Standard Stock 
Extra stars, 6/2...... $2.60@2.70 $2.65@ 2.70 
Extra clears, 5/2..... 3.05 3.15 3.15 3.25 
PE «ces sektetae 3.90 4.00 4.00 4.00 
Eee 3.90 4.00 4.00 4.00 
DOE ossceeosee 4.80 4.90 5.00 5.00 
EE sscvenceceeees 11.50 11.75 11.75 12.00 
Dimensions, 5” 5/2... 3.55 3.70 


First Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2...... 2.75 2.80 
PE GUGGEE cecccces - 3.25 3.35 
DM, evs deeee ode 4.00 
Burekas ....... no sues 4.45 
OREONEIOE ~ccececcese 5.00 


Becond Grades, Standard Stock 


Common stars, 6/2.... 1.05 1.15 1.25 

Common stars, 6/2.... 1.40 1.50 1.50 

Common clears ...... 2.10 2.156 2.15 2.25 
British Columbia Stock, Seattle Market 
ES 3.75 

DT, -ben6ee6 ° . 4.00 

i ans deed 64eb wen 4.80 

Perfections ...... 00 


a” 
Royals (No. 1's). ees th | 





NORTH CAROLINA PINE 


Norfolk, Va., Oct. 15.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Oct. 13, as reported by 
the North Carolina Pine Association: 


ough: 
Edge, 4/4— 


EE ee ee re Tee ee ee $45.50 
Pe CP cc ckedeeaeses eaeeoewennes 33.15 
PL SeckebdS eee sa Stes eae OAT CRAKCS BES 23.96 
OE Se ee re re 
No. 1 No. 2 

B&better No. 1 box box 

oe ee $44.60 er cued ate 
hh errr. 46.26 eins aie or eee 
oS eee 47.32 $33.60 eae $24.45 
rr 50.50 Te er aa 
rr 50.43 38.29 $28.50 24.75 
Se <#eceene Se 38.83 29.25 25.50 
Be «sé steinnaa 66.00 43.80 31.60 26.45 

> B&better — 

EE EES LI PP ee eee ee ee $48.65 
5 / 1x10” 1 Gre ne See ob ORGe cent therndeces eer 65.15 
ARR RIS SO RS ae: eee ey 67.85 
i er aia boa warm a ire mw cen ee 56.35 
OE a” ee er a 29.80 
i... Cn cane che gene decetee we 17.43 
Dressed: 21%” 3” & 
Flooring— W idth Wider 
Re a ey $43.05 $42.05 
SO es eee 37.55 36.80 
NS SE —E ee ee $43.00 
CE habe ie aiadhd Berga iw ae 41.75 
Bark strip partition, a wn. i 0 oot 34.85 
Box bark strips, dressed or resawn..... 18.55 
No. 2 * Air 
Roofers dressed dried 
MP Aa ae baie haa a ee a $29.19 $22.35 
NE Sc foe oS a eS ain 29.48 23.38 
DT ed bb nd tuO een eciceee arenes 30.38 23.40 
ag SG See ae ee ee ae 32.94 24.20 


*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 


8 12 14’ 16’ 
eee ceccunes $28.00 $29.00 $29.00 $30.00 
1x 6” nee 30.50 31.50 31.50 33.00 
1x 8” - 32.50 33.50 33.50 35.00 
SG” evewéess 34.00 35.00 35.00 36.50 
SRW’ éavewens 35.00 36.00 36.00 37.50 

For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 
For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, 81S1E— 


8 10’ 14’ 16’ 
2x 4” -++++$32.00 $32.00 $31.00 $32.00 
we © secuwens 29.00 30.00 30.00 32.00 
Ee ssvscuss 31.0 32.00 31.00 32.00 
BERS dcteesee 31.0 33.00 ares 34.00 
BEAD tesannas 31.00 34.00 00 35.00 


For No. 2 dimension, deduct se ‘from price 
of No. 1. 





DOUGLAS FIR 


[Special telegram to AmerIcaAN LuMBERMAN] 
Portland, Ore., Oct. 16.—F. o. b. mill prices 
on actual sales of fir, Oct. 12, 13 and 15, direct 
and wholesale, reported by West Coast mills 


to the Davis Statistical Bureau, were as fol- 
lows: 
Vertical Grain Flooring 
B Bé&btr c D 
ee — $40.50 $29.75 diate 
BE  hie.aaas ee dees ‘+n 40. os are 
OE” be iuswewus meee 42. 
Fiat Grain amie 
Pe ccideeeae ean om wai 25.25 20.25 
SN ec wcidthahic, ateatien er 34.25 30.25 
Mixed Grain Plooring 
De” ‘cine Gane wes eae re $15.00 
Ceiling 
ecw scene 24.75 19.75 
Se” éicremeunens 24, vi 20.00 
Drop ‘Siding, 1 6” 
pe ee ye 8 25 27.75 
(eee 34.00 29.00 
PE:  eckaca wee ae oatecs ; 17.75 


Finish, Kiln Dried and Surfaced 


1x6” 1x8” 1x12” 
RE no dntanksecawves $41.75 $43.75 $52.75 
Common Boards and Shiplap 

1x6” 1x8” 1x10” 1x12” 

et: D scvetovnens $17.75 $18.50 $18.50 $21.75 

OS nee ee 12.00 12.25 13.50 15.00 

Be ca relk eke 8.25 9.25 9.25 me 
Dimension 

No. i. a" thick— P 

14’ 16’ 18’ 20’ 22&24’ 26-32 

4” 418,00 $18.50 $20.50 $20.75 $20.50 eres: 

o. 4 7.00 .25 18.75 19.25 19.00 $22 50 $23.50 

8”. 18.25 13, 25 19. 25 19.50 19.50 22.50 25.50 

10”. 19.00 18.75 19.50 20.00 19.50 23.25 24.25 

12”. 18.75 18.75 20.00 20.75 20.00 23.00 27.00 

50; 


2x4”, 8’, $17. 10’, $18.50; 2x6”, 10’, $16.50 


Random— 2x4” 2x6” 2x38” 2x10” 2x12” 
Me. 8... 92000 $2 25 $11.50 ae 00 $15.50 
mea Riisce Ee 7.75 - mee? 
No. 1 Common Timbers. 
3x3 to 4x12” to 20’, surfaced $22.00 
Bee te eats” te 60. SOUMMM 2c cia ceevcs 17.75 
5x5 to 12x12” to 40’, surfaced ........- 20.50 
Pir Lath 
Mai SS Ci inc oe ccna picckene ee dacs $3.50 
B&better, Plat Grain Car Siding, 9 or 13’ 
Er? So ae Salt ae 6 ab ate bi eee ee ee eee eon $34.00 
1x6” 38.00 





SOUTHERN PINE TIES 


New York, Oct. 15.—Following are quota- 
tions on southern pine railroad ties f. o. D. 
New York: 





All 8’ 6”— Sap Heart 
De siktsh nach ees cs ate $1.35 $1.60 
| ser rrr 1.25 1.50 
BY eScewkwnneadiee dees ken 1.05 1.30 
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WEST COAST SPRUCE 


[Special telegram to American LumBerman] 
Portland, Ore., Oct. 16.—The following are 
prices for mixed carlots prevailing here today: 
Finish— rectory stock— 


1x12” ..-ee0e- eee 30.00 
1x4—10” 55.00 A iene ktork 30.00 

1 siding— p SP Pe 33.50 
Beve © gene 24.00 abject B40 


16x6”",Flat gr. 27. 00 


Vert. gr. 30.00 Green box. si7@13. 50 


WEST COAST LOGS 


[Special telegram to American LumBEeRMAN] 


Portland, Ore., Oct. 16.—Log market quota- 
tions: 


Fir, yellow: No. 1, $21.50; No. 2, $16; No. 
3 

a red: Vagretes, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $9. 5° 4 

Spruce: No. 1, $24@25: No. 2 
3, $12@13. 
Everett, Wash., Oct. 13.—Log quotations: 
Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 
Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Oct. 13.—Latest log mar- 
ket quotations are as follows: 

Fir: No, 1, $20; No. 2, $15; No. $10 

Cedar, shingle booms, $26, $19 ‘ane $10; lum- 
ber logs, $27 and $20. 


WESTERN RED CEDAR 


Seattle, Wash., Oct. 13.—Prices for red 
cedar siding in mixed cars, new bundling, 
8- to 18-foot f. o. b. mill: 


Bevel Siding, 14-inch 
Clear — 








5%18@19; No. 





e “RY 

. a ea ee or ae $26.00 $23.00 $18.00 

OS Freee 30.00 25.00 22.00 

Se. avikneweane 34.00 30.00 23.00 
Clear Bungalow Siding. 

%-inch %-inch 

SR ere a are eer $46.00 $29.00 

NS Ae. See pe 55.00 ~ 43.00 

EE. vaveaeeeauad suns wees 65.00 ie 
Clear Finish, 8- to 16’ 

$2 or 48 Rough 

EE” Ts cad ges Bak os wares $ 75.00 $ 71.00 

DE. knwntbndaataa ok wateawus 80.00 76.00 

SS 8 oa er ere ee 90.00 86.00 

| ee een 105.00 101.00 


Clear Ceiling or oe One Side V or B 





iz3 and 4-Inch, 10 te 167.....cccceccece $45.00 
Discount on Moldings 
Made from 1x3” and under...............50% 
MaGe from GtROP SIMEH. ococccvcccccccces 40% 
For 50,000 feet or more, additional dis- 
WE, actweetescnadias dbus deere sae 5% 
Clear Lattice, S48, 4- to : 
100 > ft. 
MN sg ancteraa recipes ea eae Gad kt aah Rae SSE ccd 
ES ...ahs vs seaia- woes waa’ gah emia ae a a eee ies 40 
MU” ‘wcw@asiemuacs pa ws bares ae eS ee ee 50 
Duluth, Minn., 9.—Following are 


prices on northern white pine f. o. b. Duluth: 
CoMMON RouGH BoaRDsS AND FENCING— 


i ft. 14 ft. 16 ft. 

me ©, Se , cawccas $42.00 2.00° $48.00 
Se vag scvece 45.00 45.00 47.00 
EES 49.00 48.00 47.00 

BOE cecerenae 57.00 54.00 52.00 

BREE Kec rveene 74.00 72.00 70.00 

Pe BO Bicccnanes 34.00 34.00 40.00 
CS eer 36.00 36.00 39,00 

|S er 40.00 39.00 38.00 

BRAD cceceeses 42.00 40.00 38.00 

i Oe 48.00 46.00 45.00 

Ws: BB en ates vec 27.50 27.50 28.50 
Ss, tere 30.50 30.50 31.50 

BS DP ccceccese 32.00 32.00 32.00 
BENG ccccsccae 33.00 32.00 32.00 
re 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for S1S or S2S add $1. For resawing add $1. 
84S, D&M, drop siding etc., add $1.50. 

No. 40 -inch and wider, 6- to 20-foot, $27; 


No. 5, 
No. 1 Piece Sturr, S1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$34.50 $32.50 $31.50 $32.50 $34.50 
2x 6” ... 32.50 32.50 31.50 31.50 33.50 
aS? ... See 34.50 32.50 32.50 84.50 
2x10” - 36.50 37.50 37.50 36.50 36.50 
2x12” 37.50 38.50 38.50 37.50 38.50 


No. 2 “piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- TO 20-rooT— 
weeway 
D B C&bt. 
vasa Mae 56 $36 50 $27.00 $17.00 $32.00 
6” . 46.00 41.00 31.00 20.00 34.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 14.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 


facturers’ Association for the period ended 
Oct. 13: 

California White Pine 
All widths— 

No. 1&2 clr. C sel. Dsel. No. 3 clr. 
 . er eree $70.50 $67.70 $52.75 $43.25 
Ee 70.50 69.55 52.50 49.75 
eee 69.35 60.90 45.00 49.55 
at aindewue 80.00 70.40 55.95 63.40 

7 eee Sugar Pine 
if Peres 86.50 68.75 54.00 
Saar 86,90 77.90 57.75 65.10 
eee 85.90 69.95 49.50 63.50 
AS 96.40 83.05 67.65 83.00 

White Pine Shop Cedar 
eerneete $31.15 Other than pen- 

oo 1, yh pei oe ee Me Seckeaecd al 9.90 

No. 2, xa.w.. . 

Panel, %”xa.w.. 69.50 ‘ Mixed Pines 
ommon— 

Sugar Pine Shop _ NE Ts mane $40.50 
De: Ss avanoa’s 44.75 No 2 33.75 
No. 1, 5/4xa.w.. 46.65 No. Beas 22.00 
No. 2) 6/4xa.w.. 3245 Box” 01221121 23:00 

White Pir oo 7.25 
C&btr, all sizes.$40.00 Siding, B&btr, 
No. 1 com...... 19.35  @x4" ....-.. 00 
No. 1 dimen, 1% Pad 
WM. “scence 19.05 2 eer 4.55 
No. 2 3.50 
A lian a = ee ee 
4/4xa.w. ...... $52.25 BOM teececees 1.66 
J, Se 49.00 Douglas Fir 
SFO, scenes 47.25 C&better ...... $46.25 
8/4xa.w. ...... 59.85 Ties and timbers 21.75 
10/4&th.xa.w. 89.15 Dimension ..... 16.85 





INLAND EMPIRE PINES 


Portland, Ore., Oct. 13.—The Western Pine 
Manufacturers’ "Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Oct. 10. Reports of prices shown as S2S in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 





Pondosa Pine 

Feet Average 
Sold Price 
8,000 1x8” No. 1 common 82S AL...$38.05 
214,000 1x8” No. 2 common 82S AL... 25.37 
524,500 1x8” No. 5 common 82S AL... 20.59 
433,000 4/4 No. 4 common S2S RW RL 14.18 
109,000 ix6” D select S2S RL........ 43.92 
18,000 5&6/4x4”&wdr D sel S2S RL.. 54.11 
32,500 1x6” C select S2S RL......... 61.41 
41,000 5&6/4x4”&wdr C sel S2S RL.. 65.49 
39,000 6” C — CS re 36.00 

515,000 os No. 3&btr Shop S2S— 
. Benepe ee 36.95 
No queederkomeceepet 
EE ear: 

Idaho White Pine 

10,000 1x8” No. 1 common 82S RL... 42.10 
122,500 1x8” No. 2 common 82S RL... 31.86 
121,000 1x8” No. 3 common 82S AL. 24.15 
29,000 4/4 No. 4 common 82S RW RL 19.53 
37,500 1x6” D select S2S RL........ 46.96 
3,500 5&6/4x4”"&wdr D sel S2S RL.. 74.00 
13,000 1x6” C select S38 RL........ 75.08 
14,000 5&6/4x4”&wdr C sel S2S RL.. 89.00 
41,000 6” C bevel siding............ 43.00 

3,000 5&6/4 No. 3&btr Shop S2S— 
eS Sere ee eee 59.25 
PE cts pcan dnc eiiaaen anon Wkwiae 34.25 
Be Ee acasive die xd ae bes 00 ow ys 31.25 

Larch and Fir 

25,500 2x4” 16’ No. 1 dimension..... 20.08 
11,000 1x8” No. 3 common 82S RL.. 18:07 
31,500 4” C&btr vert er fig RL..... 36.47 
186,000 6” C&btr D/S or rustic RL.. 33.91 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 16.—Continued good de- 
mand is reported for poplar siding, with pro- 
duction running about normal, and prices firm 
and unchanged. Business in bevel siding is 
pronounced to be satisfactory. Prices read: 


No.1 No. 2 

FAS Select com. com. 
Ee $50 $40 $30 $24 
rr re 50 38 28 22 
SEE wewernneek enews 50 35 24 20 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by ——- soft pine mills 
during the week ended Oct. 6: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better ........ $65.25 $62.00 
Flat grai—Soawver treodcces Se 39.50 
Ik ee oe 34.00 
eS Pre 25.75 

Partition and siding 
Boston partition, B&better, 1x4”........ $37.75 
Drop siding, B&better, 1x6”............. 39.00 

Pinish and Moldings 
Finish, 1x5@10" B&better .......cccccess $61.50 
5/4&5&10” Bé&better ........... 72.25 
Case wie WH BE osccsckcsvivecscecd 71.25 
Discount on moldings, 1%” and under....41% 
%” and over..... 32% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1........ $38.50 
3: i a ar 25.00 
iia Bae", TO Bic sewnei cavedveendee 24.00 

Boards, 18%, No, 8...ccccsccccsccccccs 18.50 | 
Dimension 
rs ee 2 oe SS lUlUE errr $25.50 
2 a Se  ptemenoceeseue 26.5 
ee Ee Oe Br nikc ow hae sinkee eae 29.75 
ee. Sy Oe PE  dcbcctcnseacan 23.50 
SES > Be OR BE 60550304000 000KK—R0 25.50 
Lath 

We hy SE OR Pi ine dancccesssabevecssren $4.90 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Oct. 6, as reported by the 
Oak Flooring Manufacturers’ Association: 


Hx2%4) 1#x1%” —_ Py 


1st qtd. wht.. ner Pes 76.00 
Ist qtd. red.. 84.26 74.00 aiecars *69'53 
2nd qtd. w&r.. 74.66 65.0 es 60.20 
lst pln. wht.... 75.36 66.57 $61.16 45.42 
ist pin. red.... 70.72 60.70 53.88 45.61 
2nd pln. wht... 66.34 52.27 40.57 36.62 
2nd pln. red.... 65.10 52.67 43.83 39.04 
BPG WEP .ccces 54.44 37.09 31.08 30.16 
ae 18.29 18.73 13.00 7.00 

1%x2” %x1%” Ye: x3” Rael 
Ist qtd. wht...$103.21 $95.50 oPne 


2nd qtd. w&r.. 65.50 73.58 


1st pln. wht.... 72.13 71.03 $70. ‘ist 

lst pln. red.... 65.21 lala 53.59 inate 
2nd pln. wht... 658.21 56.42 55. . $37.00 
2nd pln. red.... 61.67 57.00 48.7 eee 
i ae 38.19 41.36 ears 

POE. oes saewe 14.46 ene 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Oct. 15.—Prices,of West 
Virginia Eareweadn, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; i0/ and 12/4, $135 @140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $86. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $5 @57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 


Poplar: FAS, 4/4, $115@120; ¥? and 6/4, 
$130. Clear sa aape, 4-inch and up; 4/4, $85, -4 
and 6/4, $95@100; 8/4, $100@ @110. Com = 
4/4, $62@65; 5/ and 6/4, $70&75; ois. oa 
No. 2—A genmen. ts M et 5/ a 6/4, 

8/4, $51@54 common, ays : 


5/ he. beni $32@ 33: $74. Bose 
k: FAS, 4/4, $105@110; 5/ and 6/4, 
site 150: Af" $120@125. Common and seléct, 
; $600 2.50; 5/ and 6/4, $65@67.50; 8/4, $76 
6 common, 4/4, 


O76 $45 @47 7.50; 5/ and 
6/4, $4750: 8/4, $50@55 

White Oak: vas. 4/4, $115@120; 5/ and 6/4, 
yg Ze 4 s/t, $130@140, Common and eolest, 
4/4, 37 0@75; 5/ and 6/4, $75@80; 8/4, $80 
No. common, f+ $50@53; 5/ and 6/4, So 
58; ve $60@63 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring mill basis, during the week ended 





Oct. 13: 
MFMA MFMA MFMA 
First Second Third 
Maple— 
gee er er $75.89 $63.08 $43.27 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 
Fas Sel. No. 1 No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 
56/4 ... 965.00 80.00 65.00 40.00 21.00 
6/4 ... 110.00 95.00 65.00 40.00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 


Basswoop— 
we es 6.00 66.00 48.00 32.00 24.00 
6/4 . 77.00 67.00 50.00 34.00 25.0 
6/4 80.00 70.00 53.00 35.00 25.00 
8/4 84.00 74.00 60.00 35.00 25.00 
10/4 90.00 80.00 65.00 45.00 


12/4 ... 100.00 90.00 75.00 55.00 .:... 
Key stock, 4/4, $75; 5/4, $80 or on grade; 
FAS, $90; No. 1, $70. 
1x4-inch No. 1 face clr. & btr., $66; 1x5- 
inch, $76. 


BrrcH— 
4/4 ... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 


6/4 ... 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 
12/4 ... 115.00 105.00 95.00 60.00 
3/4 ... 80.00 65.00 40.00. 25.00 
5/8 ... 76.00 61.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wér.. 
1. $15; for 56-inch & wdr., 8- foot & lgr., add 


geee 


Petes of 4 & 6-foot lengths, $28. 
red, add $15. 

Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
clear, $90; one and two face clear, $70; run of 
pile, $68. 


For sel. 


Sorr ELtmM— 
FAS Sel. No. 1 No. 2 No. 3 
4/4 65.00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 80.00 70.00 58.00 28.00 23.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/ 95.00 85.00 70.00 40.00 
12/4 100.00 90.00 75.00 45.00 
Rock ELM— 
4/4 ... 70.00 pike 45.00 25.00 19.00 
BSS cco tHe pacaee 50.00 28.00 20.00 
6/4 ... 75.00 ian 50.00 28.00 20.00 
8/4 ... 80.00 Peak 60.00 35.00 *25.00 
10/4 ... 95.00 renee 75.00 50.00 as 
12/4 ... 105.00 "ees 85.00 55.00 30.00 


*Bridge plank. 


Sort MaPpLe— 


4/4 ... 62.00 52.00 42.00 25.00 19.00 
5/4 ... 70.00 60.00 50.00 33.00 20.00 
6/4 ... 80.00 70.00 658.00 30.00 20.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 


RED OaAK— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 


HARD MAPLE RouGH FLOORING STocK— 
No.1 No.2 No. 3A 


com. com. com. 
Se . ¢hkecteway ceaedeaes $40.00 $30.00 $20.00 
DE RRE6s 0% GRR RK aE OO 43.00 33.00 23.00 





HarRD MAPLE— 


Sel. No. 1&Sel. 
FAS 6”&wdr. 6”&wdr. No. 2 No. 3 
4/4 ...$ 65.00 $ 55.00 $ 44.00 $ 31.00 $ 17.09 


5/4 ... 80.00 65.00 50.00 34.00 19.09 
6/4 ... 8800 68.00 55.00 34.00 19.09 
8/4 ... 95.00 75.00 63.00 34.00 21.00 


10/4 ... 110.00 90.00 75.00 45.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.09 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $12; 10-inch and 
wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent, 
BEECH— 

FAS Sel. Fc 1&Sel. No. 2 No. 3 
5/4 No. 2 com. & bet $33.00 $16.00 
4/4 ...$ 55.00 $40. 00. " $35. 00 25.00 19.00 


5/4 ... 60.00 50.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 50.00 35.00 22.00 


8/4 ... 80.00 way 60.00 40.00 25.00 
END DRIED WHITE MAPLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
FE ere ee ee $110.00 $ 85.00 
rere ee 115.00 90.00 
OO errr ee ree 120.00 95.00 
a RS Ae nee era 130.00 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Oct. 15.— Average wholesale 
prices, carlots, Cincinnati base, on Appala- 
chian “soft texture” hardwoods today: 

4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
Py sacke tees $135@145 $145@155 $155@165 
OS eee 105@110 110@115 116@120 


No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 
QUARTERED RED Oak— 
a terres es $110@115 
No. 1 com 60@ 65 
No. 2 com.... 40@ 45 
PLAIN WHITE AND RED Oak— 
 K#adeanan $100@110 $110@120 $130@135 
BOGE sccccs 70@ 75 75@ 80 90@ 95 
No. 1 com.... 58@ 63 68@ 73 75@ 80 
No. 2 com.... 40@ 45 48@ 55 55@ 60 
No. 3 com 22@ 24 23@ 25 24@ 27 
Sound wormy 44@ 46 57@ 60 60@ 65 
Basswoop— 
Fs $ 70@ 72 $ 70@ 75 $ 80 85 
No. 1 com.... 50@ 53 55@ 60 63 68 
No. 2 com.... 28@ $31 33@ 38 38@ 43 
CHESTNUT— 
te weses news $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55@ 60 60 65 
No. 3 com.. 20@ 21 21@ 22 21 22 


8d. wormyand 


No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& Better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 
i me $100@110 $105@115 $110@120 
No. 1 common 

and sel. 60@ 65 65@ 70 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

i! a $ 60@ ys $ 65 70 $ 70@ 75 

No. 1 com.... 40@ 4 45@ 48 45 50 

No. 2 com 25@ 28 28@ 30 30 33 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
tn wWemnwe'ns 6 105 120 130 
Saps & Sel... 80 95 110 
a - aeeekes 60 65 70 
ah 2 Mvesxes $ 38@ 41 44@ 46 46@ 48 
OS > ae 26@ 28 28@ 30 30 

MAPLE— 
i beiuns oa 7 75 $ 75@ 80 $ 83@ 88 
No. 1 common 


and sel. 


0@ 
46@ 51 58@ 63 63@ 68 
No. 2 com.... 34@ 


36 640 38@ 40 


BLACK WALNUT 


Kansas City, Mo., Oct. 15.—The following 
are today’s prices on American black walnut, 
f. o. b. Kansas City: 

FAS oe wide: 4/4, $235; 5/4, $245; 6/4, 
$250; 8/4, $26 
sipglect: ua "$160; 5/4, $165; 6/4, $170; 8/4, 


No. 1: 4/4, $95; 6/4, $110; 6/4, $120; 8/4, 
) 4/4, $40@42.50; 6/4, $45; 6/4, $45; 








PHILADELPHIA PRICES 


Philadelphia, Pa., Oct. 15.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 

PE” Svinsaaup ae $40.00 $44.50 $55.00 
i ~ étaeemadoge 39.00 42.50 51.00 
DE txeeaweeevia 40.00 44.50 51.00 
EE Sar kin! ial 50.00 52.50 56.00 
| —e eee 48.00 49.50 54.00 
ES i. ona mata a ate 60.00 64.00 64.00 
DEE” «esccewesn 56.00 61.00 62.00 
aa eae a mine aa 67.50 71.00 
OU! =a iinet 64.50 69.00 
| gee shes we nahn apt 83.00 
GHEGEEO” cccceseee neta 77.00 


Lengths 22 to 24 feet, add $2. 
ae 2 feet additional, add $1. 00 to 32-foot 


Pr Sech 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
Bé&btr. flat..... 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 
1x6” %x5%....$28.00 1x10” %x9%...$29.50 
1x8” %x7%.... 29.00 1x12” %x11%..$30.00 
Shortleaf Dimension, 84S, 44-inch Scant, 
10- to 16-foot 


O stnccweesawn oO  , Prrrerree $30.50 
wwisueeenes ee Se” revered ae 31.50 
ME” «stcerwtens 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No, 4 
x32. OE vcxes cue $67.00 $62.00 aie 
GE Mibeccwesawe 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5%....$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7%.... 32.00 1x12”, %x11%.. 33.50 
}- inch thick, “$i more. 


Red Cedar Bevel Siding 


Se , Crees ve cenendtcrarateaewares $40.00 

es aio Cain ca aii dg ae ie'e.aelmane 56.00 

0 ere 65.00 
Maple Flooring f.o.b. ee 

§§x2%” 1yx2%” 

MFMA First grade .......... $84.75 $88.25 

MFMA Second grade ........ gh 74.25 


MFMA Third grade 


ventas. Pine Dressed 
D No.2 No.3 


BE. weteeestas $ 69.60 $59.50 $46.25 $37.75 
we ‘vendves emi 79.50 64.50 44.25 38.25 
OF 6a 74.50 64.50 44.25 39.25 
a” werevasees 84.50 74.50 44.25 39.25 
Dt sc ebkeweanes 99.50 89.50 48.25 40.25 
Se OBO Gi cece 104.50 94.50 53.25 43.25 
Lath, 4-foot No. 1 
PES. ciecennannee $6.50 c.i.f.—$6.75 delivered 
PES. ac veseaden 4.90 c.i.f.— 5.50 delivered 
Redwood Siding 
Bee © GGG DOREE, 6c kcenccanececcececes $34.25 
i er as cckign cekbeentanbheeenwé 48.75 
EY Cos cakes sete det ekeees 56.75 


For Editorial Review of Current Market 
Conditions See Page 27 


NORTHERN PINE 


CHICAGO, Oct. 17. 





Low grade lumber is 
in good demand. Prices are strong and dry 
stocks are limited. There is a continued ac- 
tive call for shop and selects from industrial 
consumers. 


BUFFALO, N. Y., Oct. 16.—The northern 
pine market is steady, with some items tend- 
ing to advance, owing to the shortage of stock, 
both at the mills and wholesale yards. Trade 
with the latter has recently improved, and 
quite a number of orders are being placed 
for prompt shipment, indicating that the buy- 
ers’ stocks are much reduced. There is less 
competition from West Coast stock than in 
some seasons, particularly in the grades 
wanted by the factories. 


HARDWOODS 


CHICAGO, Oct. 27.—Automobile body plants 
are still well represented in the market for 
6/4 and thicker northern hardwoods. Demand 
from the interior finish factories is fair, this 
consuming source taking select and better 
birch in seasonal volume. The furniture trade 
is more active in the market for Nos. 1 and 
2 hardwoods than at any time this year. 
Prices are firm. In southern hardwoods, FAS 
sap gum is moving freely at firm prices. 
Common sap gum is also in good request. 
Flooring oak is $2 a thousand over last 
month’s price. 


CINCINNATI, OHIO, Oct. 15.—Though sales 
of southern hardwoods are spotty, prices con- 
tinue steady, and a few items like soft elm, 
sap gum and ash are strong. No price ad- 
vances are reported, however. Railroads are 
coming into the market for oak ties and 
rough oak and ash for car building and re- 
pairing. Auto factory buying is slackening. 
Furniture factories are buying more actively 
in hand-to-mouth lots. Export orders and in- 
quiries are dull. 


BUFFALO, N. Y., Oct. 16.—The hardwood 
trade shows more improvement than for sev- 
eral weeks. Some of the -large automobile 
plants are reported to have been placing large 
orders lately, and all the yards find the in- 
quiry and movement of stock more satisfac- 
tory. Prices of most woods are holding quite 
firm, and reports are received that mill stocks 
in the South are getting depleted as the result 
of a more active trade in the last two or three 
weeks. 


ST. LOUIS, MO., Oct. 15.—While demand 
for southern hardwoods is only fair, it covers 
a wide range of items. Prices are improving 
and mill stocks are badly broken. Thick elm, 
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aple, magnolia and sound wormy oak con- — ——————————————————————————___ = 
or moving in good volume to automobile OOOO ON ONONON ONO) NOD IONONONNONY 
pody manufacturers, and oak flooring is sell- = 
ing well, although not as. heavily as it was a 
six weeks ago. Furniture factory demand for > 
No. 3 sap and red gum has improved somewhat and = 
17.00 prices are a little firmer. Planing mill trade a 
19.00 is fair. Export demand is considerably better. “ 
19.00 ; a 
zie FIR, SPRUCE, CEDAR : 
30.09 CHICAGO, Oct. 17.—Local retail demand for = 
35.00 fir is rather disappointing, but country yards <a 
35.00 are buying to some extent. Yard trade in a 
| and this territory has been somewhat slow for = > 
several weeks, but any spurt in the retail -Z a 
more movement will be reflected in an increased call > Z 
fages for West Coast woods. Sitka spruce is moving =, = 
/, 6/ well to the industrial trade. Mill stocks are =) a 
t, , badly broken. Prices are stiff with an upward =; > 
tendency. Dry stocks of Engelmann spruce 4 - 
are short, and prices firm. Industrial demand = > 
et has slowed up recently. z = 
19.00 4 } , of Sa 
22.00 NEW YORK, Oct. 15.—Volume of sales in = e 4 Zz 
22.00 fir last week maintained the high standard = NS 
25.00 set the previous week, and the market today > 4 y a 
was brisk. Prices continue to hold very firm. = > 
While there are large supplies in storage > Sag 
1&2 yards, there is comparatively little lumber =S = 
00 unsold at the docks. Large cargoes continue S “ 
00 to arrive. > a 
00 ————— <4 : 
00 KANSAS CITY, MO., Oct. 16.—Fir orders > . 
continue plentiful, with the country yards > = 
k buying regularly. Wholesalers who have good x ~ 
rket assortments find sales easy to make, and good =) 7 a 
transits move quickly. Flooring demand is = To those whose years carry them back to the = i 
active, < vide ards are i > st. » o : . ; 
ee a rn ee ot = time of the old kerosene lamp, there is an ever- S f 
S ¢ . > ° . a ° . a 
CYPRESS zi recurring miracle in the flood of light which : 
oe = ° ° a 
ph ST. LOUIS, MO., Oct. 15.—Trade in uppers = comes from the pressing of an electric button. = hs 
ac- in yellow cypress continues to lag, and most Z ss m a xs f 
rial of the buying is of common grades. Coffin [55 To those of the distributing trade who have a 
interests and box and glass concerns are buy- = d h ° l h : — ¥ 
ing on a hand-to-mouth basis in No. 1 and > made their umber purcnases here, there, and ‘a t 
1er No. 2, respectively. Prices are held firm. — ° ° GC ¢ 
nern No. 2, respectively. Prices are held frm. | everywhere, who have had to wait until an un- E 
ock, same level as last week at unchanged quo- |F% certain mill turned out the items wanted, and a « 
rade tations. ) ° e > a 
a wo 5 not-too-speedy railroad brought the materials « r 
‘ CINCINNATI, OHIO, Oct. 15.—Millwork = ° e > % 
— items and C finish cypress are active. Prices to them, the service of NATALBANY will be Nee ‘ 
less are firm to strong, though there have .been a miracle too. Zz ¢ 
. in no sgt yer ge oe by ot go is > t 
les more brisk, being mostly for interior finish ° ° a 8 
— work. Demand for tank cypress continues. To begin with, NATALBANY has five large = . 
e 7 « 
HEMLOCK mills. Better than that, NATALBANY never > 
? = 
«* 
nN 
-” CHICAGO, Oct. 17.—Local distributers of allows a stock to become depleted. Your order a } 
s ee ee ee . . ° 
on northern hemlock report s good call from is always on hand. Last, and also a mighty fac- = 
poe country yards and industrial consumers. Prac- = - “a 4 
—_ tically ail mills are low on dry stocks. Prices tor, all NATALBANY lumber is shipped over > : 
7 hold firm at $3 off the Broughton list. . ° a Ce . @ . 
wd oiiiiees the Illinois Central Mainline, the fastest service = ) 
ade e e ; 3 
and BOSTON, MASS., Oct. 16.—The market is out of the producing territory. >= ; 
par. firm at $34 for clipped eastern and northern Sw f 
yAS hemlock boards, 8- 6-foot, and offerings . 7 : 
se hana Pg a pect There "a Press the NATALBANY button for any long e 
est. some 12-foot New Hampshire boards to be leaf, short leaf, or hardwood lumber product, e 
ast had at $32. Other native hemlock items are d e ' = 
in quiet demand at steady prices. There is trade marked, grade marked, certified, and as « 
less transit hemlock from the Coast and sell- 4 4 a 
les ers are insisting on more reasonable prices. safe as buying sterling. = 
on- i a arene ‘a 
Im, i aoe s : : , a - ape — = 
aa NEW YORK, Oct. 15.—There has been no Mills 68-71-72-73 on the Illinois Central Speedy Mainline a 
— change in hemlock, there being ample stocks = 
“~~ of western lumber and a scarcity of eastern ud 
yo supplies, with western lumber in the greater = 
=i demand, Prices are firm. Se 
aly a 
= WESTERN PINES S 
CHICAGO, Oct. 17.—California white pine > 
, is moving in fair volume to sash and door ea 
- and frame factories. Mill stocks are in pretty > 
wie g00d shape and prices hold steady. Idaho N LTD ~~ 
‘ “ and Pondosa pines are meeting with a fair TERRE ER RRR CERI " pa ES Oh @ 
‘Be demand in local territory at unchanged = 
prices. Stocks of California sugar pine are SALES [LR OF FICE e 
— still broken. Demand is on a seasonable basis. ' : a 
Hs Prices remain firm. HAM MON D, LO U j S iA NA > 
‘ks = 
—_— = 
= KANSAS CITY, MO., Oct. 16.—Demand for F ; ? = 
is California shop continues heavy and prices A Complete Supply of Dimension Hardwoods; cut to size and ~ 
are somewhat higher. Common boards are length; sanded, surfaced, or rough; shaped and drilled; from a 
nd also in good demand, and there is a steady rs % = 
“0 eall for finish items. Factory buyers continue the Industrial Department of the Pearl River Valley Lumber a 
ng active in the market. Company, Canton, Miss. Zz 
m, — > 
NEW YORK, Oct. 15.—Idaho pine prices RR eee eee ee saline’ 
have stiffened further, but most wholesalers WA WOW AWA ANA WANA ANN WWW NW NW NWA NWA WA WW WW NWA WW Wd Wud Wwe Wud \Wa Ves 
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ANNUAL FIRE LOSS ~ 


PREVENTABLE FIRES - 





Nearly $600,000,000 
$450,000,000 


75% 


“The Cost of Carelessness 


Carelessness is always costly— 
but nowhere does it exact a more 
frightful toll, in lives and money, 
than in our annual tribute to fire. 
Each year, 15,000 lives are sacri- 
ficed and nearly $600,000,000.00 is 
lost—and the pity of it is that 
75% of all fires could be pre- 
vented, over 11,000 lives and 
$450,000,000.00 of property could 
be saved. The Lumber Industry 
pays its full share of this loss— 
and can save in equal measure by 
fire prevention. 


Prevention of fires means a re- 
duction in fire losses. As a mat- 
ter of service to our policy-holders 
and to the Lumber Industry, we 
give special attention to the elimi- 
nation of hazards and the pre- 
vention of fire. If we fail to 
prevent, our resources and repu- 
tation guarantee prompt settle- 
ment for losses suffered. The 
Lumber Mutuals offer the highest 
quality of protection a lumberman 
can buy, with dividends which ac- 
tually represent a definite saving 
of about 40% in cost. 


Write any of our companies for information about our fire prevention service, 
the protection offered under our policies, and the saving effected by our 


dividends. 


Associated Lumber Mutuals 


Pennsylvania Lumbermens Mutual Fire Insurance 
Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 

The Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 
Northwestern Mutual Fire Association, 
of Seattle, Wash. 





said today there had been no advances, There 
are variations of about $2 in quotations from 
several of the leading firms. Mills are still 
unable to fill orders for certain items of Idaho 
that have been scarce. 


BUFFALO, N. Y., Oct. 16.—The demand for 
the California pines has not shown much ac- 
tivity lately, but buyers are finding it diffi- 
cult to get their wants supplied in some of 
the leading items. Some industrial concerns 
are waiting until after election before add- 
ing much to their stocks, and increasing 
scarcity of stock is expected to stimulate the 
market next month. 


SAN FRANCISCO, CALIF., Oct. 14.—Sus- 
jtained demand, with production curtailed 
somewhat, because of suspension of logging 
for the winter by several mills, has caused 
slight advances in prices, especially in upper 
grades. Box lumber is in demand, with prices 
somewhat better. Rail shipments have in- 
creased slightly during the week. Shipments 


to the Antipodes have increased slightly, and 
returns have improved. Retailers report busi- 
ness somewhat better. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 16.—The market for 
eastern spruce frames has grown~a little 
firmer. Only easy schedules sell at $40; most 
of them bring $42. Few large dimension mills 
are now active and they are fairly well sup- 
plied with orders. Random lengths are quiet 
and prices are easy. Scantling is $32; or, with 
a generous assortment of desirable lengths, 
$34. Boards are very scarce and firm. 


SOUTHERN PINE 


CHICAGO, Oct. 17.—Country yard trade is 
slow, but local dealers are taking some of 
the more popular yard items, according to 
local distributers of southern pine. There 
are a few inquiries from the railroads for 
repair and maintenance material. Industrial 
consumers are placing orders for good quan- 
tities of crating material. Mill stocks are 


Se 
badly broken and prices show more strength. 





ST. LOUIS, MO., Oct. 15.—Country yards 
are buying freely, with city trade incline 
to hold off. No. 1 dimension is scarce anq 
active, and there also is good trading in ixg. 
and 1x10-inch boards, 4x4-inch timbers, anq 
shiplap. Demand for finish has im proved 
somewhat. Some of the larger mills have 
badly broken stocks. 


CINCINNATI, OHIO, Oct. 15.—Pine items 
are strong, with Nos. 1 and 2 boards and dimen. 
sion up $1. Three- and four-inch flooring are 
up $3@4. Shipments are slower, orders being 
much heavier than production. Consumers 
here are resisting advances by buying largely 
in small lots. Retail stocks here are low. 


BOSTON, MASS., Oct. 16.—It is becoming 
very difficult to secure even reasonably prompt 
shipments of roofers. Local demand is not 
active. For 8-inch air dried roofers, $33 is 
generally asked. Southern pine flooring is 
moving slowly and is not at all firm. Parti- 
tion is selling fairly well at steady prices. 


KANSAS CITY, MO., Oct. 16.—There is a 
wider diversity of demand in southern pine, 
and volume of orders continues at a high 
level. Prices are very firm. There has been 
a heavier call for finish and more business 
in timbers. The country yards, because of the 
small stocks they are carrying, all want quick 
shipment, and this is becoming a little more 
difficult because of the condition of stocks at 
mills. ° 


NEW YORK, Oct. 15.—Mills are still slow 
to fill orders and prices are a little stiffer 
than at this time last week. Demand has 
shown marked improvement in the fortnight, 
but yards are not stocking up. Roofers are 
holding recent advances, and show a tendency 
to increase. 


SHINGLES AND LATH 


CHICAGO, Oct. 17.—White cedar shingles 
are in good demand at $5.25 for extras; $4.25 
for standards, and $3.25 for sound butts. Most 
northern producers are running very low on 
extras and standards, with stocks of sound 
butts almost exhausted. 


NEW YORK, Oct. 15.—Demand for eastern 
spruce lath is in excess of incoming ship- 
ments for the time being, and prices have 
stiffened, although they have not advanced. 
Few wholesalers have large _ stocks. The 
West Coast shingle market shows little 
change, stocks being far more than ample, 
with prices firm. 


KANSAS CITY, MO., Oct. 16.—Shingle de- 
mand is plentiful enough to keep prices firm, 
with clears selling at $3.05 to $3.10, while 
stars are held generally at $2.60. British Co- 
lumbia XXXXX are firm at $4, while the 
American mills are asking $3.90. Siding de- 
mand continues fair, with most of the orders 
from country yards for mixed cars. Lath 
demand also continues good, with southern 
pine still scarce. The California pine and 
redwood mills are getting a good volume of 
lath orders. 


REDWOOD 


SAN FRANCISCO, CALIF., Oct. 14.—Red- 
wood demand slackened slightly during the 
week, but there was no change in prices. 
Orders the previous week were slightly above 
normal. Foreign shipments have decreased, 
while eastern trade has shown a slight in- 
crease. Local retailers report business about 
normal. 


CLAPBOARDS 


BOSTON, MASS., Oct. 16.—Retail yards are 
doing a fair fall business in clapboards. The 
wholesale buying is mostly of small lots for 
quick delivery. Prices show little change. 
Eastern spruce and native white pine clap- 
boards are very scarce and firm. Red cedar 
clapboards have become popular with many 
New England builders. Coast clapboards are 
offered at attractive prices. 


BOXBOARDS 


BOSTON, MASS., Oct. 16.—Boxboard dis- 
tributers are doing a fair fall business. Some 
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), 1988 industrial consumers are buying lightly, how- 
—_—_— ever. Box factories are still selling large 
ength, quantities of farm packages. Stocks of unsold 


dry box lumber in first hands are far from 
excessive, and there is little satisfactory ma- 














yards terial to be had at less than regular lists. 

clined Round edge white pine inch boxboards are 

. = $27@ 30. 
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— LUMBER TRANSPORTATION 

items 

limen. Coast Rates to East and Southeast ® ° 
ns are WASHINGTON, D. C., Oct. 15.—The Interstate ‘ er a 1 
being Commerce Commission has suspended until § 

a May 15 the operation of schedules published 


o 
argely in supplements to Agent H. G. Toll’s I. C. C. ts Brin You Sales 
low. Nos. 1170, 1200 and 1208, which propose to 


restrict the use of the so-called Jones com- 






































oming bination rule on lumber and related articles & . 
rompt from the Pacific Northwest region to points in # Lightness, softness and 
S not various States to my gr gern ye — b whiteness are some of the 
33 is resultant increases in rates to such destina- 3 ° . ° 
ng is tions. They also propose to establish specific : ' merits that are building 
Parti- through joint rates on lumber and related arti- @ 
es. cles from the Pacific Northwest region to é sales for dealers who sell 
destinations on the Denver & Salt Lake Rail- tf Craig Mountain Pondosa 
he way in Colorado, which, because of their inter- 4 ° 
s 8 mediate application, would result in increased # Pine. 
hiet rates to certain intermediate points on this f S 
. Deen a P anaes through joint rates are not 3 Just as these important 
Pipes published, i ° 
<a The commission likewise has suspended ' features are attracting 
e P * - : : pee 
~ until May 15 the operation of certain sched- ms 
quick ; ules as published by Agent J. H. Glenn and g sales for other dealers, so 
Pres tariffs issued by certain southern carriers a will they draw customers 
S at which propose to increase the rates on naval , 
stores in carloads from south Atlantic ports to your yard. Let us 
slow and interior ports to Canadian destinations. quote ona mixed car. 
sti ffer wanna 
i has ° i 
night, Railroad Car Purchases f 
‘Ss are In the latest issue of Railway Age, in- Oe SALES REPRESENTATIVES: ki 
dency quiries and orders for railway cars are re- f, | G.S. Patterson, Oconomowoc, Wis. : 
ported as follows: : W. J. Schiller i 
’ y 
Inquiries—Northern Refrigerator Car Co., 4347 Benton Blvd., Kansas City, Mo. i 
300 refrigerator cars; American Refrigerator mi Alex W. Stewart } 
ingles Transit Co., 1,000 refrigerator cars, 40 tons : 931 Lumber Exch. Bidg., , 
$4.25 capacity and 40 ft. long; Canadian National, oe Minneapolis, Minn. ti 
Most 300 flat cars. Ve D. Clinton Van Ostrand, } 
Ww on Orders—Great -Northern, 500 steel under- P. O. Box 99, Omaha, Nebraska 5 
sound frames from the Pressed Steel Car Co. H. Lewis ti 
Ree a ee : 406 Chamber of Commares Bide a i 
’ . ¢ 
stern Freight Loadings Ahead of Year Ago } 
— WasHINGTON, D. C., Oct. 17.—Loading of 4 
wet revenue freight for the week ended Oct. 6 
wae }s totaled 1,186,598 cars, the car service divi- 
li tle sion of the American Railway Association an- i 
ae nounced today. This was a decrease of 10,170 3 
rs cars under the preceding week this year, de- i 
creases under the week before being reported F 
i in the loading of miscellaneous freight, ore, 
Gem forest products and grain and grain prod- 
while ucts. Increases, however, were reported in f 
h Co- the loading of live stock, coal, coke and mer- * e } 
b Ce chandise less than carload lot freight. ‘The ral ountain umber Uo 
a de- total for the week of Oct. 6 was an increase * 
“ f 83,604 cars above the same week in 1927 
rders ° 4 WwW 
‘Lath and an increase of 11,670 cars above the cor- INCHESTER, IDAHO 
thern responding week two years ago. E, H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mgr. 
and Miscellaneous freight loading for the week 
ne of totaled 473,624 cars, an increase of 49,623 
. cars above the corresponding week last year 
and 33,892 cars above the same week in 1926 
Coal loading totaled 207,645 cars, an increase 
of 16,437 cars above the same week in 1927, , PL 
-Red- but 14,271 cars below the same period two aD 2. ee 
- the years ago. “ R N | ” "NING 
rices. Grain and grain products loading amounted \ QUAL ” AK FLOO | “K LMOTH closer tA 
ubove to 57,592 cars, an increase of 7,570 cars above wie: ITY 0 a ie Maule nig tg 
ased, the same week last year and 10,058 cars above - ee a 
t in- the same week in 1926. In western districts 
rbout alone, grain and grain products loading totaled 
43,309 cars, an increase of 7,560 cars above the 
Same week in 1927. 7 
Live stock loading amounted to 38,532 cars, “KILMOTH ad Quality OAK FLOORING 
a decrease of 157 cars under the same week ss ; 
» are last year and 2,239 cars below the same week Closet Lining lives up to its name in every way—the finest quality 
The in 1926. In the western districts alone, live Manufacturea from Southern Oak, uniform in milling and grading. It’s the 
s for stock loading totaled 30,835 cars, a decrease of Tennessee Aromatic kind of flooring builders want and therefore sells quickly 
cane Se aee b Z : on Red Cedar in 3/8 x 2, 
ange. 7 compared with the same week in 1927. 2% end 3% inch for dealers. Try some and see for yourself. 
clap- .oading of merchandise less than carload widths. . t 
cedar freight totaled 271,193 cars, a decrease of 903 Order in carlots or L. C. L. to suit your requirements. 
nany cars below the same week in 1927, but 229 Fl o 
3; are cars above the corresponding week two years D So da ood Co ; 
age. e Soto Hardw ooring mpany | 
Forest products loading amounted to 65,655 MANUFACTURERS AND WHOLESALERS \ 
cars, 621 cars above the same week last year, Sledge Ave. and Southern Ry. MEMPHIS, TENN. t 
. but 5,435 cars under the same week in 1926. | 
dis- | 
Some h 
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Advertisements will be inserted in 
this department at the following rates: 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cony must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























SALES OPPORTUNITY 
FOR MAN WITH RETAIL YARD EXPERIENCE 


Large building material concern wants resident 
representatives to handle sales territories in Iowa 


and Illinois. Must be resourceful, energetic and 
have good working knowledge of construction and 
materials. Unless you feel confident of earning 
a commission against drawing account do not 
apply. 

Also require man with lumber experience for 
position at head office. 

Write fully stating age, complete business expe- 
rience, present salary. 

Address ‘‘B-12,"" care American Lumberman, 431 
So, Dearborn S8t., Chicago, Ill. 





WANTED ORDER CLERK AND SALESMAN 


In lumber office in a city of 150,000 in Michigan. 
Must be competent to take orders over the phone. 
We are anxious to hear from young men who have 
had experience in all departments. Must have a 
good knowledge of material required in garages 
and small homes. In making application, please 
do so in your own handwriting. Give full details 
in first letter. A splendid opportunity for advance- 
ment. 

Address “B. 15,” care American Lumberman. 





LOGGER WANTED 


Experienced man on salary basis to organize and 
assume full management of operation logging from 
eight to sixteen million feet of hardwoods annually 
for large United States mills. Permanent position. 
Total stand exceeds quarter billion feet. About 
thirty million feet, the first to be cut, grows from 
fifty to five hundred feet down hills to deep water. 
Working conditions ideal. Will also consider man 
or company with equipment on contract basis. 
Write fully. 
Address “C. 10," care American Lumberman. 


WANTED HIGH CLASS CAPABLE 


Yard foreman with executive ability for handling 
output of large saw mill producing spruce and 
hemlock from saw to car. Give experience and 
reference in reply to this ad. 

Address “W. 63," care American Lumberman. 


WANT LOGGING FOREMAN 


To handle camp in Northern Michigan to cut and 
load twenty-five thousand feet logs and three cars 
cord wood per day; preferably logging contractor 
with some equipment to take over operations on 
contract basis. 

Address “P. 62," Care American Lumberman. 











WANTED FOREMAN 


For woodworking plant, manufacturing woodwork 
for building purposes. Must be able to bill to fac- 
tory, detail and handle men. Give former employ- 
era as reference; state wages desired. Middle 
west experience desired. 

Address “A. 22," care American Lumberman. 





FOR A LUMBERMAN’S OFFICE 


We suggest these three books about the lumber 
business by Douglas Malloch, “the lumberman 
poet”: “Tote-road and Trail” ($1.50), “In Forest 
Land” ($1.25), and “Re-sawed Fables ($1.00). 
American Lumberman, 431 S, Dearborn St., Chi- 
cago, Ill. 








WANT TO GET IN TOUCH WITH 


Experienced yard manager for one-man yard in 
western Illinois. 


Address “C, 16," care American Lumberman. 





WANTED YOUNG MAN 
With experience in lumber business and reasonable 
amount of capital to invest and take active charge 
of old established retail lumber yard. 
Address “‘C. 18,’" care American Lumberman. 





WANTED 
Manager with capital for active operation of old 
established lumber yard in New Jersy. Good posi- 
tion and prospects for right man. State education, 
experience, capital, and details in first letter. 
Fullest confidences exchanged. 
Address “C. 1,” care American Lumberman. 





FACTORY MANAGER 
Wanted: Man who has had technical experience 
in the manufacturing of Millwork, Cost Account- 
ing, Production Management, and has been a suc- 
cessful Executive, to manage the manufacturing 
end of large Eastern special and stock plant. 
Address “C. 2,” care American Lumberman. 





WANTED—ASSISTANT MANAGER 


One able to get business against keen competition. 
Prefer that he take some stock in company. Yard 
located in fast growing southwestern town. State 
salary. 

Address “‘C. 3,” 


care American Lumberman. 




















WANTED 


High class salesman to represent large manufac- 
turer yellow pine, northern pine, hardwoods and 
white pine in territory covering Dayton, Columbus, 
Toledo and adjoining towns. Only high class man 
need apply, with established trade and good knowl- 
edge industrial accounts. Excellent opportunity 
for right man. Send photograph and references. 
Address “B. 5," care American Lumberman. 





WANTED SALESMAN 


Experienced Lumber Salesmen in Pennsylvania, 
New York, New Jersey, Connecticut, and Massa- 
chusetts to sell North Carolina Pine, Yellow Pine 
and Cypress lumber on a commission basis. 
Address “B. 3,” care American Lumberman. 





MILL SALES REPRESENTATIVE OR OTHER 


high-class lumber or box shooks salesman to 

occupy portion of attractively furnished lumber 

office; all modern conveniences, nominal expense. 
1402 FISHER BLDG., Phone Harrison-7393 





A PRACTICAL LUMBERMAN 


Having several years of experience in the manu- 
facture and purchasing of the products of the 
mills of Washington, Oregon and California de- 
sires to obtain a position as Pacific Coast repre- 
sentative of a large wholesale lumber concern. 
Highest references or testimonials will be fur- 
nished upon request. 
Address ‘‘A. 4,” care American Lumberman. 





Al BAND GANG & CIRCULAR SAW FILER 
Wants position, 25 years’ experience, 42 years of 
age, some experience on planers. References fur- 
nished,. State wages. 

Address “C. 7,” care American Lumberman. 





RETAIL YARD MANAGER WANTS JOB 


15 years’ experience in both city and rural dis- 
tricts. A good collector and business getter. 
Married. Can come at once. 

Address “C. 19,’ care American Lumberman. 





MALE STENOGRAPHER-BOOKKEEPER 
22 years old, 4 years’ experience, desires position 
immediately. Anywhere. 
Address BOX 461, Galax, Va. 





RETAIL LUMBER YARD MANAGER 


20 years’ experience Al _ references. 
Address “C. 5, care American Lumberman. 





ARCHITECTURAL DRAFTSMAN 


Desires position with general contractor or manu- 
facturer. Experienced in plan work, construction 
details, quantity survey, millwork detailing and 
billing 

Address “C. 6," care American Lumberman. 





EXPERIENCED SALESMAN 
Five years traveling Indiana, Michigan, Ohio ang 
Illinois. Salary and bonus. Age 32. 
Address “C, 20,” care American Lumberman, 








WEST COAST MANAGER OR BUYER 


20 years’ experience, including railroad and car 
material. J. S. GORDON, 1119 White Bldg, 
Seattle, Wash. 








WANTED POSITION AS OFFICE MANAGER 
By young woman, single, with five years’ experj- 
ence in lumber, building material, and planing 
mill business. Thorough cost accountant, stenog- 
rapher, and typist, accustomed to getting out 
monthly Balance Sheet with Profits & Loss by de- 
partments, 

Address “C, 7,’’ care American Lumberman, 





WANTED EMPLOYMENT 


By thoroughly competent and experienced lumber, 
building supplies and planing mill estimator and 
office man. Will be able to manage Retail yard. 
Can handle all kinds of modern office equipment 
and knows the lumber business by training and 


experience. Age 31, Married, twelve years’ ex- 
perience. 
Address “C. 8,” care American Lumberman. 





WANTED POSITION AS WOODS SUPT. 
20 years’ experience and can furnish good reference 
from former employers, 
Address “‘C. 9,” care American Lumberman, 





EXPERIENCED LUMBER SALESMAN 
Having large established trade in Chicago and 
vicinity wants to make change. West Coast prod- 
ucts and white pine. References. 

Address “‘C, 24,’ care American Lumberman, 





WANTED POSITION AS 


Planing mill foreman or asst. supt, of same. 25 
years’ experience. Stock or detail. Married, sober, 
reliable. Best references. Available now. Address 
L. C. SEAGO, 904 Center St., Little Rock, Ark. 





POSITION WANTED 
Planing mill superintendent or general foreman; 
first class detailer and biller; some estimating, ean 
give results. 
Address “B. 1,” care American Lumberman. 





COMPETENT LUMBERMAN 


Age 29, college education married desires connec- 
tion wholesaler or retailer with future. Five years’ 
manufacturing experience Southern pine. Two 
years wholesale, three years manager large retail 
yard in Florida. Can furnish best of references. 
Am producer. Available immediately. 

Address “B, 2,” care American Lumberman. 





POSITION WANTED 


By lumberman of 25 years’ experience from stump 
to car, having been with my present company 
since 1915. Manager for past ten years, having 
full control of plant, woods, sawmill, planing mill 
and shipping. Reasons for change, company cut 
out. A-1 references. 

Address BOX 555, Georgetown, S. C. (483) 


EXPERT LUMBER ACCOUNTANT 


Desires part time work evenings auditing books and 
preparing financial statements; weekly, monthly or 
semi-annually. 

Address “B. 6,” care American Lumberman. 


SERVICES OF MAN 


with 10 years’ both small and large city retail 
yard experience are available. For full informa- 
tion write or wire W. C. MITCHELL, 9825 Grand 
River Ave., Detroit, Mich. 


WANTED EMPLOYMENT 


By man who has had several years’ experience 
as yard foreman, hardwood lumber inspector and 
log scaler. J. B. GENTRY, 514 Live. Oak St., 
San Antonio, Texas. 


POSITION WANTED 


Yard foreman, office work, bookkeeping, estimat- 
ing, 15 years experience. 
Address “W. 70,” care American Lumberman. 


WOODWORKING MANUFACTURERS 


I have had 15 years experience as supervisor of 
woodworking plant (employing 150-200 men) and 
maintained quality and quantity production. Was 
also assistant manager and am familiar with all 
details of office work. Full information covering 
past record and personal references furnished upon 
request. 
Address “B, 14,” care American Lumberman. 




















OFFICE MANAGER DESIRES POSITION 


Twenty years’ lumber experience in retail and 
sawmill. Best of references and bond furnished. 
Address “B. 16,” care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, III. 





ASSOCIATION SECRETARY 
Experienced, age 32, now employed as sales eXx- 
ecutive by large retail yard. 

Address “B. 17,” care American Lumberman. 
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